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Bas Relief of the Signing of the Mayflower Agreement Designed for the Provincetown Tercentenary Commission by 
C. E. Dallin and Soon to Be Cast in Bronze. The Tablet Will Be Nine Feet High and Sixteen Feet Wide. 
It Will Be Put in Place at Provincetown Nov. 1. 
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GEORGE WASHINGTON PATTERN 


George Washington Pattern 


Long-Life Silver Plate 
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favored by those who lead 
the fashion, has an unfail- 
ing appeal which brings 
pleasing results to the 


jeweler. 


ALVIN SILVER COMPANY 
Sag Harbor, New York 


New York Office Chicago Office 
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Tripoli Pearls 


“7s our issue of April 11,” says Le Mom- 
teur de la Bijouterie, “we reproduced 
the information heard in Paris stating that 
six fishermen had just found a dozen pearl 
oysters on the coast of Tripoli. We took 
advantage of a person passing through here 
who is particularly posted on oceanographic 
matters to ask him what he thought of the 
information. Following is his reply: 

“We can only hope favorably that the re- 
sult of an enterprise which, without placing 
pearls within the reach of every purse, may, 
perhaps, bring us the effect, more or less, 
of a decline in price of this ornament. I 
fear, however, that this desired moment has 
not yet arrived where lovely ladies may, 
thanks to Tripoli oysters, afford themselves 
necklaces of great and beautiful pearls at 
prices within reach. In fact, just as there 
are palm trees which produce exquisite dates 
and others that are contented with giving 
palms (like a displaced minister) and at 
times dates that never arrive at maturity, 
so it is with oysters, which contain mag- 
nificent pearls and others that contain none, 
or which contain only the embryos of pearls, 
and that is the case in general with oysters 
on the coasts of Libia and Tunis. 

“The pearls that give joy to our elegantes 
are fished on diverse points on the globe: 
in Torres Straits, Queensland, the bay of 
Panama; but the choicest pearls, those 
which have the most beautiful orient, come 
almost exclusively from the Indian Ocean; 
they are gathered at Ceylon, Tuticorin, and 
on the coast of Coromandel. They are pro- 
duced by excretions of a particular species 
of oyster to which the biologists have given 
the name of Meleagrina Margaritifera 
(Linnaeus). 

“Now, according to the information I 
possess, this mollusc is unknown in the 
Red Sea as well as on the coasts of Libia 
and Tunis. On the other hand one finds 
the Meleagrina Albina (Lamarck), vul- 
garly known as the pintadinas, in abun- 
dance. 

“The pintadinas form a considerable bank 
in the extreme south of Tunis; they some- 
times contain minute pearls of the size of 
a pin’s head, and that could be called ‘pearl 
granulations,’ and yet it is necessary to 
open thousands to find a single one. An 
unhoped for chance might place in the 
hands of an indefatigable searcher a baroque 
pearl, sometimes even a little pearl of fine 
orient, of two or three millimeters diameter, 
but such finds are so rare that one may say 
the exception proves the rule. Let us ad- 
mit that luck has caused a certain number 
of pintadinas affected by the contagious 
malady which produces the parasite that is 
the occasional cause of the production of 
the pearl, on some point on the Tripoli 
coast; let us admit also that these pinta- 
dinas in the course of peculiar circum- 


stances have been able to arrive at the pro- 
duction of pearls of a certain size; but I 
repeat it, this is beyond doubt only pure 
luck which the Tripolitans have little 
chance of seeing renewed. 

“As to the supposition that this un- 
expected Godsend is a benefaction of the 
Suez Canal, there is no room for such 
belief, it appears, for the following rea- 
sons: Firstly, as we have already said, the 
Meleagrina Margaritifera is non-existent in 
the Red Sea; as to the pintadina, it must 
have existed on our coasts previously to 
the opening of the Suez Canal, about 1890. 
Messieurs MBouchon-Brandely, inspector- 
general of maritime fisheries, and Berthoule, 
secretary general of the Société d’Acclima- 
tation, related in a very interesting mono- 
graph on ‘The Maritime Fisheries in Al- 
geria and Tunis,’ concerning the presence 
of numerous banks of pintadinas (Melea- 
grina Albina) in the canal of Adjim and 
the sea of Bou Agrara. Now, the distance 
from Suez to the sea of Bou Agrara, being 


about 2,500 kilometers, the pintadina of the” 


Red Sea would have to displace itself with 
a speed of at least 150 kilometers a year, 
from 1870, in order to have been able to 
form, in 1890, the numerous banks seen by 
the above-mentioned authorities, 

“Frequent attempts have been made, with 
a view to the artificial production of pearls. 
Among these experimenters we can cite M. 
Boulan in France, Chevalier Comba in Italy, 
and, more recently, M. Professor Raphael 
Dubois, director of the laboratory of the 
University of Lyons, at Tamaris-on-the- 
Sea, of which the very interesting experi- 
ments in the Bay of Toulon have been ex- 
clusively tried, if I am not deceived, on the 
pintadinas of the Gulf of Gabés. Today we 
have proof of the production of artificial 
pearls, and also of the vitality of the pinta- 
dinas, which can stand long transportation. 
But, alas! the artificial pearls produced so 
far exceed by very little the size of a pin- 
head, and there will expire, doubtless, nu- 
merous years before we arrive at the pro- 
duction of pearls of a sufficient size to 
tempt a pretty lady.” 





Art for Art’s Sake 





IPLING expressed the correct feeling 
that must be imbued in an artist or 
craftsman if he is going to succeed in mak- 
ing a lasting name. In his “Seven Seas” 
we read: 


“And only the Master shall praise us, 
And only the Master shall blame; 
And no one shall work for money, 
And no one shall work for fame. 


But each for the joy of the working, 
And each in his separate star, 

Shall draw the thing as he sees it 
For the God of things as they are.” 


Confused Nomenclature 





Re haphazard, to name the process 

mildly, method of naming the gem 
stones has been loudly proclaimed against 
for these many years. To the scientist 
it has been an eyesore, to the public it 
has created the impression of deceit. 
How much better is our position at this 
day compared with the end of last cen: 
tury. Listen to the plaint of Clare- 
mont of the last-mentioned period. 

“Gems seem to have acquired their 
names quite irrespective of any system 
of nomenclature and with an utter dis- 
regard to their relationship one with an- 
other, as a difference which makes a 
distinction between one set of gems 
makes no distinction at all between 
another set. For instance, a diamond, 
which is a crystalized carbon, is always 
called a diamond, without regard to, its 
color, and there are red, yellow, green, 
blue and black diamonds, besides the 
white stones so familiar to everyone. 
Yet the gems composed of crystallized 
alumina receive a. different name for 
every color; the red variety is called 
ruby; the blue sapphire; the yellow 
oriental topaz; the green oriental emer- 
ald; the purple oriental amethyst; and a 
whole host of delicate shades of every 
color are known as fancy sapphires. 

“The asteria or star-stone is still an- 
other variety of this crystallized corun- 
dum, which occurs in many different 
shades of color, and displays a shimmer- 
ing, glittering, six-pointed star, diverg- 
ing from the center to the edge of the 
gem, presenting an appearance quite un- 
like any other precious stone. The 
spinel is a beautiful gem, which occurs 
in almost every color in many different 
shades, and is known as blue, green, 
purple or red spinel respectively. The 
red and blue varieties of spinel are not 
infrequently called spinel rubies and 
spinel sapphires.” 

H. S. and E. H. Williams, in their 
“Ingenuity and Luxury,” say: “From all 
this it is evident that the nomenclature 
is indeed a confused jargon, for which 
the cupidity of the dealers is responsible 
in many instances.” This was writteh 
in 1912. How far have we advanced in 
aiding the public to a proper system by 
which it can purchase gems intelligently:? 








Texas Senate Passes Optometry Bill 

Austin, Tex., Aug 31—The Senate bill 
recognizing and regulating the practice of 
optometry in Texas was passed finally by 
the House at Austen, Tex., Aug. 20. The 
bill provides, among other things, the 
licensing of persons who engage in fitting 
eyeglasses. 
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TUXEDO 


[HE popularity of the Tuxedo Suit this com- 


ing season will create many demands for 


correct Tuxedo Jewelry. 
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One of our new creations is illustrated above 
and is made of Black Mother of Pearl set with 
Half Pearl and bordered with Engine Turned 


and Engraved Platinum. 
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Why Not Use More Baroque Pearls? 





Some Constructive Suggestions Written Expressly for “The Jewelers’ Circular” 
by Prof. Frank B. Wade 

















OME years ago during the shortage of 

imported precious and semi-precious 
stones, due to the war, the author made a 
lea for the more extensive use of native 
American gems, Now that so many men are 
unemployed it would appear to be a splendid 
time to encourage more activity on the 
part of the so-called “mussel diggers” and 
this can be done, not only to the advantage 
of the diggers, but also to the great benefit 
of the manufacturer and the retailer of 
jewelry. The shells, from which “pearl 
buttons” are made will, as always in the 
past, have to pay the major part of the 
wage of the diggers, but the pearls that 
may be found, and especially the “slugs” or 
“baroques,” as the irregularly shaped pearly 
concretions are called, may be made to add 
much “velvet” and a sporting interest in 
the occupation provided our manufacturers 
and their designers will make a real effort 
to provide new uses for them and attractive 
new designs mounted with baroque pearls. 

Many of the latter are exceedingly beau- 
tiful objects. Their luster and orient is 
frequently nearly as fine as that of the true 
pearl, and in variety of color the “slugs” 
and “nuggets” frequently exceed the more 
regularly shaped pearls. 
many fanciful shapes a skilful designer can 
create mountings of unique beauty, hence 
the baroque pear! lends itself to use in the 
arts and craft type of workmanship where 
most of the products are individual in char- 
acter. There are, however, so many slugs 
of closely similar shape that they can read- 
ily be graded into classes such as “rose 
buds,” wing pearls, spikes, and “nuggets,” 
and the manufacturing jeweler can thus ob- 
tain ample stocks of material for the pro- 
duction of jewels of closely similar charac- 
ter by the dozen and the gross. 


The actual quantity of pearls of irregular 
shape that results from our American fresh 
water pear] industry is ample for the pur- 
poses of the manufacturer and, with falling 
wages and much unemployment, the amount 
of such material that could be obtained 
with a little encouragement is very great. 
The “mussel,” where conditions are suit- 
able, is self replacing, and many fisheries 
once regarded as worked out, may again 
become profitable after the lapse of years. 
Moreover, now that our Government Bu- 
reau of Fisheries has learned the life his- 
tory of the various types of “mussels” and 
has found it necessary that certain kinds 
of fishes act as hosts to the infant unios 
during a certain stage in their development, 
much can probably be done through the 
introduction of small fry of these fishes 
into the “mussel” growing rivers to in- 
crease the numbers of shellfish and hence 
of slugs and pearls. 

_As was suggested above, the actual quan- 
tity of irregular pearly masses found by 
the diggers greatly exceeds in weight the 
quantity of fine pearls. Every boy who has 
lived near a river where fresh water clams 
(unios) abound, has opened them and found 
slugs, but few boys have been so fortunate 


Because of the. 


as to find pearls. The slugs are sold by 
the rivermen by the ounce, while the rarer 
pearls are sold by the grain or by the piece. 
We dwell thus upon quantity production 
because the manufacturer must be assured 
of a steady and ample supply of his raw 
material before embarking on the produc- 
tion and the advertising of a line of goods. 
We really believe that there exists an op- 
portunity for some live manufacturer who 
is daring enough to take advantage of the 
situation in spite of depressed talk about 
depression, and who will go ahead and se- 
cure material and create designs, to make 
a good thing out of specializing in Ameri- 
can fresh water baroque pearl jewelry. 

During a recent visit to Vincennes, Ind., 
formerly an active center of the Wabash 
River pearl fishery and still a center for 
the purchase and sale of fresh water pearls, 
the writer saw a goodly quantity of the 
most beautiful pearls and baroques in the 
hands of the pearl buyers. Some of these 
gentlemen have a wonderfully expert knowl- 
edge of pearls and their properties and 
values. One often thinks with regret that 
such specialized knowledge which depends 
largely upon a trained eye, cannot be passed 
on to another, not even as an inheritance 
to a beloved son. It is acquired and cannot 
become hereditary. One man can instruct 
another, of course, but the major part of 
the pearl expert’s lore must be acquired in 
the difficult school of experience. 

It is interesting to note, if a further 
aside may be permitted, that news of the 
finding of any large or valuable pearl trav- 
els with amazing swiftness and by devious 
and underground ways among the pearl 
buyers. As an instance, a certain notable 
buyer, with whom the author became ac- 
quainted at Vincennes, had wind of the 
finding along another river (not the Wa- 
bash) of a pair of very large black pearls. 
Learning that the writer knew something 
of pearls and that he was expecting to visit 
the town where the prodigy pearls were 
supposed to be, the buyer asked that the 
author make an attempt to locate them and 
see them and bring back a report as to 
their character and the price at which they 
were held. 


A scrap of paper was produced on which 
a most cryptic writing appeared. In a nut- 
shell, this paper contained all the informa- 
tion that the “clothes-line telegraph” or such 
like means of communication had brought 
to the pearl buyer about the twin black 
pearls. No one else could have made head 
or tail out of the “code” letter. Translated 
by the owner it told the writer to seek out 
a certain Mr. Blank, or maybe Blanker 
(the spelling was not definitely known, nor 
was the occupation or address of the sup- 
posed owner a known quantity). The town 
in which he lived was one of several thou- 
sand inhabitants and it was several miles 
away from the nearest part of the river 
where mussel camps were to be found. 
There followed what purported to be an 
accurate description in relation to the two 


75 


pearls as to size, shape and_ color. 

Although it looked like a wild goose 
chase there was something of adventure in 
the quest that appealed to us, so when our 
proper business in the town was finished 
we set out to locate our man. No one with 
a name anything like that that had been 
furnished was known even to the oldest in- 
habitant, so another tack was tried. Know- 
ing that the pearlers are likely to bring 
their finds to local jewelers for appraisal, 
we went on a still hunt for the owner of 
the two black pearls of exceptional size 
that had recently been shown about town. 
Better luck resulted. There had been a 
pair of black pearls exhibited by a mussel 
digger but he had left no name nor any 
address, 

Much stalking resulted in our finding that 
the owner of the pearls was not a mussel 
digger but rather a plain, everyday carpen- 
ter. A name was soon found for him and 
an address furnished. The latter was 
promptly denied by one who knew that-he 
had lately moved, but did not know where. 
A bystander had seen the carpenter carry- 
ing groceries in such and such a direction. 
The nearest grocer was then sought and 
a real “for sure” address obtained. Un- 
fortunately the owner of the address wasn’t 
at home. His women folks confessed that 
he possessed valuable pearls, that the latter 
were deposited in the bank vault, and that 
the man might or might not be at work at 
Mrs. “So and So’s” on such and such a 
street. Mrs. “So and So” being appealed 
to after more mileage had been tramped, 
allowed that Mr. —— was working some- 
where around her house, but a search failed 
to locate him and she gave it up. 

Not so the author, who presently landed - 
his man in a valley on the roof of the cot- 
tage via a ladder, working in the sun at a 
temperature which produced 110° in the 
shade at the street level. A black tar-roof 
which the man was repairing didn’t help 
matters any. The subject of the black pearls 
being diplomatically arrived at, it was 
learned that while swimming in the river 
not long before the carpenter had located 
several “muscles” -with his feet and having 
“dipped” for them and taken them ashore, 
one, the largest, on being opened had yield- 
ed two enormous pearls, black in color, of 
65 grains weight each, and round as mar- 
bles. They were said to exactly balance 
each other on the scales. 

Arrangement was made whereby the 
writer was to be allowed to see the great 
pearls and at the appointed time the owner 
appeared with them. Seeking a secluded 
spot, the pasteboard box containing them 
was opened and there, lying on a mass of 
cotton, were the two huge black pearls. 
They were certainly as like as two peas. 
The color was of a full black and they had 
enough luster so that one could dimly see 
his image in them. 

They lacked that keen steel-blue-black 
quality of color and lustre that one should 
seek in the most valuable black pearls. 
They were, moreover, a bit bumpy in their 
contour. They would not have rolled along 
a piece of plate glass in a straight line but 
would have wobbled. They were in fact 
only about as nearly round as a skilful car- 
penter could have made them by hand meth- 
ods .if he had attempted to fabricate imita- 
tions out of bone or ivory. Under the 
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f “grain” or structure were 


traces 0 
glass, which one would not expect 


faintly visible, 


' to find on a true pearl of concentric forma- 


tion. In short, the two round black objects 
did not look convincing after an examina- 
: writer. 

nT eecle of identity of weight, too, 
taken in connection with their alleged com- 
mon source in one mussel shell was difficult 
of comprehension. The price asked was in 
the neighborhood of $500. 

Arrangement was made whereby the 
owner might meet the really expert pearl 
buyer who had furnished the scant clew 
to the author, in case he cared to go to 
the trouble, but so far as we have been able 
to learn no attempt was made to meet the 
appointment. 

Bret Harte tells us that “for ways that 
are dark and tricks that are vain the heathen 
Chinee is peculiar,” but those who have had 
experience in pearl buying will tell you that 
there have been some few tricksters en- 
countered in the pear! game who could go 
the “Chinee” one better. 

To return to our principal theme—there 
is little likelihood of any attempt to fabri- 
cate imitations of baroque pearls unless by 
the sawing out and polishing of protruding 
parts of the mussel shells (which is some- 
times done), so whoever puts on the mar- 
ket an artistic line of baroque pearl jewelry 
of moderate price will not have to contend 
with imitations. Really fine baroques would 
be harder to adequately imitate than gen- 
uine pearls. 

If the suggestion by the writer is to be 
carried out on any large scale the retail 
jewelers and the arts and crafts workers 
must do their part in popularizing baroque 
pearls. The public will have to be edu- 
cated as to what they are and they will 
have to be attractively displayed in order 
that their beauty may be appreciated. 

To be sure, baroques have always been 
used but in a desultory way. My appeal 
is for a more extensive use of these fairly 
abundant, relatively inexpensive, but charm- 
ing products of our own American river 
unios. 








Severity 





ee GEVERITY of impression is necessary 

and demanded by the destination of 
an object. A trinket severely large is con- 
tradictory: It is on this account that, in 
spite of its beauty and its great charm, iron 


’ jewelry damascened in gold, in which Spain 


has a modern monopoly, has little chance 
of becoming the fashion. Severity of im- 
pression is the result of three elements. 
A substance is more or less severe, accord- 
ing to its hardness, the difficulty of werk- 
ing it, its color. Somber colors are severe, 
as the word indicates. The hardness can 
be corrected by color and brilliant lustre. 
The diamond, if hard, does not produce the 
impression of hardness on account of its 
transparence and brilliancy. 

“Severity can arise from form. Massive 
forms, forms simple in themselves, are more 
severe. Ornamentation, by the kind of 
subjects selected, by the more or less 
feebleness of execution, in design, may give 
an impression of severity. A straight line 
Is More severe than a curved line, a right 
angle than an acute angle.”—Rouaix. 
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Engraved and Bored Diamonds 


UN DER the above caption the Deutsche 
Goldschmiede-Zeitung gives the fol- 
lowing interesting article: 

“To certain old techniques in the jewel- 
ry art whose origin, in spite of all the 
research, is yet to us veiled in darkness, 
belongs that of engraving and boring of 
diamonds. Just as we cannot say with 
assurance in which century the art of 
enamelling was discovered, by what 
means the ancient Chinese were enabled 
to create their art works out of the diffi- 
cultly worked nephrite, just so little are 
we able to obtain any elucidation as to 
the people who first busied themselves 
with the boring and engraving of dia- 
monds and how the means and tools 
were produced to serve for this work. 
The outcome of the researches in this 
direction are extremely sparse and are 
comprised solely in the region of hy- 
pothethis. 

“Tt is a fact that a number of very old 
briolettes and diamonds are found in the 
treasuries of Indian princes having the 
most delicate perforations whose tables 
are engraved, after gem manner, either 
in flat relief or countersunk. Many ex- 
perts, therefore, seek for the origin of 
the technique in the Orient, especially 
in India. They see in these art works 
the outcome of a patience as of asceti- 
cism of the Hindus that would not be 
discouraged by the enormous difficulty 
of this work nor the endlessly long time 
required in carrying out their work. This 
view has much in its favor when we take 
into consideration the uniqueness of 
Oriental art weaves in connection with 
Indian religiousness; it is, however, not 
incontestably so, and French _ investiga- 
tors suppose the creators of these mas- 
terpieces Europeans. To but few mor- 
tals is permitted the chance of a sight 
of these Indian diamond engravings, and 
it is incontestable that the secret of en- 
graving and boring of diamonds was for- 
gotten for a long period. And it may 
be accepted as valid, when the French 
ascribe the rediscovery of this technique 
to the Dutchman M. Bordinck, who 
cropped up in Paris about 1860, who, 
through the jeweler Boucheron, at the 
Paris Exposition of 1867 exhibited some 
wonderfully engraved diamonds, among 
others a ring which showed the Imperial 
N with the crown cut into the stone. To 
Bordinck is, therefore, due the fame not 
only of having rediscovered the lost 
secret but also being the first in modern 
times to have utilized it in a_ perfect 
manner. 

“We are astonished over the skill and 
patience of this lapidary, when we think 
how difficult is the engraving of the dia- 
mond, not only on account of its hard- 
ness but especially of the exact knowl- 
edge required as to the cleavage possi- 
bilities and structure. Bordinck is said 
to have been a naturalized Frenchman; 
the French, therefore, assume claim to 
his discovery, whereas the Belgians de- 
clare that an Antwerp jeweler, M. An- 
toine, rediscovered the technique. An- 
toine displayed, in 1884, a ring cut out 
of the precious material, which in its 
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shape was faultlessly round and was per- 
fectly polished on its inside and outside 
surfaces. The Belgian artist todk his 
secret with him to the grave; Bordinck, 
however, left it to his sons, and thus, at 
the Paris Universal Exposition -of 1900 
the firm of Boucheron exhibited a row 
of diamonds. The extraordinarily diffi+ 
cult technique of boring roundels and 
briolets has its revival due to Boucherom 
In the second half of the past century. it 
was Bordinck almost alone who was able 
to engrave and bore diamonds: ~His 
work was, naturally, very costly: a bored 
hole, for example, cost 150 francs. In: 
later years the machine came into-play 
and today we bore all diamonds mechan- 
ically.” 





The Diamond’s Importance 





THOSE whose pleasant duty it is to 

read as much as possible of what is 
written concerning gem stones cannot 
fail to note that each individual setting 
out to give his readers the esthetic or 
the romantic side of the discussion has 
some fancies as well as facts to tell that 
were not found in other works. Each 
opens up a fresh vista of the topic, at least 
in some respects. Such is the case found 
in the ultra-learned work “Der Diamant” 
by Fersmann and Goldschmidt in their 
preface. We give a translation of the 
first three paragraphs herewith. 

“Of all kinds of crystals none holds 
the universal interest like the diamond: 
None stands so high in price. If a little 
diamond crystal is found in a country 
the news is spread by the papers and 
the public waits with suspense whether 
the discovery is corroborated, whether 
more or many diamonds are found, and; 
if that is the case, the keenest hopes are 
linked to the upgrowth of the country. 
If a hat full of these little crystals is 
found, men go in a stream there seeking 
luck and fortune. The wilderness be- 
comes a longed-for dwelling place, the 
colony becomes the hope of the mother- 
land. 

“The diamond is not only the most 
prized of precious stones, we can say it 
is the precious stone. Should some time 
the day arrive when the world. stops 
being interested in the diamond as a 
gem stone, then the conception of 
precious stones, on. which throughout 
thousands of years have been fastened 
joy and suffering, pride and envy, yes, 
the whole army of passions, will also 
die out. 

“On account of its hardness the dia- 
mond in industry is irreplacable. Tech- 
nology, therefore, gives a high. value 
to such diamonds that are not clear and 
brilliant enough to serve as jewels. The 
cult of precious stones, industry, and 
rareness have, together, provided the 
diamond with its high price.” 





H. M. Stewart, D. S. Low and A. T- 
Stuebner, of the Alvin Silver Co., returned 
last. week from their respective territories, 
and will remain in Chicago for a few days 
before starting out again. 
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A BOLD “HOLD UP” 





North Platte, Nebr., Jeweler Robbed by 
Desperate “Bandits” but Loot Is Returned 

Omana, Nebr., Sept. 1.—James Clinton, 
well known jeweler of North Platte, in the 
western part of the State, last Friday, Aug. 


26, had a highway robbery experience such ° 


as has perhaps never come to the life of any 
other jeweler in America. He had the ex- 
perience of looking into four or five big re- 
yolvers in the hands of several masked men, 
the experience of seeing the contents of his 


diamond trays and cash register dumped in- . 


to a sack and carried away in a speeding 
automobile, and then before night had the 
experience of having these things all re- 
turned to him with the explanation that it 
was all a joke. And thereby hangs a real 
western tale. 

There was a convention in North Platte 
at the time,—a convention of all the sheriffs 
of the State of Nebraska. Sheriff Jim Miller, 
of Alliance, Peter W. Duffey, of- Holt 
County, Sheriff Ed. Flitcraft, of Red Willow 
County, and a deputy sheriff from North 
Platte, were later in the day identified as the 
four “highwaymen.” 

The “bandits” were captured half an hour 
after the robbery by a posse of citizens led 
by Sheriff Salisbury of North Platte, fol- 
lowing a chase of several miles in automo- 
biles, near the Cody ranch. At the point 
near which the capture took place, the posse 
found the bandits’ car abandoned in the road, 
with the taxi driver whom they had hired 
bound and gagged in the front seat. 

The engine of the car had stalled and the 
bandits had jumped from the car and started 
to run across a meadow on the Cody ranch. 
Realizing that they were outnumbered and 
with no escape but on foot, the four men 
stopped at a command to halt and threw up 
their hands, while the posse with drawn 
rifles and revolvers closed in and effected 
their capture. 

The four bandits, wearing red bandana 
handkerchiefs over their faces, literally 
rushed the Clinton jewelry store from front 
and rear and drawing their revolvers, or- 
dered the proprietor, several clerks and five 
customers to “put ’em up.” They did. One 
of the men walked up to the show case, 
dumped all of the watches, rings and other 
jewelry into a gunny sack, emptied the cash 
register of about $500 in cash and then 
started for the door. 

The other three, their guns still held on 
the persons in the store, started to back out 
while the man with the sack threw it into 
their car which was standing at the curb and 
climbed aboard. The motor had been left 
running and with guns in their hands, the 
three bandits made a dash for the door, 
leaped into the car and made off at high 
speed. In a flash the car had disappeared 
from sight. 

Sheriff Salisbury was notified. At the 
time he and 75 other sheriffs who were at- 
tending the convention of the State Sheriffs’ 
association were preparing to go out to the 
Cody ranch for a jubilee. They, together 
with more than 50 armed citizens, sprang into 
automobiles and gave chase to the robbers. 
Trailing them in the direction of the Cody 
ranch, the pursuers came upon the bandits’ 
abandoned car standing beside the road near 
the ranch. A few minutes later the bandits 
were captured in a meadow without resist- 
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ance, after 50 or more guns in the hands of 
the posse had been leveled upon them and 
they saw escape was impossible. 

From the desperate actions of the bandits 
the sheriffs and citizens thought they had 
captured a gang of professional robbers. 
But when their captors tore the masks from 
the bandits’ faces, they discovered they had 
captured three well known Nebraska sheriffs 
and one deputy sheriff. 

The captors had a strange feeling and 
were in the act of pinching themselves to see 
whether or not they were dreaming, when 
Sheriff Salisbury explained that it was all 
a part of the program of the State conven- 
tion and had been conceived with premedita- 
tion and much forethought. 

The four officers who perpetrated the “rob- 
bery” concocted the fake holdup fol- 
lowing an argument among the convention 
delegates as to the ease with which a rob- 
bery could be staged. Most of them thought 
it wasn’t an easy stunt, while the brave four 
argued that a holdup was easy as pie. 

Without letting anyone except Sheriff 
Salisbury and two or three others know their 
plans, they conceived and executed the “rob- 
bery” to prove their point. Neither the pro- 
prietor of the jewelry store, his clerks, cus- 
tomers or members of the citizens’ posse 
knew but what it was a genuine holdup until 
Sheriff Salisbury explained. 

The officers admitted that they took a long 
chance of getting shot, but then what does 
an officer amount to who hasn’t a lot of 
nerve? 





Originality Is Costly 





66)\] OW in the first place—and this is 
rather an important point—it is no 
sign of deadness in a present art that it 
borrows or imitates, but only if it borrows 
without paying interest, or if it imitates 
without choice.”—Ruskin. 
* ok x 
“One of our great faults in America is 
the vast amount of attention we pay to 
being original, to the detriment of attaining 
actual worth and artistic strength. We are 
continually crying out for a new style, or 
affecting a borrowed one, instead of turning 
our attention to serious technical study and 
allowing our personality to exert itself.”— 
Van Pelt. 
x ok Ox 
Art must not be duplication but may be 
extension. If the aim is to cover so and 
so many square inches with decoration at 
such and such an outlay of labor at so much 
pay per square inch, then the stock in 
trade of lovely works by the great masters 
is called for. This: is craftsmanship, not 
Art. If you seek the soul of Art, reveren- 
tial approach, devout thought and ambitious 
experiment are the prerequisites—this is 
study, not work, and it is not paid for in 
money till years later; it is your invest- 
ment. C.- Wee. 








Among the out-of-town visitors in Chi- 
cago recently were: Wm. Coleman, 
Crystal Lake, Ifl.; Mr. and Mrs. Harry 
Dickson, North Platte, Nebr.; Geo. H. 
Webber, of Webber & Turnell, Danville, 
Ill.; E. F. Auten, Lovington, Til.; James J. 
Burke of the Brooks Jewelry & Optical 
Co., St. Louis, Mo.; Frank Cleveland, 
Prophetstown, II. 
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LORING ANDREWS DEAD 





Art Expert and Founder of Cincinnati 
Jewelry House Succumbs te a Long 


Illness 


Cincinnati, O., Aug. 31.—Funeral ser- 
vices were held Saturday morning for Lor- 
ing Andrews, jewelry dealer and art expert, 
from the residence, Telford and Bryant 
Aves., Clifton. He died Wednesday night at 
his home after a year’s illness. His condition 
did not become serious until a few days be- 
fore his death when he contracted pneumonia. 
Mr. Andrews founded the Loring Andrews 
Co., jewelers, silversmiths and importers, 40 
years ago, and had been its president ever 
since. He was unmarried and had lived with 
his mother until her death 11 years ago. His 
cousin, Clifford E, Blagg, lived with him for 
many years. Mrs. George D. Crabbs, Cin- 
cinnati, is another cousin who survives him. 

Mr. Andrews was a great traveler, and 
during his trips he collected many fine paint- 
ings and became an authority on fine arts. 
He spent most of his Summers abroad for 
many years. He was a member of the Queen 
ee Club, Business Men’s Club and Country 

lub. 


CROOKS KILL POLICEMAN 











Four Burglars Attempt to Rob Jewelry Store 
and Shoot Officer When Discovered 


Toronto, Can., Aug. 31—At an early 
hour last Sunday morning four burglars at- 
tempted to break into the jewelry store of 
F, W. Smith & Son, Dundas St., Napanee, 
Ont. They were seen at work on the side 
window by a neighbor who at once notified 
Police Constable R. A. Beard. 

He entered the alley way where the rob- 
bers were operating using his flashlight, 
when a shot was instantly fired. Beard was 
shot through the heart and died immediately. 

The robbers escaped in an automobile 
which they had stolen during the night. 

Three men answering the description of 
the murderers were arrested at Brockville, 
the same morning while riding on the tender 
of a locomotive on the Grand Trunk Rail- 
way, and were held for further investiga- 
tion. 








Statistics of the Jewelry Repair Shops of 
Canada 


Orrawa, Ont., Sept. 1—A preliminary re- 
port of repair work in Canada recently is- 
sued by the Dominion Bureau of Statistics, 
shows that the jewelry repair shops of 
Canada in the year 1919 had $7,270,361 in- 
vested in machinery, tools and equipment in 
the repair section alone and that repairs 
handled by them in that period cost the pub- 
lic $9,400,270. The jewelers spent $3,605,058 
in materials and paid their 3,463 employes 
$3,319,761 in wages. 

Ontario came first in the business doing 
$5,507,158 followed by Quebec with $2,595,- 
240, British Columbia $314,539, Manitoba 
$314,302, Alberta $243,726, Nova Scotia, 
$192,587, Saskatchewan $177,949. New 
Brunswick $40,434 and Prince Edward Isl- 
and $14,335. 








A. A. Vogel, jeweler, St. Louis, Mo., was 
recently the victim of a sneak thief who 
stole jewelry worth $67. 
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The News from England 





Improvement Noted in Gem Trade—Working Classes Buying Imitation 
Pearls—Jewelry Traveler Robbed While Aboard a Train—Gum 
Jewelry from New Zealand 














Laeeeeremeren 


, Aug. 26.—The general improve- 
egy * am market which seems to be 
taking place this side is reflected in the 
increase of advertisements relating to 
jewelry to be found in most all sections of 
the press. Big retail jewelers doing busi- 
ness on a large scale are now advertising 
urgently for diamonds and emeralds par- 
ticularly. The publicity that the jewelry 
trade has been getting through the columns 
of the daily press here (although ofttimes 
of an adverse character) has not been with- 
out its value to the trade. Jewelers now 
are prone to think that return to the old- 
time order of things so far as jewelry is 
concerned, may not be so distant as was 

e thought. 
The 2 publicity accorded pearls, both 
real and imitation, has resulted in a demand 
for cheap imitation pearls ‘by the working 
classes. This class of purchaser has real- 
ized by the aid of the newspapers that while 
the real pearl ornaments are beyond their 
pockets there is an imitated article that 
serves its purposes of adornment at prices 
that do not prohibit it from their consider- 
ation. Thus one sees advertisements offer- 
ing “pearl” necklets with 9-karat gold clasps 
post free for $5 each. These ornaments are 





advertised as “the finest imitation of the 


Oriental pearl at the price.” One West- 
London house does a big mail-order busi- 
ness in this class of necklets. 

x *k x 


Two very valuable strings of pearls each 
consisting of 87 graduated gems set with a 
platinum and diamond cross were stolen 
from a representative of Rothfield & Co. 
the New Bond St. dealers, the other night. 
J. W. Bell & Co., assessors, Queen Victoria 
St. are offering $1,000 reward for informa- 
tion leading to a recovery of the gems. The 
jewel thieves must have operated on the 
Scotch express since the jeweler’s traveler 
was robbed of his parcel while in a sleeping 
compartment from Scotland to London. 
The gems were in a black crocodile leather 
wallet which he placed close to him when 
he “turned in.” The loss was discovered 
upon arrival at King’s Cross, the terminal. 
Although passengers leaving were subjected 
to close scrutiny no clew was obtained to 
the whereabouts of the jewels. 

The traveler says he was aware that a 
jewel gang had been trailing him for some 
time. That the gang was well informed as 
to his movements is seen in the fact that 
while the jewelry representative was being 
robbed on the Scotch Express, his London 
flat was burgled and more jewelry stolen. 

* * * 


A thief who got away with a jewel case 
while it was being transferred from a Perth- 
shire railroad station this week decided that 
a valuable pearl necklace would be too risky 
an item for disposal, so he confiscated a 
couple of brooches and a ring and dumped 
the case containing the pearl necklace in a 
field adjoining the railway. 


Gum jewelry from New Zealand is striv- 
ing to make itself popular here. Although 
some charming effects can be obtained with 
this gum ornamentation, there is, of course, 
no value attaching to the “jewelry.” Some 
of this work recently brought here by re- 
turning visitors resembles amber. A heart- 
shaped pendant of wonderful transparency 
attracted most attention. A gum brooch, 
clouded and of a very deep color also came 
in for considerable admiration. These orna- 
ments, at first glance, are all declared to be 
of amber. 

* ok x 

The Grosvenor Bullion Syndicate of South 
Africa has sta:ted salvaging operations on 
the east coast of Cape Colony the object 
being the gold and jewels contained in the 
East Indiaman Grosvenor which sank 139 
years ago and which divers report, is still 
intact from keel to deck. Small pieces of 
silver and gold have for some time past been 
discovered by people living on the coast near 
the wreck. The organizers of the salvaging 
syndicate believe there is a small fortune 
contained in the wreck since, they say, she 
was richly laden. 








HELD ON TWO CHARGES 


Man Who Is Alleged to Have Passed Bogus 
Checks on Canadian Jewelers Com- 
mitted for Trial 


MontreaL, Can., Aug. 31—Luger Quinn, 
a man well known to the police, was ar- 
raigned before Judge Lanctot on Mon- 
day, on charges of obtaining goods by false 
pretenses and forgery. According to the 
statements of the detectives who made the 
arrest Quinn presented to the jewelry firm 
of Henry Birks & Sons, an accepted check 
for $2,200, in payment for diamond rings 
and other jewelry. When the check was 
presented at the bank the accepted stamp on 
it was found to be a forgery. 

The firm of Mappin & Webb, Ltd., were 
also victimized in the same way. A check 
bearing the name of Armand Decarie was 
given them by Quinn for some purchases of 
jewelry. The amount of the check was 
$1,450, Quinn receiving a balance in cash. 
On the presentation of the check at the 
bank it was returned with a note stating 
that the acceptance stamp had been forged. 

Quinn was committed for trial on Sept. 
6th, bail being refused. 








A commercial agent in Belgium desires 
to sccure an agency for the sale of cut- 
lery, fancy, jewelry, machines for cutlers, 
and any specialty products recently intro- 
duced. Quotations should be given c. i. f. 
warehouse, Brussels, or to Antwerp. 
Correspondence should be in French. 
References. For further information, in 
writing the Department of Commerce, 
Washington, D. C., reference should be 
made to File No. 35396. 
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Conventional Treatment 


66 PERFECT web of confusion has 
been woven about the subject of 
ornament by the cris-cross and haphazard 
use of the word ‘conventional.’ ... If by 
conventional ornament we are to understand 
perpetual variation on the old, old tunes 
long since played out, if we take it to mean 
slavish adherence to the letter of an ante- 
quated and obsolete law—no one with a 
mark of originality or invention in him (no 
artist, that is to say) can consistently be- 
long to the party of convention. If, on the 
other hand, we understand the term to im- 
ply just that judicious treatment of natural 
form inspired by the sense of fitness, and il- 
lustrated from time immemorial in the prac- 
tice of all masters of ornament, then it is 
dificult to understand how any cultivated 
or thoughtful person can admit the idea of 
ornament other than conventional. - Natural 
and conventional represent in common par- 
lance, methods as wide apart as the poles. 
Yet all artists are the children and the 
servants of Nature, looking to her as the 
one source of inspiration. Those do not 
serve her best who most slavishly, or faith- 
fully—in any case thoughtlessly—copy the 
natural forms nearest at hand. There is 
no reason to conclude that natural forms, 
perfected for a natural purpose, are neces- 
sarily and without more ado adapted to the 
very different purposes of art. We are only 
following faithfully in the footsteps of 
Nature when we modify them as our pur- 
poses may require. ? 
“Conventionality in ornament is the nat- 
ural consequence of reticence or self- 
restraint, of doing, not all that the artist 
could have done, but just what is called for 
by the occasion. 


The Jewel 


‘6G OMETHING we have held in our 

hand a splendid jewel of the period 
of the Renaissance, glittering with the 
shifting sparkle of enamel and pre- 
cious stones, and experienced a_ poig- 
nant regret that it could not re- 
flect from its shining facets some image 
of the events that it has witnessed. No 
thing of beauty could tell a more inter- 
esting story than the jewel. An object of 
personal adornment, it has been the close 
companion of those by whom history was 
made—has nestled on the bosoms of lovely 
maidens and stately dames, and listened to 
the secrets their beating hearts contained. 
If, in the Middle Ages, the gem could draw 
an influence to ward off danger and disease 
from the stars and planets that are so dis- 
tant, surely the pure gold of the jewel 
might have communion with the souls of 
those to whom it has clung so close. The 
artist, at any rate, who made one of these 
tiny masterpieces, should have felt a keener 
pleasure at the thought that his work was 
meant as the last enhancement of the charms 
of what is fairest in creation. Necklace, 
‘jazeran,’ love token, or betrothal ring, it 
was sure to be the subject of more personal 
delight than any other form of art. As it 
lies closest to the human form, so it stays 
by it longest. 

“Our knowledge of the jewelry of the 
ancients has come to us from their custom 
of burying personal ornaments in the tomb.” 
—F. S. Robinson. 
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Receiver Appointed for Leon Hirsch, Inc. 








"New York Watch Importer Consents to. Receivership—Nominal Assets 
Greatly in Excess of Liabilities 

















An equity action, asking for the appoint- 
ment of a receiver for the business of Leon 
Hirsch, Inc., watch importer, 37 Maiden 
Lane, New York, was instituted in the 
United States District Court, last Wednes- 
day, by the Illinois Watch Case Co., Elgin, 
Ill. Judge Julius M. Mayer granted the re- 
quest of the plaintiff and, on the same day 
the action was started, appointed Samuel C. 
Cohen as receiver under a bond of $100,000. 

In opening, the bill of complaint sets forth 
that on information and belief the defendant 
has assets amounting to $2,195,000, consist- 
ing of money in the bank, notes receivable, 
furniture, fixtures and merchandise. Further, 
it is stated the defendant is indebted to the 
Illinois Watch Case Co. in the amount of 
$33,470.97 for merchandise sold and deliv- 


ered. 

Continuing, the bill of complaint contends 
that the defendant is the owner of watches 
and movements having an invoice value of 
$1,830,000, and that these watches and 
movements are hypothecated to certain banks 
and bankers for advances amounting to 
$680.000. The complaint also alleges that 
$25,000 in accounts receivable have been laid 
down as security for advances of $16,000, 
and, in addition, the defendant is the owner 
of merchandise with an invoice value of 
$40,000, which is pledged as security for 
customers’ notes. The Hirsch concern, it 
is further asserted, is indebted to merchan- 
dise creditors on notes and open accounts in 
the amount of $200,000, and that the de- 
fendant also owes Achilles Hirsch & Co., 
of Switzerland $600,000. The complaint 
also claims that the defendant owes per- 
sonal creditors an additional sum of $220,- 
000, and further that the concern is the 
owner of unpledged merchandise and ac- 
counts receivable estimated to be worth 
$300,000. The total indebtedness of the con- 
cern, it is claimed, amounts to about $1,- 


716,000. 


It is asserted by the plaintiff that the de- 
fendant is at present without sufficient funds 
to meet current obligations, or its obliga- 
tions past due, or those which will shortly 
mature. The assets of the concern, how- 
ever, it is pointed out, are more than suf- 
ficient to cover the obligations if they could 
only be liquidated in the usual and ordinary 
course of the defendant’s business. In or- 
der that none of the assets may be wasted 
or lost in legal proceedings, the complaint 
asks that a receiver be appointed for the 
purpose of protecting the plaintiff and all 
other creditors. 

The answer filed by the Hirsch concern 
the same day the action was started, admits 
that all of the allegations set forth in the 
bill of complaint are true, and also that the 
defendant consents to the relief prayed for 
by the complainant. Judge Julius M. Mayer 
thereupon appointed Samuel C. Cohen, 35 
Wall St., New York, as receiver, under a 
bond of $100,000, with authority to take 
Possession of the assets and manage the 
business of the concern. 


When seen by a JEWELERS’ CIRCULAR re- 
porter Samuel C. Cohen, the receiver, stated 
that it is his purpose to rehabilitate the 
Hirsch business and to dispose with the 
secured creditors as quickly as possible. To 
do this, he asserted, arrangements have al- 
ready been made to have these secured cred- 
itors consign to him the merchandise which 
they hold as security. A report on what 
disposition is made of such merchandise 
will be given to creditors, after a three 
months’ period, Mr. Cohen stated. All of 
the unsecured creditors, according to the re- 
ceiver, have agreed to give the Hirsch con- 
cern all the time needed to liquidate their 
claims. At the present time, stated Mr. 
Cohen, the concern has $60,000 in orders 
which cannot be filled until the merchan- 
dise is turned back to him by the secured 
creditors. It is planned, according to the 
receiver, to inaugurate a selling plan, so for 
that reason salesmen will be sent out on 
the road shortly. “In other words,” con- 
cluded the receiver, “it is our object to save 
the equity in the business and to pay all 
creditors 100 cents on the dollar.” 

The day the equity proceedings were 
started Greenbaum, Wolff & Ernst, at- 
torneys for the Illinois Watch Case Co., 
and other creditors issued a statement in 
which they said: 

“A conference was held on Aug. 29, and 
after giving the matter careful and lengthy 
consideration it was deemed best for the 
benefit of all concerned that an action be 
instituted in the United States Court for 
the Southern District of New York to have 
a receiver appointed in equity in order to 
preserve the assets and effects for the credi- 
tors. The action was instituted, and the 
court, upon the suggestion of the majority 
of creditors in amount and number, ap- 
pointed Samuel C. Cohen as receiver, it be- 
ing agreed that the receiver would act in 
that capacity for a nominal compensation. 


“According to the account reported, the 
assets and liabilities are as follows: Assets, 
consisting of merchandise, accounts receiv- 
able, etc., $2,195,000. Liabilities, to unse- 
cured merchandise creditors, $200,000; to 
Achille Hirsch, $600,000; to bankers, $680,- 
000; to relatives, $200,000; to accounts 
pledged, $16,000. The pledged merchandise 
is valued at $1,800,000 and is pledged for 


“By this proceeding it is contemplated 
that the corporation will be in a better po- 
sition to dispose of its merchandise to the 
trade and receive far more than if disposed 
of otherwise. We contemplate having the 
receiver continue the business in the regu- 
lar channels instead of having the mer- 
chandise pledged for about $680,000 sud- 
denly disposed of at a very large sacrifice 
to the detriment of all in the watch busi- 
ness. We believe that under the super- 
vision of the receiver merchandise will be 
sold in the regular course of the business 
and will materially aid the creditors in re- 
ceiving everything possible. 
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“In view of the fact that practically all 
of the secured creditors are working in co- 
operation with the corporation and with 
one another, we believe it advisable that all 
of the unsecured creditors co-operate with 
one another and in that manner protect 
their interests.” 

Morris L. Ernst, a member of the law 
firm, was acting as the secretary to the 
crediters’ committee in charge of this mat- 
ter, until the legal proceedings were started. 


ENJOY ANNUAL OUTING 


Members of Jewelers’ Club of Philadelphia 
Attend Clam Bake at Eddington on 
the Delaware 

PHILADELPHIA, Sept. 1—The annual and 
festive clam bake of the Jewelers’ Club of 
Philadelphia at Eddington, along the Dela- 
ware River, north of the city, has gone down 
into history as another of the delightful af- 
fairs peculiarly Philadelphian in its aspect. 
This year it attracted in the neighborhood 
of 225 jewelers and their friends, who spent 
a delightful afternoon and evening eating 
clams and engaging in the general enter- 
tainment provided by the committee in 
charge. 

Featuring the afternoon excitement pre- 
ceding the bake proper were  base- 
ball and dice throwing contests and a series 
of quoit matches. The dice, huge cubes each 
about six inches square and thick, were flung 
much like the quoits, a distance of 10 feet 
and provided huge amusement. L. P. White, 
B. Doyle and Robt. Coates were the main- 
stays of the committee on arrangements. 

Among those present were noted the fol- 
lowing: 

Members: C. C. A. Baldi, W. R. Fuller- 
ton, Edwin F. Morse, A. J. Martin, E. L. 
Weil, J. P. Temple, Fred R. Keller, John 
Anderson, Frank L. Carrie, C. M. Wool- 
worth, R. J. Martin, Charles L. Power, 
Bartley J. Doyle, Charles I. Sauers, Robert 
E. Green, H. J. Krug, Robert L. Coates, S. 
W. Oplinger, L. I. Muller, L. P. White, R. 
A. Montgomery, Howard S. Wilson, 
Thomas W. Dormer, J. McGrath, John W. 
Nelson, E. H. Eckfield, S. E. Bolles, Charles 
H. Dean, Fred M. Jewell, W. F. McQueen, 
H. N. Sauers, Hovenden Smith, Jr., Eugene 
S. J. Conway, A. N. Lauer, A. J. LeJambre, 
Charles Schoffhauser, T. Benton Dornan, 
George B. Summerfield, William B. Ahern, 
Ives L. Lake, Philip Weiss, Charles Kauf- 
man, H. E. Stevenson, William G. Tor- 
chiana, Harry C. Howell, Ben Foster, 
Samuel McGonigle, E. F. Morse, John W. 
Sherwood, H. E. Quay, Louis H. Eisenlohr, 
J. J. Deavitt, Fred G. Wemley, Benjamin 
W. Snyder, I. Y. Donaghy, F. F. Reilly, 
Benjamin F. Griscom, John Schoeller, W. 
F. McCully, Harry Bodenheimer, John B. 
Baxter, James E. Farrell, M. Gattle and F. 
H. Chapman. 

Guests: H.R. Williams, Daniel N. Black, 
Daniel N. Black, Jr., Robert McCarter, W. 
A. Callahan, Daniel Sheehan, George Mar- 
tin, Charles Kranich, Joseph I. Montgomery, 
Charles M. Laeffler, Elias Abrams, John Mc- 
Clintock, Jr., D. K. Boyd, Victor D. Abel, 
Frank Geigert, Harry Walters, Charles 
Meier, John Frederick, A. Strauss, John 
Halsall, Charles Lehnar, Dr. William Ack- 
ley, F. E. Hyatt, J. Danzer, H. L. Knight, 
H. Thorn, S. Garwood, George Bausewine, 
Herman Schubert, Howard Smith. 
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DEATH OF JOS. CASTELBERG 





Prominent Baltimore Jeweler Fatally In- 
jured in an Elevator Accident at 
His Home 

BatimorE, Md., Sept. 3—Hundreds of 
friends of Joseph Castelberg, directing head 
of the jewelry firm of J. Castelberg & Son, 
Lexington St. and Park Ave., were shocked 
this week to learn of his tragic death 
through an elevator accident. Mr. Castel- 
berg, who was nearly as well known in New 
York as he was in his home city, was in- 
jured fatally when he was crushed in an 
elevator Monday night in the Emersonian 
Apartments, Eutaw Pl. and Park drive. He 
died six hours later at Hebrew Hospital. 





THE LATE JOSEPH CASTLEBERG 


Mr. Castelberg’s legs were crushed and 
surgeons at the hospital amputated the left 
leg in an effort to save the jeweler’s life. 

The accident to the jeweler was witnessed 
by his wife, Mrs. Nellie Castelberg and 
Miss Sadie Sinsheimer. Mr. and Mrs. Cas- 
telberg and Miss Sinsheimer had attended 
a moving-picture performance and were re- 
turning to the Castelberg home shortly be- 
fore midnight. The ladies entered the ele- 
vator and as Mr. Castelberg was stepping 
from the corridor to the lift, the cage started 
upward. Mr. Castelberg was thrown for- 
ward and his legs were crushed between the 
upper walls and the cage. The lift was 
operated by a colored woman, who subse- 
quently was arrested. Mrs. Castelberg and 
Miss Sinsheimer almost collapsed at sight 
of the accident. The jeweler was removed 
to the hospital and Drs. Louis Diener, Al- 
fred Ullman, E. G. Bennet operated. One 
leg was mangled so badly that it was am- 
putated immediately. The patient died at 
6:30 a.m. A rigid investigation was begun 
by Coroner J. Knox Insley. 

Mr. Castelberg was one of this city’s 
foremost jewelers. His business was one of 
the largest south of New York and for 
many years he directed every detail of his 
varied business enterprises. He was head 
of the firm which bears his name and was 
directing owner of the Castelberg National 
Jewelry Co., with branches in several cities. 
He was born in Baltimore 57 years ago and 
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entered the jewelry business with his father 
when he was a youth. On his graduation 
from the Baltimore City College he became 
most closely identified with his father’s busi- 
ness. 

Surviving the deceased are his widow, 
who was Miss Nellie Adler before her mar- 
riage, and three children—Joseph Castel- 
berg, Jr., Harold and Claire Castelberg. 
Henry Castelberg, of this city is a brother. 
His sisters are Mrs. Harry Rodman, of New 
York, Mrs. Joseph Meyers of New York, 
Mrs. Samuel Heller and Mrs. Albert Wild- 
man of Baltimore. 

Mr. Castelberg was identified with many 
business enterprises in this city. He was 
a director of the Baltimore Commercial 
Bank, the Equitable Trust Co., the South- 
ern Hotel, the New Amsterdam Casualty 
Co., and part owner of several motion- 
picture theatres. He was a member of 
the Ancient Free and Accepted Masons, the 
Moose, the Clover Club, the Surburban 
Club and Eutaw Place Temple. 

The funeral services were held Thursday 
morning from his home and were conducted 
by the Rev. Dr. William Rosenau. The ac- 
tive pallbearers were Abraham Rodberg, 
Jacob Hornstein, Abraham Fink and Maur- 
ice Koenigsberg of Baltimore, and Simon 
Arnstein and Arthur Simon of New York. 
The honorary pallbearers included United 
States Senator O. E. Weller, ex-Mayor 
James H. Preston, Col. Charles Consolvo, 
E. L. Norton, T. Rowland, Thomas Gwynn 
Crowthers, E. B. Jeffery, Webster Bell and 
J. L. Swope. Burial was in Hebrew Friend- 
ship Cemetery. 








ROB SAFETY VAULTS 





But One Jewelry House Suffers as Result of 
Hold Up in Masonic Temple Vaults, 
Chicago 

Cuicaco, Aug. 31.—Jewelers who have 
been in the habit of keeping their mer- 
chandise down at the Masonic Temple 
Vaults for safety, swarmed into the vault 
on Monday morning of last week to see if 
their boxes had been molested by the 
thieves who entered the vaults on Sunday 
night, bound the guards and escaped under 
fire. The only box belonging to a jeweler 
that was robbed was that of John Bar- 
barski, of Barbarski Bros., 108 N. State 
St. He claims they got $210 in currency 
and about $7,000 in unset diamonds and 
jewelry. 

When Mr. Barbarski arrived at the 
vault, papers and merchandise that the 
thieves did not want were being picked up, 
and in this heap a flexible bracelet and a 
diamond bar pin belonging to Mrs. Bar- 
barski were found. Mr. Barbarski said he 
had seen all the boxes that were robbed 
but none were damaged as bad as his. The 
others can be repaired and used again but 
his were all smashed. 

The robbery was staged by five bandits 
who handcuffed the two watchmen, looted 
17 boxes in the night vault, and disappeared 
from the building within 25 minutes, escap- 
ing in an auto. The assault on the vault 
commenced while the night chief engineer 
of the building left the engine room, and 
the special policeman of the building was 
across the street at lunch. 


CIRCULAR 


89 


The night superintendent had taken his 
place and was patrolling the lobby floor of 
the building when four of the five thieves 
entered from the State St. entrance and 
stepped to the stairway leading to the en- 
trance of the vault room in the basement. 
He thought nothing of this as box renters 
visit the vaults at night. 

The leader of the bandits, a tall man about 
40 years old and with red hair and ruddy 
cheeks, gave his name as Mr. Wilson and 
asked through the steel latticed door that 
he be permitted to enter, as he wished to 
rent a safety deposit box to file some 
papers. The door was unlocked and the 
four entered. The box was rented to 
“Wilson,” and the key for the box was 
turned over to the inside watchman, who 
opened the steel door leading into the main 
vault room ‘and admitted the four men. 

Just as the box was pointed out to them 
the quartet seized the watchman, threatened 
him with death if he made an outcry and 
dragged him into the engine room. Here 
he was handcuffed to a steam’ pipe, and 
one guard with drawn revolver stood guard 
over him. The other three stepped back 
into the office and covered the other watch- 
man with their guns and led him back into 
the main vault and handcuffed him to the 
grating that separated the vault from the 
engine room. 


The bandits then went to work on the 
boxes in the open night vault. They had 
provided themselves with a special punch, 
the contact face of which was exactly the 
size of the round locks on the box doors. 
The boxes were opened evidently, with a 
single swing of a sledge hammer against 
the punch. 

When the thieves left they passed out 
the State St. entrance, walked northward to 
the alley where the fifth bandit awaited 
them with the machine and they sped east- 
ward toward Wabash Ave. 

About this time the watchmen, secure in 
the belief that the thieves had departed, 
set up a series of scream alarms. The 
superintendent hearing the screams shot 
down into the vault and released them. 

The police are of the opinion that the 
work was an inside job, done by someone 
that was formerly employed there and knew 
just what boxes contained the loot they 
were looking for, as the boxes that were 
touched are believed to have all been 
marked. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
The U. S. Assay Office reports: 
Week Ended Sept. 3, 1921 


Gold bars exchanged for gold coins. ..$636,766.20 
Gold bars paid depositors............ 30,035.70 


TPOUMRU dia Waitila sini nuiduna dé swale $666,801.90 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date. Exchange. 
pS ee ee ene eee rere $151,243.39 
UO TO 6 sia eat awdiere weeatatainch elena 116,272.14 
MN Eno ctnara Sus nelae wmadaa tae’ 191,721.61 
Sen 8. swe dbaawsdendsnee te. wiees 42,763.27 
WOR 2 cence cevasensnceddeseseanea 93,046.61 
ee BS a taille dacinesenatendedeeea 41,719.18 

ROG idsiccrcesdsenasewiasamonae $636,766.20 
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Points on the Jewelry Tax 





Jewelers’ War Revenue Tax Committee Receives Rulings on Jewelry Taken 
in Part Payment and as to the Tax on “Put-and-Take” Tops 











The Jewelers’ War Revenue Tax Com- 
mittee was in receipt last week of a let- 
ter from A. C. Holden, Acting Deputy 
Commissioner of internal revenue, that 
contains two ruling by his department on 
matters pertaining to the jewelry tax, 
which may be of interest to some jewel- 
ers, although indications of these rulings 
by the department in both cases have 
already been published. 

The first one relates to a ruling on a 
specific case, where a customer has been 
induced to swap in a $400 diamond ring 
as part payment on a $1,000 ring, wherein 
the dealer had objected to paying the 
tax, both on the $1,000 sale, and later on 
the ring taken in exchange. 

The second related to the tax on ‘“‘Tee- 
totums” or “Put-and-Take Tops,” when 
made of sterling silver, gold or imitations 
of precious metals. Commissioner Hol- 
den’s letter to the War Revenue Tax 
Committee reads: 


“WasHINGTON, Aug. 31, 1921. 
“Gentlemen :— 

“Reference is made to your letter of 
August 23, 1921, wherein the following in- 
quiry is submitted by you: 

“Mr. Allen enters our store and our 
salesman Baker observes that he is wear- 
ing a diamond ring. Friendly conversa- 
tion between Mr. Allen and Mr. Baker 
results in Mr. Allen becoming interested 
in a more valuable ring in our stock, 
which retails for $1,000. As an induce- 
ment to Mr. Allen to buy our ring, we 
offer him practically the retail value of 
his ring, say $400, though its wholesale 
value is but $250. 

“Granting that the ring was purchased 
elsewhere prior to taxable period, must 
we pay $50 tax on the original sale of 
$1,000? 

“Then if this ring is put back in stock 
and we re-sell it in the same mounting at 
$400, and if we pay the Government 5 
per cent again on $400, we contend that 
this method would impose a double tax 
on us. We construe that if the tax were 
paid on the $1,000 purchase, the transac- 
tion would be closed in so far as the tax 
applied to this particular transaction and 

that when the trade-in is disposed of there 
is no tax due thereon because the tax was 
paid as in original sale price of $1,000 and 
that we are merely realizing a cash value 
on an article that we took in as rep- 
resenting cash.’ 


“In reply you are advised that in cases 
similar to those outlined above it is held 
that the tax imposed by Section 905 of the 
Revenue Act of 1918, attaches to the sales 
Price of an article if 

(a) in making a sale of $1,000 the 
Customer is allowed credit for $400 on an 
article purchased by him which article 
was not purchased from the dealer or was 
Purchased from him prior to April 1, 
1919, the tax attaches to the total sales 
Price of $1,000; or if 


(b) in making a sale of the same char- 
acter the article on which credit is al- 
lowed was purchased from the dealer on 
or after April 1, 1919, and the tax paid 
thereon the tax attaches to the total sales 
price but the dealer may take as a credit 
against such tax the proportion of the 
tax paid on the returned article which the 
amount allowed as a credit for the return 
of such article on the second sales price 
bears to the amount of the purchase price 
in the case of the first sale. 

Any subsequent sale of the article taken 
in exchange would be taxable at 5 per cent 
of the sales price of the article. 


“You are advised further that it is held 
that teetotums or put-and-take tops are tax- 
able under Section 900, Subdivision (5) of 
the Act, as a game irrespective of the mate- 
rial of which made. 

“Respectfully, 
(signed) “A. C. HoLpENn 
“Acting Deputy Commissioner” 


While the department’s ruling in regard 
to the “Put and Take Tops” is in conformity 
with that sent to the Attleboro Chamber of 
Commerce last June, it seems to be clearly 
at variance with the wording of the Revenue 
Law, which, under section 905, provides 
that all articles made or ornamented or 
fitted with precious metals or imitations 
thereof, shall pay a tax equivalent to five 
per cent of the price for which so sold by 
the retailer, and also of other provisions of 
the law which put articles of other lines of 
trade under the jewelry tax, whenever they 
are made of precious metals or imitations, 
or mounted or fitted therewith. 

The plain wording of the law has caused 
jewelers to pay tax on these “teetotum” tops 
when made of silver or gold or plated ware, 
along with other sales of other articles of 
precious metal or jewelry, but the depart- 
ment’s ruling as shown. in the above letter 
is clearly to the effect that these articles 
are considered taxable under subdivision 
five of Section 900, as a “game,” irrespective 
of what they are made. As such, the tax 
attaches at the rate of ten per cent of the 
manufacturer’s selling price, including the 
cost of boxing, packing, etc. 

The ruling infers, though it does not say, 
that, the tax having attached to the manu- 
facturer’s sale, the article is exempt from 
taxation when sold by the dealer, and it is 
the opinion of officials of the Jewelers’ War 
Revenue Tax Committee that the articles 
will, under this, not be held taxable under 
the jewelry section by the department. 








Upon the application of P. O. Holliday, 
trustee in bankruptcy, an order has been 
issued authorizing the sale of the assets 
of the J. H. & W. W. Williams Co., Ma- 
con, Ga., on Saturday, Sept. 10. The 
assets consist of watches, jewelry, silver- 
ware, glassware, etc., also store fixtures, 
notes and accounts due the bankrupt 
concern. The sale will take place at the 
premises of the concern on Cherry St. 
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A BELL BOY’S ERROR 


Mystery of a Missing Satchel Belonging to 
a Jewelry Traveler Cleared Up When 
Hotel Authorities Investigate 


ProviDENCE, R. I., Sept. 3—A delinquent 
hotel patron, a bellboy’s mistake, an open 
window leading from a fire escape and a 
missing satchel formed a combination that 
gave Samuel Feldman, a jewelry salesman 
from 396 Broadway, New York, the man- 
agement of the Berkshire Hotel and the 
police of this city several uncomfortable 
days in the past week. 

Mr. Feldman arrived in town the first of 
the week and going to the Berkshire Hotel 
on Westminster St. was assigned to room 
112. He left his satchel containing his per- 
sonal effects and jewelry samples near the 
window. When he went for the bag in the 
morning to start out on his business rounds 
the satchel was missing. As it was nowhere 
in the room Mr. Feldman notified the man- 
agement and the police were called. It 
was decided that a slick thief had suc- 
ceeded in getting onto the fire escape, reach- 
ing in at the open window and made his 
escape with the bag. 

The bag contained 10 gross of cuff but- 
tons, two gross of tie holders, five gross 
of pearl cuff holders, all valued at $345. 
A special detail from the inspectors’ depart- 
ment was assigned to the case but no clue 
could be obtained concerning the robbery. 
After three days the mystery was solved by 
the management of the hotel and the satchel 
intact was returned to Mr. Feldman. 

Although the numbers 112 and 115 bear 
a slight resemblance, it was not sufficient 
to save a bell hop of the hotel from getting 
a severe calldown when it was discovered 
that he had taken a suitcase from room 112 
instead of from 115, with the result that the 
occupant of the first mentioned room an- 
nounced to the world that he had been 
robbed. A delinquent patron was the real 
cause of the trouble, however, for after run- 
ning up a bill at the hotel he decamped 
with the bill unpaid, leaving his baggage 
behind him. The management seized the 
suitcase as security for payment of the bill 
and a bell boy was sent to room 115 to get 
it. 

Either he was not familiar with a number 
containing three figures or else his eyes 
played him false, but at any rate, he went 
into room 112 and returned to the office with 
a suitcase which was duly locked up for 
safe keeping. Shortly afterwards Mr. Feld- 
man discovering his loss, set up a cry that 
he had been robbed of his luggage and the 
police were notified, 

The management had no suspicions that 
it had the wrong baggage, until several 
days later, when the detained grip was 
opened with a view ‘to determining the de- 
gree to which the contents might offset the 
unpaid board bill. The name and address 
of the owner was then discovered in the 
suitcase, and the mystery of the robbery was 
explained satisfactorily to everybody ex- 
cepting the police, who are mourning the 
time and energy spent in sending broadcast 
hundreds of circulars describing the rob- 
bery. 








W. A. Helgesen will open a jewelry busi- 
ness at Alma, Wis. 
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DEATH OF H. S. McELROY 





Proprietor of the Emblem Shop, Chicago, 
Suddenly Stricken with Heart Failure, 
Passes Away in His 46th Year 


Cuicaco, Aug. 31—Friends of S. H. 
McElroy, who conducts The Emblem Shop, 
at 1122 Masonic Temple, were surprised 
and shocked yesterday morning when word 
was received that Mr. McElroy passed 
away very suddenly at 7 A. M. from heart 
failure in his room at 14 W. Ontario St. 
Many of his friends assembled in the Chapel 
of W. A. Duffy, Randolph & Michigan 
Aves., late yesterday afternoon to pay their 
last respects to the departed, whose re- 
mains were sent to Port Huron, Mich., 
for burial. 

Mr. McElroy was apparently in the best 
of health, until yesterday afternoon when 
he complained of not feeling just right. 
He thought nothing of it at the time, and 
remained at his office until his regular 
closing time. 

Mr. McElroy has been located at the 
Masonic Temple address for the past two 
years, anc prior to that time was engaged 
in the retail business on the northwest side. 
He was 45 years of age and a native of 
Port Huron, Mich. He came to Chicago 
when he was in his early twenties. He 
is survived by a widow, who has been 
spending the Summer at Port Huron, three 
brothers and one sister. 

Deceased was a member of Crystal Lodge, 
No. 1025, A. F. & A. M.; Northwestern 
Chapter, Humboldt Commandery, and 
Medinah Shrine. He was a very likable 
and honorable man and had a host of 
friends. 








Providence Jewelry and Allied Firms In- 
eluded in List of Taxable Property 
Announced by Assessors 
ProvipeNce, R. I., Sept. 3—Manufactur- 
ing jewelers as individuals, firms and cor- 
porations, as well as those identified with 
co-ordinate branches of the industry figure 
prominently in the list of taxable property 
that was announced in accordance with law 
on Thursday by the tax assessors of this 

City. 

The total value of the city’s taxable prop- 
etty for the year 1921, including real estate, 
tangible and intangible, is placed at 
$494,817,780, an increase of $12,254,380 over 
last year’s valuation. Despite the fact that 
there has been a substantial increase in all 
kinds of taxable property, the city’s total 
revenue from this source will be less this 
year than in 1920 because of the reduction 
in the tax rate of five cents on the hundred. 
Last year the total revenue amounted to 
$9,279,237.32 while this year it will be 
$9,205,587.86 or $73,649.46 below the 1920 
figure. 

Firms, individuals and corporations who 
are taxed on a valuation of $50,000 in- 
dude the following identified with the 
manufacturing jewelry industry or _ its 
kindred branches: American Brass Co., 
$50,000; American Emery Wheel Works, 
$247,289; American Enamel Co., $121,980; 
trustee, William Armour, $460,460; Herbert 
J. Astle. $117,180; Baird-North Co., $228,- 
20; George M. Baker, $122,760; B. A. 
Ballou & Co., Inc., $125,600; Barton A. 
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Ballou, $167,460; Bassett Jewelry Co., 
$50,000; Leander C. Belcher, $175,580; 
Belcher & Loomis Co., $494,060; George F. 
Berkander, $169,980; V. E. Black Co., Inc., 
$68,800; Blanchard, Young & Co., $187,700; 
Blanding & Blanding, Inc., $121,300; William 
O. Blanding, $121,480. 

Boston Store Land Co., $913,380; John F. 
Brady, $52,280; George Briggs, Jr., $66,700; 
J. Briggs & Sons Co., $50,600; Brown & 
Sharpe Mfg. Co., $7,928,820; Browning 
King & Co., $105,000; John M. Buffington 
et al., trustees, $98,000; Charles S. Bush Co., 
$65,000; Charles W. Battey, $61,020; 
Belcher & Loomis Realty Co., $313,120; 
George H. Cahoone Co., $61,000; Callender, 
McAuslan & Troup Co., $1,089,440; Walter 
Callender, $450,500; Howard L. Carpenter, 
trustee of Albert Walker Co., $50,000; 
George B. and Waity A. Champlin estate, 
$103,600; George S. Champlin, $62,400; S. 
B. Champlin Co., $127,020; Florence M.. 
wife of William P. Chapin, Jr., $92,300; 
Chapin & Hollister Co., $60,000; Josephine 
A., wife of William P. Chapin, $58,580; 
William W. Chapin, $60,520; William W. 
Chapin and Paul D. Manning, trustees, 
$114,560; Arthur W. Claflin, $68,600; George 
L. Claflin Co., $148,500. 


Clark & Coombs Co., $62,000; W. H, 
Coe Mfg. Co., $50,000; Joseph P. Cory, 
$1,588,300; George H. Cahoone, $54,280; 
Walter R. Callender, $53,000; E. M. Dart 
Mfg. Co., $234,320; William C. Dart, 
$61,000; John M. Dean Co., $69,700; Dean 
Realty Co.. $118,120; Dimond Co., $73,400; 
James C. Doran & Son, $251,600; William 
H. Draper, $416,320; Dyer Street Land Co., 
$134,580; Jacob Ernstof, $463,740; Jerome 
M. Fitzgerald, $107,980; Dutee Flint trus- 
tee under will of Dutee Wilcox, $243,880; 
Dutee Wilcox Flint, $172,600; Dutee W. 
Flint, Inc., $81,400; J. A. Foster Co., $229,- 
700; Theodore W. Foster, $71,160; Theo- 
dore W. Foster trustee under will of 
Thomas Davis, $60,000; Theodore W. 
Foster & Bro. Co., $206,160; Fray Jewelry 
Co., $70,000; Fulford Mfg. Co., $190,706. 

General Chain Co., $180,220; Gladding 
Dry Goods Co., $218,100; Gorham Mfg. Co., 
$3,101,250; Art Hadley, $74,260; Hamilton 
& Hamilton Jr., $84,700; Ralph S. Hamil- 
ton, $64,540; Ralph S. Hamilton, trustee un- 
der will of Robert M. Hamilton, $77,200; 
Harvey & Otis, $50,000; Meyer Harzberg, 
$60,000; Arthur Henius, $93,760; James N. 
Henry, $145,840; William H. Herrick et al., 
trustees, $147,700; Walter Hidden, $838,760; 
John S. Holbrook, $514,600; Abbie H. 
Holmes, $57,060;, Edward H. Hough, 
$124,240; Improved Seamless Wire Co., 
$115,000; The Inlaid Co., $61,640; Charles 
F. Irons, $115,620; Irons & Russell Co., 
$266,629; Jencks: Paper Box Co., $97,140; 
Juergens Jewelry Co., Inc., $55,200; Karpeles 
Co., $228,200; Maurice J. Karpeles, $52,700; 
Kescot Mfg. Co., Inc., $138,438. 

Izri W. Kederer, $83,280; Izri W. Lederer 
et als, $182,100; Lederer Realty Co., $1,411,- 
120; S. & B. Lederer Co., $60,400; Walter 
S. Lederer, $115,740; Walter S. Lederer, 
trustee under will of Benedict B. Lederer, 
$265,880; Livermore & Knight Co., $74,000; 
Lyons Mfg. Co., $74,000; Ellis W. Mac- 
Allister, $55,180; William A. Mackie, 
$55,700; Manufacturers’ Building Co., $505,- 
700; Edgar W. Martin et als., trustees Mar- 
tin-Copeland Co., $100,000; Laurence C. and 
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Wesley C. Martin, trustees Martin-Cope- 
land Co., $100,000; William L. Mauran, 
$91,500; William B. McElroy and wife 
Mary A., $137,100; Marion L. Misch, $457,- 
140; Nicholson File Co., $1,406,610; Martha 
F, S. Nicholson, $56,500; Paul C. Nichol- 
son, $63,720; Samuel M. Nicholson, 
$350,000; Ostby & Barton Co., $587,540; 
Erling C. Ostby, $65,300; Harald W. 
Ostby, $54,100; Ralph G. Ostby, $54,200; 
Raymond E. Ostby, $53,300. 

John S. Palmer, 2nd., $70,260; Julius 
Palmer, $464,460; Parks Bros. & Rogers, 
Inc., $53,600; Edmund H. Parsons, $51,840; 
Alfred K. Potter, $66,000; Potter & Buffing- 


ton Co., $63,000; Josephine E. Potter, 
$121,800; Josephine E. Potter, executrix 
estate Isaac M. Potter, $125,000; Rau 


Fastener Co., $71,300; Horace Remington, 
$73,800; Remington Realty Co., $132,460; 
Rhode Island Hospital Trust Co., trustee 
under wills of George Briggs, $359,000; 
of George B. Burton, $492,562; of William 
A, Copeland, $158,900; Aldridge B. Gardner, 
$73,280; Rhode Island Tool Co., $384,880; 
Simon Rosen et als, $73,020; Charles A. 
Russell, $87,380; J. Samuels & Bro., Inc. 
(The Outlet Co.), $1,705,700; Samuels Land 
Co., $1,492,660; J. O. San Souci & Co., 
$59,300; Rachael Schwartzkopf estate, 
$81,960. 

Screw Machine Products Corp., $82,900; 
John C. L. Shahbeck, $57,500;. Ellen D. 
Sharpe, $941,280; Henry D. Sharpe, $831,- 
220; Lucian Sharpe, $420,680; John Shepard, 
Jr., $126,200; John Shepard, Jr., Real Estate 
Co., $1,269,220; The Shepard Co., $912,880; 
Shepard Land Co., $508,600; Archibald and 
Charles Silverman, $99,460; J. T. Slocomb 
Co., $147,100; Fred C. Somes, $70,700; E. 
L. Spencer Co., $55,000; Stevens & Co., 
Inc., $107,500; Tilden-Thurber Corp., $205,- 
340; William A. Viall, $71,340; Charles D. 
Waite, $100,420; Waite-Thresher Co., 
$285,360; William H. Waite, $405,100; A. 
T. Wall Co., $203,260; Ashbel T. Wall, 
$207,120; D. M. Watkins Co., $162,000; 
Wightman & Hough Co., $98,000; Howard 
D. Wilcox, $218,680; C. A. Wilkinson Co., 
$65,000; F. W. Woolworth Co., $249,300 ; 
Young Bros., $32,000; Frank N. and Arthur 
L. Young, $62,460. 








Heavy Losses in Recent Failures Cause 
Rud Noel, Chicago, to Execute Deed 
of Trust 


Cuicaco, Sept. 1—Rud Noel, Columbus 
building, is in financial difficulties due to 
the very large losses sustained in bank- 
ruptcy cases, and has executed a deed of 
trust to Louis Goldman, of Goldman & 
Allshouse for the benefit of all creditors. 

This action was taken after consultation 
with several large interested creditors, and 
will avoid the expense and delay of bank- 
ruptcy proceedings. 

The assets are said to amount to about 
$19,870.32, and the liabilities to amount to 
about $33,626.67. The heavy bankruptcy 
losses that Mr. Noel sustained are evidenced 
by notes discounted at the bank and upon 
which the recovery will not exceed 15 to 
20 per cent. 








A sneak thief ‘recently stole jewelry 
valued at $500 from the store of B. Barnett, 
New Orleans, La. 
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TELEPHONE PENN. 2528 


TELEGRAMS RUBYLITE NEW YORK 


ALBERT RAMSAY & CO. 


Diamond and Oriental Stone Importers and Gem Cutters 


We have a fine Collection of Sapphires, Rubies, Emeralds, Opals and Star Stones, 
which our Mr. Albert Ramsay brought back with him on his last trip from India. 
We are also ready to do fine 


LAPIDARY WORK FOR THE TRADE 
Sapphires, Rubies, Star Sapphires, 
Star Rubies, Emeralds, Opals 
Under the supervision of 
AMERICA’S and ENGLAND’S 
EXPERT CUTTER 
ALBERT RAMSAY 


39 West 32nd St., New York City 


Formerly at 
Suite 1610-1616 


94 Hatton Garden, London, England 
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SENATE’S REVENUE ACT 





Finance Committee Decides to Formulate 
Complete Taxation Bill and Put All 
Statutes in One Volume 


WasHINGTON, Sept. 1—The Senate 
Finance Committee today has decided to 
formulate an entirely new and complete 
Revenue Taxation bill which it will substi- 
tute as an amendment to the complicated 
measure recently passed by the House of 
Representative by a formal vote. All ex- 
isting revenue laws will be re-enacted, in 
addition to the new legislation, thus em- 
bracing all statutes in one volume. 

In speaking of this new measure, Senator 
Penrose, chairman of the Finance Committee 
said, “This is a very important step in the 
interest of simplicity and to avoid future 
controversy, The amendment form of 
taxation legislation has turned out to be 
very unsatisfactory.” 

It also was determined by the committee 
to report the Revenue Bill on the day Con- 
gress reassembles, Sept. 21. It will be urged 
for prompt action. It was agreed that the 
committee shall work steadily for four and 
a half hours per day. 

Consideration of the Revenue Bill as 
passed by the House was begun by the 
Finance Committee to-day. Dr. Adams, 
head of the Treasury Statistical Bureau, 
and John C. Walker, expert to the commit- 
tee, were present, the former explaining the 
measure. 

The excess profits feature was passed 
over. No conclusion was reached regard- 
ing the possibility of making the proposed 
repeal retroactice. The status of personal 
service corporation was much discussed. The 
House bill imposes 12% per cent. The re- 
gent decision of the Supreme Court is being 
considered in connection with this feature. 

It was announced that Secretary Mellon 
will appear before the committee next 
Thursday and explain various items in the 
pending measure. 

Senators Penrose, Watson, of Indiana, and 
other members of the committee were asked 
concerning the proposition advanced by 
Senator Smoot for a three per cent tax on 
manufacturers which would bring in an esti- 
mated revenue of $1,200,000,000. All avoided 
the question. This is considered the initial 
step toward a complete sales tax. It is fig- 
_ ured by Smoot that through the adoption 
of his plan it would be possible to wipe out 
completely all “nuisance” taxes and leave 
none but the big features for taxation here- 








Another Jeweler and His Clerk Arrested 
in Campaign Against False Stamping 
of Jewelry 
. The arrest of another New York jeweler 
and a clerk were caused last week by the 
Good and Welfare Committee of the Na- 
tional Jewelers Board of Trade and other 
organizations in the industry in their effort 
to wipe out alleged violators of the New 
York Jewelry Stamping Act. The de- 
fendants on this occasion are Peter Korn, 
who conducts a number of retail jewelry 
establishments in the metropolis under the 
style of Peter Korn & Sons, and a clerk 
employed at the concern’s store at 1333 

Broadway. 
The complaint in this case charges that 
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the concern sold an Elks tooth charm bear- 
ing an Elks head and a ring marked 14 karat 
which it is claimed does not assay up to 
the required karat fineness. Mr. Korn al- 
leges that he purchased this charm and 
others like it from a New England manu- 
facturer as 14 karat merchandise and in fact 
had tested them with a stone and believed 
them to be up to the mark they bore. This 
was the first purchase Mr. Korn claims he 
made from the New England manufacturer 
and maintains that he acted in good faith. 

Last Wednesday the clerk was arraigned 
before Magistrate McQuade in the Seventh 
District Court and after waiving examina- 
tion was released in $500 bail for the Court 
of Special Sessions. The following day Mr. 
Korn appeared at the same court and also 
waived examination. He was released in 
$100 bail to answer to the Court of Special 
Sessions, 








SELDEN G. YALE STRICKEN 
Former Well Known Member of Salem 
Plated Ware Trade Drops Dead in the 
Streets of Wallingford, Conn. 


WALLINGFORD, Conn., Aug. 31.—While 
walking to his home in this town last even- 
ing, Selden G. Yale, one of the most prom- 
inent citizens and who for many years was 
one of the managers of the New York city 
office and salesrooms of Simpson, Hall, 
Miller & Co. (now factory “L” of the In- 
ternational Silver Co.), dropped dead of 
heart failure, passing away almost instant- 
ing. Mr. Yale was seen to fall on the side- 
walk by persons on the other side of Center 
St., and they ran to his assistance but he 
had breathed his last before they came to 
his side. Mr. Yale was very heavy in 
weight and the hot weather is thought to 
have brought on the attack. 

The deceased was born in Richmond, Va., 
75 years ago and was educated in that city 
and New Haven, Conn. After receiving his 
schooling he returned to Richmond and en- 
tered the mercantile business conducted by 
his father, Charles D. Yale, during the 
Civil War. 

About five years later he and his brother, 
Charles B. Yale came north and became as- 
sociated with what was then the firm of 
Simpson, Hall, Miller & Co., as managers 
as stated heretofore. They were located 
in three different buildings and on retiring 
from the business were at 36 E. 14th St. or 
Union square. They took the New York 
positions in 1869 and remained in that city 
for 16 years. 

In 1886 Mr. Yale retired from active 
business. He made his home, with his 
brother, who is the only person as near 
relative who survives him. He was a di- 
rector of the Dime Savings bank in this 
town and was one of the incorporators of 
the institution. He was a member of the 
Congregational church. 

Mr. Yale was well known in New Haven, 
Conn., where he had extensive real estate 
holdings. He never sought a public office. 

The arrangements for the funeral and 
burial have not been completed. 








The store of E. C. Meyer, Richmond, Va., 
was recently visited by a sneak thief who 
stole merchandise worth about $35. 
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EXPORT STATISTICS 


Department of Commerce Makes Public 
Figures Giving Exports of Jewelry 
and Watches During July 

WasuinotTon, D. C., Sept. 1—Jewelry 
exports in this country for the month of 
July amounted to $27,831, according to sta- 
tistics just compiled by the Bureau of For- 
eign and Domestic Commerce. 

Nearly the entire amount was taken by 
two countries—Canada and England, ship- 
ments to Canada amounting to $14,132, and 
to England $10,504. No other countries took 
shipments reaching $1,000. 

The list of countries to which American 
jewelry was exported and the amount taken 
by each is given as follows: 








Countries Value 
ERS ier 'oir¥ 5. eric. 6." eras alan wiatele oa ae eee ate $250 
IN fia, Bis so dele s tee eaeaieeeele ee maeeN 305. 
ST doa a's wcdiacalanance naqeaeedewewaea 10 
pS CRETE Ce TET eT er ee 10,504 
BSS Pre ONE TT ee 43 
NINE ord 5.5/s. xia aad 4 Qe Be eo ee 14,132 
CT CET PO rE he. 46 
6 'a/c-<0-44 onthe an eetdeaeetaek enna 4 
NE 5 bnOedce witwsewka da neetededeeuen 184 
Newfoundland and Labrador............. 20 
NN iis ed alk Gals als eae eae As eee 848 
Preeenehte REGGUNS fice cncscisvccdcededus 875 
RR Ee eee ry ae oe ee 50 
ge a ae re 175 
Britto. See AMCs «oes cscvccesionnnese 385 

TOU ec circcescadcvotussecaseeaaere $27,831 


According to figures compiled by the De- 
partment of Commerce, exports of domestic 
watches and parts from this country for the 
month of July amounted to $53,606. The 
figures show that our three best customers 
during the month were Canada, which took 
watches to the value of $15,801; Australia, 
to which we exported watches worth $15,- 
415, and New Zealand, which bought an al- 
most equal amount, $14,615. The only other 
large customers enumerated were England, 
$3,067, and Mexico, $2,210. 

The full list of countries and the amount 
taken by each is given as follows: 





Countries Value 
MeN 64.4; vis ucials'g & a Sere Ne od Wee Ae eae $75 
LL Se Ae errs eyes PM sect 2. 150 
od. wiv' un dean we edeeeunsedd nose 3.067 
SIIIIIA a a:ns/ dois cereedenscn ceca eee he era 985 
OCW BROUIERS feces 6 kc nice ba NS eke oan ee 8 
COs Saas o's oe ahee taka dletaseee 15,801 
RRO <0 6 cere Uatntiaeccudeocuaeed aan 30 
ON oie issn ea Rak T awed eee teed 95 
WEOIOD = cinie'ns ccutediies Diwic cw cscwoediiias 2,210 
Other British West Indies..,............ 139 
CN isa ciccuet awh oe waheweis aan cee ndbhede 746 
Viogm Iclands of U.S. o§T icc es ee 102 
Tb Siaihe so Sas acicerdnugeaan 15,415 
TOO MOONE nko ions ots cp Ree bc nee eee 14,615 
French Africa ............. tepiiitie. . 2... 139 
Portuguese Africa ........ “ee aeaie ass’ 29 

ROE» ine «00h ecuved seme een $53,606 





Thieves waiting until a freight train was 
passing hurled a brick through a plate glass 
window in the front of the jewelry store 
of Lee H. Diehl, Shippensburg, Pa,. after 
midnight one night last week. and secured 
$600 worth of gems. After taking every- 
thing on display in the window, they started 
to plunder the cases, but evidently -were 
frightened away as they battered open a 
case containing large diamonds, but did not 
take any. The loot totaled 14 watches, four 
diamond scarf pins, five 10-carat diamond 
bar pins, six cameo brooches, four pearl 
necklaces and two lockets. Police are with- 
out a clue. The jeweler carried no insur- 
ance on either the gems or window. 
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M.S. Page & Co. si Boston 


YOU can’t attract brass fil- 











Back from : ings with a magnet. You 
; Vacation can’t sell a wedding ring tO | Yes, Thank You, 
Labor Day a Bride looking for a soup | we're feeling fit, and 
ladle. Have what’s wanted : 
Passed are right on our 
Hard Ti when wanted. Just as your . d 
ar imes credit at your banker’s en- | te’ Teady to help 
Busted | larges your capital, your | YoU select your fall 


Good Times credit with us enlarges your | line of 


at Last | stock. We are “At your 
service for success.” 




















Soup Ladles and other silverware—Universal and Community. 
Wedding and Engagement Rings, Dinner Rings, Emblem, Sig- 
net, Stone, Cameo and Baby Rings. Bangles, Barrettes, Links, 
Ear Drops, and all kinds of Card Jewelry. 

Waltham, Illinois, Hampden and Ingersoll Watches. 


EILINGS FILINGS Pearls & Diamonds & Pearls & Diamonds & Pearls & Diamonds 


——_/ 


ad Big Men are Confident ® 


: ® 
of an assured business boom in all lines of industry this fall. 




















Thomas F. Ryan, one of the best informed business men of America has so ex- 
pressed the opinions of himself and others in a recent interview. 


If ALL of us business men would only unite in such confidence, nothing on earth 
could keep back a tidal wave of business and industrial activity. 


Let’s get together and “GO TO IT.” 


H. NORDLINGER’S SONS, inc. 


® ee 
« Importers and Dealers in Precious and Imitation Stones ® 
a New York Office, 15 Maiden Lane 
Paris, 32 Rue Beaurepaire Gablonz, a/N, 16 Steingasse Providence, 63 Washington St. 





Established 1869 


J.W. JOHNSON - Silverware 


14 MAIDEN LANE pnb ne me NEW YORK 


Bright The New Grosvenor Design in Community Plate Guaranteed 
go - ee : Sa» 


50 Years 





Platinum 
Finish 

F. B. Rogers Silver Co.’s High Grade Hollowware “Universal” Silver Overlaid Table Service 
1835 R. Wallace & Sons Mfg. Co.’s Flatware Art Metal Bronze Wares 


A.& S. ESPOSITER = EXPERT ——sitrooee ses ond allgems Are sive 


in the market for rough gem material, and have 


27 MAIDEN LANE LAPI DARI ES a large lot of assorted stones for jobbing pur- 
CORNER NASSAU STREET poses always on hand. 
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WINDOW SMASHERS AT WORK 


Brick Used to Shatter Window in Manito- 
woe, Wis. Jewelry Store and Thieves 
Escape with Loot Valued at 
About $600 

Manitowoc, Wis., Sept. 1.—Forcefully 
hurling a heavy brick through one of the 
large display windows in the Koehler jewel- 
ry store on N. 8th St. early Thursday morn- 
ing, two daring burglars reached through 
the aperture caused by the brick and after 
hurriedly gathering some $600 worth of 
jewelry fled one block east on Commercial 
St. and disappeared by dashing up 7th St. 
The burglary is one of the most daring per- 
petrated here and _ its execution and the 
hasty flight of the robbers which followed, 
transpired in a remarkably short time. 

The loot consists of five women’s wrist 
watches with black bands; 12 emblem rings, 
bearing K. of C. and F. O. E. insignias ; 
gentlemen’s and green and gold ruby rings ; 
green and gold cases with silver Arabic 
dials, set off with black figures; gold knives, 
pearl neck chains and several other small 
articles not yet accounted for. 

Though securely padded with a Chicago 
newspaper, dated August 30; the crash, as 
the brick ploughed its way through the thick 
glass, attracted the attention of the Ann 
Arbor and O. Torrison company night 
watchmen who appeared in time to witness 
the flight of the robbers. An attempt to 
follow the two men proved fytile and was 
abandoned. According to the statement of 
one of the watchmen, 8th St. bridge had just 
opened to allow one of the ferries to pass 
through the draw. The noise caused by the 
bridge, which is but a short distance from 
the jewelry store, presented an opportune 
time for the perpetration of the burglary. 
The officer on this beat happened to be on 
the south side of the river and was thus 
prevented from being of assistance until 
some five minutes later. It was learned 
this morning that one of the burglars had 
cut his hand while reaching through the 
window. A trail of blood was found as far 
as the Guttman garage, where it suddenly 
stopped. 

Several rings which were found about the 
window gave evidence of the extreme haste 
of the robbers. One of the cases, in which 
the rings had been set, was found near the 
Guttman garage where it had been thrown 
by the fleeing pair. 

It developed this morning that earlier in 
the evening two men were seen hanging 
around the Rummele jewelry store. The 
queer actions were noted by pedestrians who 
notified Mr. Rummele. Mr. Rummele’s im- 
mediate appearance probably prevented a 
robbery at the store. The police are of the 
opinion that there is some connection be- 
tween these two men and those who burglar- 
ized the Koehler store. The authorities have 
secured several clews and are now investi- 
gating the entire affair. The Koehler win- 
dow, which faces 8th St. is a complete 
wreck, being boarded up for the time being. 

Hundreds of people were attracted to the 
scene early this morning. The robbery is 
the first of its character to occur here for 
many years. Entrance into the Rummele 
jewelry store, which was burglarized here 
several months ago, was gained through 
the front doors, which were pried open. 
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The police reported late this afternoon that 
they had tracked the two men to the corner 
of 5th and York Sts. where blood, which 
had dripped from the wound of one of the 
robbers, which had been caused by the 
broken glass, was found. 








INTERESTING DECISION 


R. Blackinton & Co. Upheld in Suit Against 
M. Adels & Co. Involving Patent: 
on a Belt Buckle 


An interesting decision upholding R. 
Blackinton & Co., North Attleboro, Mass., 
in their suit against Moses Adels, trading 
as M. Adels & Co., New York, was ren- 
dered recently by Judge Knox in the United 
States District Court. The action was 
brought under the patent laws of the United 
States and involved certain improvements 
in belt buckles. 

The decision of Judge Knox was in part 
as follows: 


Plaintiff is the assignee of Reissue Letters 
Patent No. 14316 granted June 19, 1917, for a 
belt buckle, and claimed to have been invented 
by Walter B. Ballou. The original patent was 
applied for Dec. 11, 1915, was granted May 16, 
1916 and surrendered Dec. 7, 1916. 

According to the specifications of the reissue 
patent, the following are the objects sought to be 
served by the invention claimed: 

“To provide a buckle of simple efficient con- 
struction in which the strap engaging and hold- 
ing devices may be conveniently and readily as- 
sembled after the buckle plate or single piece body 
has been fully polished without marring its surface 
or finish. 

“To provide such an arrangement and construc- 
tion of parts as will be convenient to permit the 
raising or piercing of the front plate, comprising 
the body buckle, for monograms or other fanciful 
designs, the gripping roller being constructed so as 
to be capable of insertion and removal at will.’ 

To provide for ‘‘facilitating the ready insertion 
and securing of the fixed or anchored ends of the 
strap or plate, while also making it adaptable to 
straps of different thicknesses, whereby the front 
plate or body always lies snugly against the 
strap, whether the strap be relatively thick or 
io - » 

If the patent be valid there is no question of 
infringement by defendant, for while, in the belt 
buckle complained of by plaintiff, there are some 
structural differences, each of them may be said 
to be the mechanical equivalent of the features 
involved in the patent in suit. 

Several defenses are set up in the answer to the 
complaint but the one chiefly relied upon is that 
“the improvement in belt buckles claimed and 
described in the original letters patent and the 
reissue thereof were without patentable novelty 
and were lacking in invention in view of the prior 
avt:” 

In support of this defense prior patents, show- 
ing a clamping roller, are set up. * * * 

By reason of such the examples of the art here 
involved and those allied with it, and excluding 
for the moment the Morse or Finberg buckle, I 
venture the opinion’ that each of the features of 
the Ballou buckle is old, and that, if the validity 
of the patent in suit is to be sustained, it must be 
by virtue of the fact that Ballou has brought about 
such a combination of old elements as will over- 
come the charge of aggregation, and amount to 
patentable novelty. 

It is also pertinent to inquire if Ballou’s achieve- 
ment is the result of anything more than mechan- 
ical sill; * * * 

The decision advances the opinion that 
the buckle involved is probably described as 
a novelty in the trade wherein it finds its 
market and this sets up some reasons why 
belt wearers demand a departure from the 
old fashioned tongue type of buckle. The 
art of making buckles is old and crowded, 
according to the decision, which maintairis 
that in a sense it may be said that Ballou 
merely brought into juxtaposition a number 
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of old elements. The court does not think 
that the efforts of Ballou produced anything 
novel. The decision in continuing shows 
how the various elements in the Ballou 
buckle operate and points out the impor- 
tance of that part of the buckle known as 
the “swinging veil.” 
In conclusion the discussion states: 


It cannot for a moment be contended that the 
invention of the Ballou buckle is of commanding 
importance; indeed, for service, the old-fashioned 
tongue buckle continues to take precedence, and 
doubtless will do so for years to come. Never- 
theless, in its own particular field, I have little 
hesitation in saying that the Ballou buckle com- 
bines novelty with a fair degree of superiority, and 
this may show invention. Ballard v. M’Cluskey, 
58 Fed. 880. 

In accordance with and under the patent suit 
plaintiffs have manufactured and sold about 75,000 
buckles at an average price of two dollars each. 
The buckles thus sold have for the most part been 
manufactured of the semi-precious metals. It is 
fair to assume that had baser metals been used and 
the buckles sold at a lower price, the sales would 
have been much greater. The buckle has been 
largely copied, and the extent of the infringing 
sales is unknown. The fact, however, that some 
twenty concerns engaged in manufacturing and 
selling roller buckles are united in the defense of 
the present suit is some indication that Ballou’s 
type of buckle is one possessing commercial 
worth, 

As bearing upon the question that the Ballou 
buckle is the result of mere mechanical skill, and 
likewise on the question of prior use, there is 
some evidence that in the spring of 1914 a 
mechanic of Attleboro, ,Massachusetts, named 
Spier at the instance of Joseph Finberg, contrived 
a buckle essentially similar to that of Ballou. Fin- 
berg had been upon a Western commercial trip, 
and upon his return brought with him such a 
buckle. Finberg places the date of such return as 
April, 1914, a month or two before Ballou com- 
pleted his buckle. The time is fixed by means of 
a diary which Finberg kept of his various business 
trips. An examination of such diary, however, re- 
veals the fact that the details of the trip sup- 
posed to have been taken in the spring of 1914 
are written in a diary issued for the year 1915. I 
do not mean to suggest that Finberg wilfully has 
made a misstatement of fact; on the contrary, he 
impressed me as desirous of testifying truthfully, 
I am none the less of the opinion that he acquired 
the buckle he gave to Spier, and which was used 
by the latter as a sample, at a later date than the 
spring months of 1914, and that in the lapse of 
time he has confused what he did on such trip 
with that which transpired upon another occasion. 
If Finberg purchased the buckle on the trip made 
in the fall of 1914, it may well have been one of 
the Ballou buckles, or an infringement thereof, in- 
asmuch as the Ballou buckles went on the market 
in July, 1914. 

A consideration of all the evidence in the case 
convinces me that it is not sufficient to justify ‘a 
finding against the present patent, and I decline 
ictoda, °* * * 

A decree in conformity herewith may go for 
complainants. 








Referee in Bankruptcy Greve has set Sept. 
12, as the date for the meeting of creditors 
of Thoma Bros. Co., bankrupt wholesale 
jewelry concern, to examine the bankrupt 
and to act upon the offer made by the firm 
Monday, Aug. 29. The offer agrees that the 
firm pay 35 per cent in cash in full settle- 
ment of all unsecured claims against it, 
or 30 per cent in cash plus two deferred pay- 
ments of five per cent each, payable Jan, 1 
and July 1, 1922, respectively. The com- 
pany in its offer says the deferred payments 
will be evidenced by notes. The offer was 
filed in Referee Greve’s Court and indica- 
tions are that practically all the creditors 
will be present at the meeting when the 
offer is to be discussed. 
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DRILLING 






Our shop is now prepared 
to undertake the drilling of 
Precious and Semi-Precious 
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Stones. 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 
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FROM MINES TO MARKET 
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ELK TEETH 


Genuine (now scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 
Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very taking. 
Made in the great “Gold Belt’ of 
the Black Hills, So. Dakota. Sell 
well everywhere, 

Synthetic Rubies and Sapphires, 
Aquamarines, Garnets, Tourma- 
lines, Topazes, Amethysts, etc., 











all faceted, all the leading Cabo- 
chon, cut semi-precious Stones. 
Wholesale—Memo to Jewelers and 
Manufacturers—Price List free. 


ye e 
The above cut shows how a. W. Stilwell 
neatly Deer Teeth look Importer, Deadwood, So. Dakota 
when mounted. 


UNQUESTIONABLY — the 
finest scientifically producec 
PEARL FRANK C. OSMERS 


Tin Peunt One pearls in the world 
2 West 47th St., New York, N. Y. 
NECKLACES 9 "s=i=S 
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B. & B. Jewelry Case Co, 


71 Gold Street, New York 
Phone Beekman 5988 L. Beekman 


_ Fine 
Opal Necklaces 


Exceptional Quality 


F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York City 











The Buyers’ Directory 


Price, $1.00 tf 


The Jewelers’ Circular Publishing Co. 
11 John St., corner Broadway, New You 











Attention—Manufacturers 


| Onyx Ring Stones 
Furnished For Any Sise 
jiamond 
ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane New York 











TELEPHONE 7410 Cortland 


DOELL 
LAPIDARY 


Precious and Semi-Precious Stones: 
15 John Street NEW YORK 
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DEATH OF EDWIN R. CRIPPEN 





Prominent New York Member of Watch 
Case Trade Succumbs to Heart Trouble 


East OranceE, N. J., Sept. 5.—Edwin R. 
Crippen, manager of the missionary, mate- 
rial and repair departments of the Keystone 
Watch Case Co., 15 Maiden Lane, New 
York, and one of the founders and ex- 
presidents of the Jewelers’ 24 Karat Club of 
New York, died last Saturday evening at 
6 o'clock at his home, 132 N. Grove St., this 
city. Death is attributed to heart trouble 
from which Mr. Crippen had been suffering 
for the past two months. Funeral services 





THE LATE EDWIN 


R. CRIPPEN 


will be held on Tuesday afternoon at 3 
o'clock, after which burial will take place. 

Edwin R. Crippen was born in Coldwater, 
Mich., Nov. 5, 1858, where he went through 
the public school and then finished his edu- 
cation at the Wilcox Military Academy, 
Stamford, Conn. In the Fall of 1878 Mr. 
Crippen came east and settled in New Jersey 
where he entered the iron mining business in 
Dover and vicinity. He stayed there until 
1886 when he went to New York where he 
became affiliated with the Brooklyn Watch 
Case Co. whose office was at that time lo- 
cated at 40 Maiden Lane. He handled the 
jobbing trade in New York for this con- 
cern, and also assisted in the management of 
the factory, which was then, in Brooklyn. 
It was while acting in the latter capacity 
that he gained a thorough knowledge of 
the watch case business. 

After remaining with the Brooklyn Watch 
Case Co., for six years he accepted the 
position as manager of the Bates & Bacon 
Co. in August 1892. His executive ability, 
combined with a thorough knowledge of the 
business and his untiring efforts brought 
this concern to the front and made it one of 
the leading concerns in the watch case in- 
dustry in this country. When the Bates & 
Bacon business was sold Jan. 1, 1901 to the 
Philadelphia Watch Case Co. Mr. Crippen 
was made manager of the New York office 
of the latter concern and was also placed 
in charge of the trade in the eastern States 
with an office at 9 Maiden Lane. 

Upon the consolidation of the Philadelphia 
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Watch Case Co., with the Keystone Watch 
Case Co. Mr. Crippen still maintained hte 
management of the New York office which 
was then located at 23 Maiden Lane. In 
January, 1912, when the New York sales 
offices of the Keystone Watch Case Co. 
were moved to 15 Maiden Lane, Mr. Crip- 
pen assumed management of the missionary, 
material and repair departments of this 
concern, which position he held until the 
time of his death. 

For 30 years Mr. Crippen had been a 
resident of this city and occupied a number 
of important positions in the local Govern- 
ment. He was at one time a member of the 
City Council and until two years ago ~was 
also affiliated with the Sinking Fund Com- 
mission of East Orange. He had the 
pleasure,—and he always looked upon it as a 
pleasure and privilege—to serve on the 
latter commission for over 25 years and it 
was with regret that he finally retired, about 
two years ago. 

Mr. Crippen was a staunch Republican 
and was a member of several local Republi- 
can clubs and was at one time a member of 
the Republican County Committee of Essex 
County. He was also a member of.-the 
Essex County Golf Club and was at one 
time a director in the Jewelers’. Mutual 
Agency and a member of the Jewelers’ 
League. He was one of the organizers of 
the Jewelers 24 Karat Club of New York 
and was its fourth president, having been 
elected to the office in 1905. 

After the death of his wife three years 
ago, Mr. Crippen lost interest in many of 
the Iccal activities and had practically re- 
tired from public life. 

He had enjoyed excellent health until 
the early part of July when he was suddenly 
stricken with a heart ailment. Since then 
he suffered a number of attacks and on 
Saturday finally passed away. 

Deceased is survived by one daughter and 
four sons. 





Marked Improvement in the Diamond In- 
dustry of Antwerp 


WasHINGTON, D. C., Sept. 2—The De- 
partment of Commerce has received from 
James T. Kirby, clerk, in the American con- 
sulate, Antwerp, July 26, 1921, an interesting 
report on the local diamond industry which 
reads: 

“A new impetus has manifested itself on 
the diamond market of Antwerp, which is 
one of the most important in the world, and 
certainly the most important in diamond 
cutting. This industry must be considered 
to-day as taking first rank after the mari- 
time industries, both from the point of view 
of workers engaged and capital invested. 
This impetus, due to a sort of willingness 
to trade at any price, is local, reports from 
other centers being still less favorable. At 
the same time, the big merchants and dealers 
are optimistic and unanimous in predicting a 
general resumption of the industry in Sep- 
tember. 

“For a period of about two months the 
supply of diamonds from Russia had ap- 
parently ceased, when suddenly a lot of sev- 
eral thousand carats was again negotiated 
on the market. A considerable portion of 
this lot must, of course, be recut. Besides 
these Russian stocks, the importance of 
which has been somewhat overestimated, the 
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market seems to have been further unfavor- 
ably influenced by contraband and smuggling, 
which have been on the increase since the 
signing of the armitsice. 

“It is thought by some merchants that the 
Government could intervene to advantage by 
placing on stones presented for recutting a 
real duty; say, 20 per cent, for example. 
Such a measure, however, besides being 
very difficult of application, would be in- 
operative unless adopted by all countries. 
The measure taken in one country only 
would result in favoring cutting establish- 
ments in neighboring countries. Antwerp 
would then remain exposed to the disagree- 
able duty of smuggling so long as the situa- 
tion did not improve in Russia and Poland, 
where persons in need of funds sell their 
jewels at low prices. At present, therefore, 
it is quite difficult to give the carat a value 
which would be approximately exact. 

“The London Syndicate recently began to 
buy Russian diamonds, which thas done 
much toward eliminating the bad influence 
of this dumping. The market at present 
rests on a safe basis and will soon be able to 
regulate its prices. 

“It is also stated that the market recently 
negotiated for several million diamonds from 
the Belgian Kongo at prices in advance of 
20 per cent. 

“In South Africa the situation seems also 
to want to change. After having reached 
9,42434 carats, valued at 1,925,000 francs, 
monthly figures, the lowest registered since 
the crisis of 1907, the exportation of South 
African diamonds has apparently taken an 
upward turn. 

“A notable event during the months of the 
crisis was the discovery of a 381-carat stone 
at Gong-Gong. The story of this find is to 
the effect that three men obtained a conces- 
sion in the new bearings of Mosesberg. 
Arrived at Barkley West, they unhitched 
and their mules strayed off. Not being 
able to continue their journey the men de- 
termined to try their luck on the spot, and 
it so happened that they found on an aban- 
doned concession this 38l-carat diamond, 
the greatest discovery on the river.” 





Nature in Design 





66710 think of Nature in terms of de- 

sign is one of the difficult tasks 
that confronts the student. As the beauty 
and interest of the design is not in the 
motif or’ subject matter chosen, but 
in the constructive relations of - lines, 
forms, and tones, it would seem desir- 
able, before approaching Nature for 
assistance, to acquire through practice 
the habit of working from a design point 
of view. 

“The term conventionalization un- 
fortunately conveys to many the idea of 
worrying some natural specimen into an 
unnz tural appearance, of putting Nature 
into a straight-jacket, as it were, through 
a process that tends to rob the original 
motif of its peculiar, often transient, 
charm from which a design derives 
strength and character. Students fre- 
quently seek help from Nature before 
they have learned to think from a design 
point of view; and having little to take 
from Nature, they receive little in re- 
turn.”—Batchelder. 
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The Jeweler who co-operates with us not 
only sells more Rings, but sells more 
watches, jewelry, diamonds, etc. 


W.W.W.. GUARANTEED RINGS are 
much easier to sell than ordinary, un- 
known Rings, because W. W. W. 

. GUARANTEED RINGS give you 
and your clerks talking points which 
ordinary, unknown Rings do not have. 


Remember,—Not Merely Good Rings— 
But a Service! 


WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay: 
BUFFALO, N-Y. 
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Details of the Entertainment Program 





President of Buffalo Retail Jewelers’ Association Tells How Visitors to the 
Great Convention Will Be Amused and Entertained 

















Burrato, Sept. 1—A ringing call to the 
members of the A. N. R. J. A. to come to 
Buffalo during the great convention, Sept. 
13-16, inclusive, in the form of a letter has 
just been sent out by Charles J. Evans, past 
president of the national body and now presi- 
dent of the Buffalo Retail Jewelers’ Asso- 
ciation. Mr. Evans’ letter reads as follows: 


President Evans’ Letter 
“Burrato, N. Y., Aug. 28, 1921. 
“To the members of the American National 
Retail Jewelers’ Association. 

Greetings : 

“Buffalo and New York State await your 
visit with anticipation of pleasure at your 
coming and profit from fraternal intercourse 
with you. We are very anxious that you 
shall come to us in large numbers; the more, 
the merrier. We wish that we might in 
some manner convey to you the spirit in 
which we look forward to your coming. 
We might cite the fact that committees rep- 
resenting all branches of our trade, includ- 
ing manufacturers, wholesalers and retail- 
ers in jewelry and kindred lines, have been 
meeting with regularity throughout the 
Summer months, planning just how they 
can afford you, as their visitors, the best 
possible time while you are in our city and 
State. We feel safe in saying that no 
hosts were ever more desirous of pleasing 
their guests than are we, and you, who ac- 
cept our invitation, and come to see us, will 
be impressed with the fact that Buffalo bids 
you welcome. From the beginning of our 
arrangements, the idea has been to unite in 
one group all the various manufacturers, 
wholesalers and retailers, all striving to de- 
velop the idea that it is a united Buffalo 
which welcomes this sixteenth annual con- 
vention of the American National Retail 
Jewelers’ Association. 

“Everything is in readiness. A splendid 
program of addresses has been prepared by 
President Everts, which will prove both in- 
teresting and instructive. Opportunities 
have also been provided for conferences on 
various subjects of general interest. In 
fact, we believe that this convention will 
offer larger returns for your money and 
time investment than any previously held. 

“We want to speak particularly of the en- 
tertainment program which has been pre- 
pared, which has been designed to offer 
complete relaxation from the duties of the 
convention sessions, and afford, in connec- 
tion with the formal part of the program, a 
well-balanced week. 

“On Monday evening, Sept. 12, a get- 
together reception will be held in the La 
Fayette Hotel, followed by a dinner-dance. 
Tuesday afternoon will be held the ladies’ 
automobile tour of the city, with stops at 
the Albright Art Gallery, the Buffalo His- 
torical building, and other important places, 
following which the ladies will be enter- 
tained at dinner at the Buffalo Yacht Club. 
This feature has been planned in order that 
the ladies may be pleasantly entertained on 
one of the most crowded days of the con- 


vention, thus making it possible for the 
men to give their undivided attention to the 
three sessions of the convention. 
“Wednesday afternoon and evening the 
delegates will be the guests of the Whole- 
sale Jewelry and Allied Trades of Buffalo 
on a trip to Niagara Falls, around the Ni- 
agara gorge, with stops at Brock’s Monu- 
ment, Whirlpool Rapids, etc., returning to 
the Hotel Clifton on the Canadian side, 
where dinner will be served, followed by 





, 


CHARLES T, EVANS, PRESIDENT OF THE BUFFALO 
RETAIL JEWELERS’ ASSOCIATION 


dancing. Delegates will have the opportu- 
nity of seeing the falls illuminated, as the 
return to Buffalo will not occur until 10 
P. M, 

“Thursday the convention will adjourn 
at 4 Pp. M. to be the guests of the Buffalo 
and New York State Retail Jewelers’ As- 
sociations, in a boat trip on Lake Erie, 
with stop for shore dinner at Crystal Beach 
on the Canadian shore. Dancing will fol- 
low and other amusements. Frequent boat 
trips scheduled make possible the return to 
Buffalo at any time desired. 


“Friday, the last day of the convention, 
no formal entertainment. has been provided, 
but representatives of the Buffalo associa- 
tion and Ladies’ Auxiliary will be on hand 
to assist visitors in passing away any time 
which they may have to spare. 

“We have tried to so plan the entertain- 
ment features that they will not in any way 
interfere with the regular formal program 
of the convention. Let me impress upon 
you that we are ready for you, and we 
urge you to come. Plan to be here from 
Sunday to Sunday, if you can. If it is im- 
possible to be here throughout the conven- 
tion, come for such part of the time as you 
can. We want this to be the high water 
mark in association convention week, from 


the standpoints of attendance,. enthusiasm - - 
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and results accomplished. .Come! Buffalo 
bids you welcome. 
“Baithfully yours, 
(Signed) “CHARLEs T. EvANs, 


“President, Buffalo Retail Jewelers’ Assn.” 


“P, S—Remember to ask for your cer- 
tificate when you purchase your railroad 
ticket, as there will be a decided advantage 
to you on your return trip if 350 of our 
members buy tickets on this plan. Also, 
you will find enclosed a postal card which 
we will appreciate if you will fill out and 
return, indicating the probabilities regard- 
ing your attendance, and that your wife 
will accompany you. This information will 
assist us very much in completing details. 
Thank you.” 








Buffalo Jewelers Acting as a Unit to Make 
the Big Convention a Success 


BurraLo, N. Y., Sept. 1—All Buffalo 
jewelers, manufacturers, wholesalers and 
retailers are laying themselves out to have. 
one of the most successful conventions that 
the American National Retail Jewelers’ As-- 
sociation have ever had. 

Buffalo is an ideal spot for a convention 
in the first place, its hotels are good and the- 
Lafayette, headquarters of the convention, is. 
one of the finest hostelries of the State.. 
There are great attractions in the vicinity—- 
Niagara Falls is one of the sights and won-- 
ders of the world. Canada is just across the: 
Niagara River, the Albright Gallery, Zoo-. 
logical Gardens and Park that equals any~ 
thing in the State. . 

The manufacturers have all subscribed 
liberally to the entertainment fund and on 
a recent visit of a representative of THE 
JEWELERS’ CIRCULAR to the various firms, 
they all expressed themselves as more than 
anxious to make the time one to live in the 
memories of the members; this is equally 
true of the wholesalers and retailers. 

They all recognize the opportunity of 
bringing Buffalo before the trade as a 
jewelry center from a manufacturing and 
wholesaling standpoint. The retailers too 
realize that they have a chance to show that 
Buffalo has some of the finest jewelry and 
gift stores in the State of New York. The 
members of the association should take all 
these things into consideration and if they 
are undecided in their minds whether to go 
or not, it would be well to make a favorable 
decision and pack their bags when the train 
comes, in order that they may go and join 
the throng. 

Apart from the program the exhibits 
themselves will be educational and give the 
members an opportunity of seeing many 
lines under one roof and under circum- 
stances that will enable them to give closer 
attention. 

Many of the manufacturers are preparing 
special and useful souvenirs, that members 
can take home with them, which will be 
constant reminders of the convention. 

A. O. Bald and Charles T. Evans are the 
two energetic workers for the retailers in 
Buffalo in the convention matters. 

Arthur J. Block, of the Empire State 
Ring Co. and who recently became in- 
terested in the Tanke Store, upon Mr. 
Tanke’s retirement, has been an energetic 
worker on the manufacturers’ entertainment 
committee as has Mr. Smith who heads 
the.clock. department of King & Eisele Co. 
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Greetings 








EMBERS of the A. N. R. J. A. and visiting 
jewelers, we extend to you a hearty welcome 
to Buffalo and cordially invite you to make 
our office your headquarters while here. 


For more than 25 years we have been supplying many 
of you with your requirements in jewelry cases and we 
appreciate your friendship and good will toward us. 


Buffalo Jewelry Case Co., Inc. 


329-333 Broadway, Buffalo, N. Y. 
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Hotel Lafayette 


Moorish 
Leather 


All hand 

Tooled 
-Hand-bags 

Purses 


Bill-folds 
See our Exhibit in Room 655, 








Send for 
Illustrated 
Catalogue 


Kaser’s 


Art Leather 
Shop 


545 Madison St. 
Buffalo, N. Y. 
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Will sell and stay sold if made of 


HOOVER’S STANDARD 18 


Non-tarnishable 


WHITE GOLD 


The Gold that lights the Diamond and Stands the 













Test of time 


We also manufacture a complete line of 
Solders for Yellow, Green and White 
Golds and for Platinum and 


platinum Repair Work. 


Send for Price List A. 
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HOOVER & STRONG, INC. 
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Great Convention an Assured Success 





Work of the Various Committees That Will Have Charge of the Gathering 
of the A. N. R. J. A. at Buffalo 














= 

BurFALo, Sept. 3.—The convention of the 
American National Retail Jewelers’ Asso- 
cjation will be a sweeping success. That is 
assured. Its success has been made certain 
by the earnest and tireless efforts of the 
committees who have had charge of the 
arrangements. For months and months, the 





EUGENE TANKE, CHAIRMAN FINANCE 
COM MITTEE 


members of these committees have been 
working, giving every attention to the 
smallest of details and spending long hours 
in seeing that all arrangements were satis- 
factory. 

A feature in the work of the committees 
has been the splendid co-operation between 
the retailers and the manufacturers, whole- 







GUSTAVE A. FRISCH, VICE CHAIRMAN ENTER- 
TAINMENT COMMITTEE 





salers and kindred trades. These last have 
borne their full share of the work and ex- 
pense of the convention. The manufacturers 














RICHARD J. PETERSEN, OF THE ENTERTAIN- 
MENT COMMITTEE 


and allied trades have worked side by side 
with the retailers in the preparations. 

There is no more earnest worker than 
Charles T. Evans, general chairman. 


Mr. 



















ARTHUR J. BLOCK, OF THE MANUFACTURERS’ 
COM MITTEE 


Evans has worked day and night for months. 
Arthur J. Block, of the Empire State Ring 
Co., a representative of the manufacturers is 
treasurer, and is another one of the tireless 
workers for the convention. 
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The finance committee did splendidly in 
making its part of the arrangements for the 
convention. Everyone has praise for the 
work this committee did. Eugene Tanke is 
chairman, and Mr. Block, vice chairman. 
Other members of this committee are Louis 
B. Striker, Albert Zilliox, August H. Hoy- 
ler, Edward A. Eisele, Emil Block and 
Nathan Steigerwald. 

Especial credit belongs to the entertain- 
ment committee of which William F. Eh- 
mann is chairman. This committee has pre- 
pared a splendid program of entertainment 
for the jewelers who will visit the city. 





WM. F. EHMANN, CHAIRMAN ENTERTAIN MENT 
COM MITTEE 


This program includes a reception with 
music and dancing at the Hotel Lafayette 
Monday evening; an auto trip for the ladies 
attending the convention, on Tuesday after- 
noon, to be followed by a dinner and danc- 
ing at the Buffalo Yacht Club in the even- 
ing; a trip to Niagara Falls and through 
the Gorge on Wednesday, with dinner at 








ALFRED O, BALD, CHAIRMAN PUBLICITY 
COM MITTEE 
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NEVER-WIND 








| A Good Selling Article 
| Retails $35.00 rt. ee 


Shows a Good Profit 
Guaranteed so Years 
Runs without Winding 


A Wonderful Window Attraction 


NEVER-WIND 


Stand 11 in. high, has 4% in. Porcelain Dial. 


Diameter of base 7 in. Clear Glass Globe. 






If your jobber does not handle 






Write Direct 






GIFFANY ciséx< CORPORACION 


BUFFALO, N. Y. 














Full Size Newspaper Cut 
Ask for No. J116 


Write for free newspaper cut service 


Buffalo Jewelry Mfg. Co., Inc. 


“The Mail Order House” 
Brisbane Building Buffalo, N. Y. 














When at the convention 
get acquainted with our 
line. 

Silver decorated 
bronze and other at- 
tractive wares. 


Telephone Tupper 2155 for 
appointment to see our display. 


Smith Metal Arts Co. 


887 Niagara St. 
Buffalo, N. Y. 























Designers and Makers of 


Cordova 
Hand Tooled 
Leather 
The Cordova Shops 


i e r Al | 
vay Wo 
Incorporated / : 
237 Elm Street Buffalo > JOA 
Visit our Exhibit, Booth No. 8; Lafayette Hotel 
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house on the Canadian shore; 
A trip to Crystal Beach Thursday after- 
with a shore dinner and dancing. 
“e) Ehmann is one of the most interested 
of a workers for the convention. He has 
devoted a great deal of his time to seeing 
that all arrangements were made in the most 
satisfactory manner. And he has received 
splendid support from his committee. 
Gustave A. Frisch is vice chairman of 
the entertainment committee. Other mem- 


the Clifton 





MRS, CHAS. T. EVANS, CHAIRMAN OF LADIES 
COM MITTEE 


bers are John J. Diebold, Louis Schutt, Ed- 
gar N. Block, Ralph E. Smith, J. Nelson 
Van Der Voort, Richard J. Peterson and 
Arthur B. Warner. 

The publicity committee of which Alfred 
O. Bald is chairman has seen that proper 
announcement of the convention was made 
throughout this country and Canada. An- 
nouncements have been sent throughout the 
country by this committee. The committee 
is also planning for publicity in newspapers. 
Harry C. McCormack is vice chairman of 
this committee. Other members are Jerome 
Scherer, W. G. Woodward, Boyd Evans, 
George R. Travers, Rudolph Warner, E. P. 
Van Inwagen, Charles F. Damm and Leo- 
pold Block. 

Arrangements at the Lafayette were car- 
ried out by the hotel committee, of which 
Fred J. Dorn is chairman. This committee 
arranged for the decorators, who will fit out 
the exhibit booths. It did very good work, 
Frank Ehrenfried is vice chairman of this 
committee, and the other members are 
Robert M. Obenauer, Emil Dettling, Her- 
man Reinhardt, Adolph Block, Samuel 
Cohen, Meyer Bock and Fred C. Smith. 

The reception committee which is headed 
by John J. Diebold, will greet the delegates 
to the convention when they arrive here. 
This committee is a large one. Frank 
Striker is vice chairman. The other mem- 
bers of this committee are Berthold Block, 
Ed Heintz, Max Robbins, Ben Freedman, 
J. G. Dahlsted, Henry Nise, H. P. Schultze, 
Simon Cohen, Moses Cohen, R. M. Bartsch, 
W. H. Craft, W. A. Buehle, William E. 
Graeber, A. B. Gamler, Hugo Kuster, F. D. 
Kelsey, Sol L. Levy, Louis Meyers, Frank 
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P. Nuse, Henry Prussman, Charles G. 
Oehlheim, John Schaefer, Joseph Schmidt, 
George Haffa, S. B. Svenson and T. L. 
Terry. 

There is also a large and enthusiastic 
ladies’ committee which will act as a re- 
ception committee for the visiting ladies and 
will give them any assistance they may de- 
sire, such as showing them about the city, 
etc. Mrs. Charles T. Evans is chairman of 
this committee, and Mrs. William F. Eh- 
mann vice chairman. 





Jewelers in New England Territory Can 
Now Get Certificates When Buying 
Their Tickets for the Convention 

BurFaL.o, N. Y.,. Sept. 5.—The transporta- 
tion committee of the American National 
Retail Jewelers’ Association, of which Alfred 
O. Bald is chairman, was delighted to re- 
ceive news last week to the effect that the 
New England Passenger Association had 
granted its request for certificates for a re- 
duced rate to the convention from that ter- 
ritory, although twice before this request 
had been refused. 

As told in THE JEWELERS’ CIRCULAR last 
week, the committee had obtained conces- 
sions from practically all the other pas- 
senger associations in different parts of the 
country to the extent that they would issue 
certificates to people going to the conven- 
tion. If enough certificates were taken and 
vised at the convention, the jewelers will be 
entitled to one-third rate on return. Full 
details of this were given in the Aug. 31 
issue of THE JEWELERS’ CIRCULAR, page 107, 
at which time full directions were given to 
jewelers who had to purchase tickets out- 
side the jurisdiction of the various asso- 
ciations which had granted a concession. 

At that time the jewelers of the New 
England States were urged to purchase reg- 
ular one-way trip tickets to Albany or New 
York and purchase tickets from one of these 
cities to Buffalo in order that they get their 
certificate, Under the arrangements now 
made jewelers coming from New England 
can all procure their certificates when they 
start at the time of purchasing their ticket. 








items from Here and There. 





Oliver Johnson will open a jewelry store 
at Brooten, Minn. 

T. J. Huesgen opened a jewelry business 
at Huron, So. Dak. 

At Rocky Ford, Colo., Fred Green is the 
successor to Will T. Stocker. 

A new store building is being erected for 
W. Ellwyn White, jeweler, at De Smet, 
So. Dak. 

Colger & Quinn, Davenport, Ia., have 
opened their new jewelry store in the De 
Lacy building. 

George Phillips, Des Moines, Ia., has filed 
a petition in bankruptcy with liabilities 
$2,776 and assets $1,000. 

It has been reported that Raymond C. 
Wells, Waverly, Ia., has sold his business 
to R. R. E. Brandenburg. 

William Mosby, Newport, Ark., recently 
reported that the window in his store was 
smashed and goods stolen. 

E. F. Renaud, who has been conducting 
the jewelry store of Jules Renaud’s Sons, 
Keokuk, Ia., founded by his father in 1877, 
has announced that he intends to retire soon 
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from the jewelry business. He will retain 
his optometry practice, and will conduct it 
exclusively. Health considerations are the 
impelling motive for the proposed change, 
and Mr. Renaud is making the change now 
in order to conserve his health and energies. 
Mr. Renaud has been long associated. with 
the business interests of the city. His 
father’s store was taken over by him, and 
he has been active in civic and commercial 
affairs in connection with the retail interests 
of the city. For 10 years he was a member 
of the Iowa National Guard and was the 
only married man in old Company A when 
the regiment left Keokuk at the beginning 
of the Spanish-American war. As a lieu- 
tenant of that company he made a fine rec- 
ord as a soldier and was beloved and re- 
spected by men in his command. Mr. 
Renaud has been affiliated with a number 
of fraternal orders and is an active and 
influential member of all of them. He has 
been particularly active in the Commercial 
Club and other retail merchants’ organiza- 
tions. In 1909 Governor Carroll appointed 
Mr. Renaud as a member of the Iowa State 
Board of Optometry Examiners. He served 
three years on this board, then resigning 
this position on account of lack of time. 








JEWELRY SALES IN 1920-21 
Statistics of Internal Revenue Department 
Show Dealers Sold $486,078,100 in Last 
Fiscal Year as Against $517,272,140 
in Previous 12 Months 


WasuincrTon, D. C., Sept. 3.—The pre- 
liminary statistics just compiled by the 
Internal Revenue Bureau show that the 
American people purchased less jewelry, 
automobiles, cosmetics, candy, musical 
instruments and other luxuries in the 
fiscal year just ended than they did in 
the year ending in 1920. But they bought 
more chewing gum. Jewelry purchased 
up to June 30, 1921, amounted to $486,- 
078,100 as compared with $517,272,140 in 
1920. The figures, while showing a de- 
crease, are much higher than was gen- 
erally expected. 

It cost the nation $54,000,000 less to fill 
its sweet tooth during the last fiscal year 
than in the previous year, $408,729,560 
being spent for candy in the country, 
as compared with $462,840,660 in 1920. 
It cost more, however, to keep the coun- 
try’s jaws in motion, the chewing gum 
bill for 1921 amounting to $44,405,900, 
as against $37,498,100 in the previous 
year. 

Facial decoration was less costly dur- 
ing the past year, the amount spent on 
paints, cosmetics and perfumes amount- 
ing to $145,019,100, as compared with 
$160,693,025 during 1920. 

The country’s spending also fell off 
considerably in automobiles, the total 
outlay being $1,675,763,800, as against 
$2,008,665,000 in 1920. 

In the field of music and art, the cur- 
tailment was heavy, the amount spent 
for pianos and musical instruments drop- 
ping from $273,582,420 in 1920 to $231,- 
358,620 in 1921, and the national bill for 
sculpture, paintings and statuary falling 
from $15,431,330 in 1920 to $11,163,370 
in 1921. 
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“The House that always tries its level best to satisfy its customers” 


Price $50 to $90 list 


Memorandum Selections 
Sent to Responsible Jewelers 


BLOCK RING CO. 


252 Pearl Street 
BUFFALO 3: so mh ee 


One of our representatives is now in your vicinity. 
Please drop us a postal and we will have him call. 








“We exchange at any time any of our rings that prove to be ‘stickers’ 
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Heintz Br OS., Inc. Welcome, Visiting Jewelers 


Swan & Ellicott Streets 


BUFFALO, N. Y. C& 


MAKERS OF J femmes) CASE 


SPECIALISTS 


Gold Rings |). 0°": 


Window Display Platforms 


Our Repair and Order Department Jewelry Cases 
is thoroughly ‘ organized to render to the trade the most Trays and Fine Paper Boxes 


efficient service possible. 

We are prepared to furnish prompt service and good 
work at the right prices. Send us a package and be con- 
vinced. 


We make clasp pins and medals in gold, silver and plate, 
and will be pleased to furnish designs and estimates on 66-68-70-72 Exchange St. 


ie HEINTZ BROTHERS, Inc. BUFFALO, N. Y. 


Manufacturing Jewelers 


86 Ellicott Street, Buffalo, N. Y. 
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There has been created a big 
fo) demand for this Mazuza Charm. 
ie of Displayed in your show window, 

; a Full Sized will add more sales to you. 

















Plain 14K Gold........ $2.00 Set with Diamond, 14K I specialize on all kinds of jewelry repairing and can 
Engine Terned. aK Gold . $2.50 3 Se cccLo pease yeel 8.00 each 

Zionist. Emblem 14K Gold. $230 each Sterling Silver ......... S 1.00 eac give you better and quicker service. 

14K Gold Filled........ -50 each With Zionist Enbiem. $1. 35 = A trial package will convince you 


Made by LIEBERFREUND BROS., Manuf Jewele 
vn rein 20 Nees Car dae man wt onan? | | JOHN H. NICKELL ‘ciiidse6* 


























Mr. and Mrs. Louis Lyons have been 
guests at the Imperial at Narragansett 
Pier the past week. 

A. E. Markoff, of Bristol, was a business 
visitor in New York, — and 

i nm the past week. 
eae Seckeon Novelty Co., of which 
Herbert Barlow is proprietor, has opened 
a factory at 49 Furnace St. 

Elias H. Chapman, vice-president of A. 
H. Schrieber & Co., Inc., 40 Clifford St., 
has withdrawn from the concern. 

Archie Silverman, of Silverman Bros., 
226 Public St. is making an extended 
trip through the west for his firm. 

Richard I. Sanderson, of the Nickerson 
Art Metal Co., has recovered from his 
recent illness and is at his desk again. 

Aaron E. Markoff, of Bristol, has pur- 
chased 21 acres of land with improvements 
thereon of Alexander Fales in that town. 

The first meeting of the Rhode Island 
Society of Optometry since the Summer re- 
cess will be held Monday evening, Sept. 12. 

Eric E. Berkander, of the Sherman & 
Berkander Co., is spending a short vacation 
in the White Mountains with his automo- 
bile. 

Samuel Jacobson has filed his statement 
with the city clerk’s office that he is the 
owner of the Criterion Jewelry Co., 143 
Atwell’s Ave. 

Frank R. Budlong has returned from 
an extended western trip for the Wm. 
C. Greene Co. and is much encouraged 
by the outlook. 

At a meeting of the creditors of the 
Jewelers’ Toolmaking Co., of this city, 
held last Friday, Elisha C. Mowry was 
appointed trustee. 

George Berkander, with a party of 
friends, has been on a sword fishing trip 


off Block Island the past week. They . 


caught several fish. 

The local concerns all closed their fac- 
tories at noon on Saturday last and 
remained closed until Tuesday of this 
week on account of Labor Day. 

The Mathewson Toggery Shop, recently 
opened at 127 Mathewson St., is owned by 
Henry M. Goldblatt and Joseph Field, ac- 
cording to information filed by them at the 
city clerk’s office. 

The regular monthly meeting of the direc- 
tors of the Manufacturing Jewelers Board 
of Trade will be held at the rooms of the 
association in the Turks Head building this 
city on Friday, Sept. 16. 

The Kescot Mfg. Co. has purchased of 
the trustees of the Central Real Estate 
Trust, lot and buildings corner of Clifford 
and Page Sts., upon which it has given an 
$18,000 mortgage to the Trust Co. 

Frank L. Barrows, with the Gorham 
Mfg. Co., has been appointed a major in 
the First Light Infantry Regiment, hav- 
ing been promoted from captain of E 
Company, which he has held for seven 
years. 

William P. Chapin, Jr., of the Chapin & 
Hollister Co.. accompanied by his wife and 
Suests, left last Thursday for a camping 
trip to Grand Lake Stream, Me., which 
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will be followed by an automobile trip 
through the White Mountains. 

The Metal Products Mfg. Co., 195 Eddy 
St., Providence, has been absorbed by 
Lyons Mfg. Co. E. A. Willemin, formerly 
of the Metal Products concern, has been 
appointed superintendent of the department 
of metal products of Lyons Mfg. Co. 

M. W. Cartier, assignee of Goffe & Son, 
retail jewelers, 17-19 N. Main St., Paw- 
tucket, has settled the business by the pay- 


ment of the preferred creditors in full and - 


the unsecured creditors 50 cents on the 
dollar, The liabilities aggregated $12,000 
and the assets about $8,100. 

Charles F. Chaffee died last Wednesday 
evening at his home, 113 Messer St., after 
an illness of about three weeks. He was in 
his 74th year and had been in the employ 
of the J. W. Richardson Co. for more than 
20 years. He leaves, besides his widow, one 
son, one daughter and three grandchildren. 

Arthur L. Sherman, for more than 22 
years employed by the Tilden-Thurber 
Corp., died last Tuesday at his home, 86 
Holden St., in his 47th year. He was born 
at Wickford, R. I., on Jan. 26, 1875, and 
was educated at the Wickford Academy. 
He was a member of What Cheer Lodge 
of Masons and Providence Chapter Royal 
Arch Masons. He is survived by his 
widow, his father and two sisters. 

Two watches, valued at $20, stolen 
from the retail store of Joseph Tetreault, 
578 Broad St., Central Falls, on Aug. 17, 
were recovered a few days ago from a 
pawnbroker’s shop in Providence. The 
police charge that the watches were 
stolen by a man who. is now being held 
to await the action of the grand jury in 
connection with a robbery at Arctic, 
R. I. After the authorities there have 
finished with him the Central Falls police 
will take him in charge. The watches 
were taken from the Tetreault store 
when the man in charge asked the sus- 
pected man to tend shop while he went 
out on an errand, the police allege. 








resumed work 


factories 
Tuesday morning of this week after be- 
ing closed for Labor Day. 


local 


Messrs. Deters and Fox, of A. G. 
Schwab & Sons, of Cincinnati, were local 
visitors last week. They made the trip 
in an automobile. 

The baseball team representing the 
Union Plate Co. defeated the Horton- 
Angell team last Tuesday night by a 
score of 14 to 11. 

A conference between William M. 
Saart, representing Attleboro, and Joseph 
W. Martin, Jr., of North Attleboro, was 
held last Tuesday evening relative to the 
inter-town baseball series. It is believed 
the series will start the first Saturday in 
October. 

The meeting of the directors of the 
Chamber of Commerce last Tuesday 
night was featured by the presentation 
of a chest of silver to Walter O. Loch- 
ner, secretary of the Chamber, who has 
resigned to accept a similar position in 
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Trenton, N. J. William A. Saart made 
the presentation. 

H. V. Hopwood, of New York, a for- 
mer advertising expert, who is soon to 
return to his home in the West Indies, 
has written to the local Chamber of 
Commerce for names of manufacturers 
who desire to be represented in that 
country. 





San Diego, Cal. 





Lysle Woodward Withington and Ben 
Shapiro have published a certificate of part- 
nership under the name of Globe Jewelry 
& Loan Co., 802 5th St. 

The Mission Bell Novelty Shop, 1126 5th 
St., was visited recently by window- 
breakers, who smashed a large hole in the 
plate glass and made away with $700 worti 
of jewelry and gems, Several cases of 
rings of jade and coral were included; in 
fact, everything within arm’s reach was 
taken. 

J. T. Roberts, who recently succeeded the 
Swiss Jewelers at 1165 4th St., has had two 
visitations from window-smashers within a 
month, both attacks being made early on 
Sunday mornings. On the first occasion a 
brick was used and about $300 worth of 
goods was taken. On the second call Mr. 
Roberts, who lives in the same building, 
heard the breaking of the glass and scared 
away the crooks before anything was taken. 

Leo M. Schiller, local jeweler, has com- 
pleted the designing and manufacturing of 
15 solid gold medals which have been pre- 
sented to the members of the San Diego 
High School baseball team, which won the 
national interscholastic championship this 
year. The medals have the school colors 
of blue and white prominently displayed, 
show crossed bats and a baseball, with 
words “National Champion High School 
Baseball Team—1921” in a circle on the face 
of the medal. 

George Jessop, of the firm of J. Jessop & 
Sons, had an interesting experience recently 
incident to the Saturday afternoon closing 
of the company’s store. A woman going 
past in the middle of the afternoon noticed 
a man at work at the company’s safe-door 
and she promptly called a policeman, who 
hurried to the store and rapped on the front 
door. Young Jessop turned around and 
waved his hand at the officer, and then con- 
tinued his work of manipulating the com- 
bination knob. The officer rapped harder 
and again Jessop waved at him, and then 
finally decided the officer wished admittance. 
Jessop had to show his personal card, his 
engraved watch-case and other credentials 
before he convinced the policeman that he 
was really a member of the firm and en- 
titled to access to the store safe. 





A French dessert dish of gilt plate, 
double thread and shell pattern, consist- 
ing of two sugar sifters, four spoons, 2 
pair of sugar tongs, 24 small spoons, 24 
forks and knives with porcelain handles, 
formerly the property of the Emperor 
Napoleon, and bearing the imperial 
cipher of the bee, was sold in a London 
auction house not long.ago. The service 
was the property of a nobleman whose 
name is not revealed—London Times. 
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SUPERITE 


THE SUPREME PENCIL 


The “SUPERITE” Pencil possesses many 
features of superiority new in pencil construc- 
tion. It is the lightest metal pencil made. It 
propels, repels and expels lead. Positively no 
breaking or clogging of leads. 


Has a hold-fast steel spring clip that insures 


against loss. A mechanism that 
eliminates all strain from internal 
parts. Easily reloaded—eraser al- 


Ways in position for use when 
head is removed. 


The “SUPERITE” Junior, the 
smallest, daintiest metal pencil 
made, is especially designed for 
ladies. It has all the features 
of the standard size. 

Every “SUPERITE” is made with a Jeweler’s 
precision and fully guaranteed. 


Standard 


Standard 


Short 


















Through 
Jobbers 
Only 





Junior Send for Price-List 
DE WITT-LA FRANCE CO. Cambridge, Mass., U.S. A. 


New York Office: Bush Terminal Sales Bldg. 
Canadian Selling Agents: A. P. Barrett & Co., Winnipeg, Can. 














Warner Jewelry Case Co. 


MANUFACTURERS OF 


Jewelry Boxes and Cases 


OF ALL KINDS 


642-646-648 Michigan Ave., Buffalo, N. Y. 
Phone Seneca 306 








QUALITY SERVICE 
REASONABLE PRICES 


CHAS. F. 


DAMM 


MANUFACTURING JEWELER 


Serving the Trade Since 1889 Making and Repairing 
Everything in Jewelry 


Send us a trial package 
703-711 MAIN ST. BUFFALO, N. Y. 

























A Cordial Invita- 
tion Is Extended 
To You All To See 
Our Wonderful Velvet 
Window Trims In Our 


Display Room. 
Robins, Bladen & Robins 
SNS 


RING MAKERS 
BUFFALO, N. Y. 


We 











When in Buffalo 


We Anticipate the Pleasure of a 





FREEDMAN BROS. 
Rings Diamonds 
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Theodore Kaufmann, of the Kaufmann & 
Baer Co., who has been in Europe for sev- 
eral months recuperating, 1s expected to re- 

turn to Pittsburgh in a week or two. — 
The Pittsburgh Association of Credit Men 
will hold the annual meeting Tuesday night 
20 in the Hotel Chatham, The or- 


t ‘(a cia 
ation is in the strongest position in its 


ar ead Mrs. Sam F. Sipe who have been 
in Europe since the middle of July are ex- 
pected back in Pittsburgh this week. While 
abroad they sent post cards to their friends 
and customers. 

Emanuel Grafner, of Grafner Bros., was 
in New York last week on a buying trip for 
his house. He reports that there is a much 
more optimistic feeling in the east, than 
there was sometime ago. 

David David, of the Barnett Davis Estate, 
sailed for Europe Monday of this week, on 
a visit to the diamond markets. He expects 
to spend the month there and probably will 
make some large purchases. 

Edmond Englert, of Heeren Bros. Co., 
who with Mrs. Englert has been in Europe 
for an extended stay, going abroad purely 
on pleasure and recreation, are expected to 
return to Pittsburgh about the middle of 
September. Mr. and Mrs. Englert wrote 
from Berlin last week that they have very 
much enjoyed their vacation abroad. 

Labor Day was generally observed in 
Pittsburgh. With the advent of yesterday, 
the regular Fall schedule of opening and 
closing of all stores was again put into force. 
The regular hours in the large stores will be 
from 8.30 A. M. to 5.30 p. M. and 6 P. M, on 
Saturdays. During June, July and August, 
the stores closed at 5 p. m. and 1 Pp. M. 
Saturdays. 

All indications point to a record breaking 
crowd at the dinner dance of the members of 
the Retail Credit Men’s Association of Pitts- 
burgh, to be held at “The Pines” next Tues- 
day night. There will be dancing, cards and 
a general good time. The picnic of the 
Pittsburgh Association of Credit Men takes 
place this Saturday and preparations have 
been made for 500. 

Charles M. Bregg, who several times 
spoke before the members of the Jewelers’ 
24 Karat Club of Pittsburgh, died at his 
home in this city last week. He was the 
dramatic critic of The Gazette Times and a 
personal friend of THe JEWELERS’ CrRCU- 
Lar’s Pittsburgh correspondent. He was 
not only a fearless critic but a brilliant 
speaker and the members of the club who 
knew him were sorry to learn of his death. 





Lancaster, Pa. 





A. W. Moyer, president of the Non-Re- 
tailing Co., and T. Wilson Dubbs, spent 
several days last week at York Furnace, on 
the Susquehanna River. 

The sterling silver cup for the James 

town prize in the golf tournament of the 
Lancaster Country Club on Labor Day was 
furnished by W W. Appel & Son. 

M. R. Sutherland and Frank Althouse, of 
Sutherland & Co., trade watchmakers of 
this city, accompanied by C. Mathiot, 
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Arthur F. Sutherland and Albert Lewis, 
made a visit of inspection to the Hamilton 
watch factory a few days ago. 

A silver cup that was awarded as a 
prize by the Central Labor Union in the 
Labor Day celebration at Rocky Springs 
Park was furnished by Smith Bros. 

A citizen ticket has been put in the field 
by the Republicans opposed to the regular 
organization, and a coalition has _ been 
formed with the Democrats, both nominat- 
ing the same. candidates. Among those 
prominent in the movement is F. C. Beck- 
with, treasurer of the Hamilton Watch Co. 

It will be of interest to traveling sales- 
men to learn that the Thursday afternoon 
half holidays that prevailed during July and 
August ended with that of Sept. 1. Mon- 
day being a legal holiday, Labor Day, all 
business places were closed all day. The 
extreme heat of last week had a bad effect 
on business, but the general outlook for at 
least fair trade conditions this Fall is said 
to be encouraging. 

The Bowman Technical School duck pin 
team last week won the game that made 
them champions in the city Duck Pin 
League. George Bove, of Smithton, Pa., 
being high man of the school team, was re- 
warded with the gift of a gold watch by 
the proprietor of the school. W. R. Goetz, 
Somerset, Pa., entered the school last week 
as'a student. Rev. Charles Shreiner, head 
master of the Church Farm School at Glen 
Rock, Pa., a graduate of the school in 1896, 
paid it a visit last week. 











David Gutekunst, of Joseph B. Bechtel 
& Co., 729 Sansom St., is upon a ‘business 
trip to Virginia. 

John Schoeller, Jr., associated with his 
father in the retail jewelry business at 
5503 N. Sth St., is visiting in Atlantic City. 

William Brand, of the silver department 
of M. Sickles & Sons, 900 Chestnut St., is 
motoring through Maine and Canada with 
his family. 

Abe Sickles, of M. Sickles & Sons, is 
spending his vacation at Atlantic City, Louis 
Sickles, of the same firm, having recently 
returned from Maine. 

Friends of H. L. Holst, an Atlantic City 
jeweler, have learned that his store on 
Pennsylvania Ave. has recently undergone 
extensive improvements and alterations, 

Labor Day was generally observed 
throughout all lines of jewelry business in 
the city, practically all the wholesalers, 
manufacturers and retailers remaining 
closed until Tuesday morning. 

Mrs. Charles Brecher, wife of the office 
manager and credit man of Aisenstein & 
Gordon, 712 Sansom St., died last Sunday 
at her home, 3723 N. Gratz St., after a nine 
day illness from pneumonia. The funeral 
services were held on Tuesday. 

Among buyers in the city in the last few 
days have been M. Wallace, of the estate 
of F. B. Righter, Conshohocken: Peter 
Sigler, Doylestown; G. William Beck, Vine- 
land; Mrs. E. C. Morrison, Millville, and 
G. William Eberman, Bethlehem. 

Chicago was liberally represented by the 
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salesmen in the city in the past few days. 
They included George Sperber, of the New- 
all Mfg. Co., William Little, of George H. 
Fuller Son Co., and George C. Wiltshire, 
of F. H. Noble. 

William L. Burgett, watchmaker, and 
John J. Krastell, a jeweler, both for a num- 
ber of years with Starr & Moss, 3635 Ger- 
mantown Ave., have opened a joint office 
at 2656 Germantown Ave., where they will 
do jewelry manufacturing and repairing 
for the trade. 








The Cowan-Myers Co. is making struc- 
tural alterations to its offices and re-arrang- 
ing the bookkeeping department, bringing it 
to the front overlooking the street. 

Edmund W. Kirby, who was injured in 
an automobile collision recently, has been 
discharged from the Melrose Hospital and 
is able to return to business apparently fully 
restored to activity. 

A. Newmark, a Lynn jeweler, committed 
suicide last week. He was 62 years of age 
and had been in Boston in business for sev- 
eral years before.going to Lynn. He had 
been despondent over ill health, He was a 
widower, leaving several children, 

James M. McLeod, Haverhill, who had 
an attack of bronchitis, now is convalescing. 
He hopes to be back in business in a few 
weeks. George Patoel, of the same city, has 
been very sick with internal trouble but is 
gradually regaining his normal good health, 

Word was received in Boston last week 
of the death of William B. Ingalls, for many 
years superintendent of the Towle Mfg. | 
Co., Newburyport. He was 81 years of 
age, was a member of the I. O. O. F. East 
Cambridge, a 32nd degree Mason, Summit 
Encampment of Beverly and of the Aleppo 
Temple of Boston. He leaves a widow and 
two daughters. 

Mrs. Edith L. Bailey, wife of William 
N. Bailey, a Malden jeweler, ended her 
life Aug. 29 by inhaling gas. Mr. Bailey 
found the door of a small room downstairs 
locked. He called the firemen, who came 
with a pulmotor and after breaking open 
the door found the woman on the floor with 
a gas tube in her mouth. Mrs. Bailey is 
said to have worried over the education of 
her husband’s daughter by his first marriage, 

After a man who is manager of a concern 
in Worcester had admitted in court Aug. 
31 that he was charging $20 for a set of 
silver that originally cost $10, Judge Utley 
discharged a man who was accused of lar- 
ceny of silver sets from the company. The 
judge declared the complainant was “run- 
ning a skin game” on the public. The 
manager testified that the other man had 
been employed as a salesman for the com- 
pany and had been charged with 23 sets 
of silver for which he failed to account. 
The manager testified that nine of the sets 
were found in pawnshops, where the de- 
fendant was alleged to have pledged them, 
When the court inquired for the value of 
the sets the manager replied that they cost 
$10, but were sold for $20, as they were sold 
on credit. The court refused to hear any 
further testimony and discharged the de« 
fendant. 
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to reap the profits of this 


(GORHAM SERVICE 
CARD SYSTEM 


HIS system is a simple, costless method 

of increasing sales, founded on the 

principle that sf a man has bought once, st 

is easy to get him to buy again—if you offer 

him the right thing at the right time. It ts 
free to any retailer as a part of 


(SORHAM SERVICE 


F you had the chance to talk with a 

man who was looking to buy a wedding 

or birthday present, you’d be able to 
sell him easily, wouldn’t you? 


Then you want this system, for it puts 
you in touch with dozens of such desirable 
prospects. 


Every time you sell a wedding or birth- 
day present, you put down on one of the 
above cards the purchaser, the article, and 
the occasion. Then fifty weeks later, two 
weeks before the anniversary comes around 
again, you write a personal letter to the 


customer, suggesting gifts for the coming 
anniversary. Your suggestion will come 
to the prospect at a time when he is con- 
sidering, a gift, but is yet undecided and 
can be easily influenced to make a purchase 
at your store. 


Make every present you sell be the first 
of a long series of profits. We will give a 
supply of these cards to any retailer, gladly 
and with no strings. All we ask is that 
you give the plan a thorough trial by using 
it to build up and follow up a list of profit- 
able customers. 


Pick up some of the dollars lying right under your hand! 


THE GORHAM INTERESTS 


THE GORHAM Co. 


Providence and New York 


Wo. B. DuRGIN Co. 
Concord, N. H. 


WHITING Me. Co. 
Bridgeport, Conn. 


Wo. B. KERR Co. 
Newark, N. J. 
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Why Use the Term Dns ne Deutsches 


“Semi-Precious” (14 schmiede-Zeitung, 
Stones? Dr. Alfred Epler of 
Crefeld, Germany, made a strong plea to 
the jewelers and gem dealers of his country 
to avoid the use of the term “semi-precious” 
in connection with gem stones, saying that 
the use of such a term militates against the 
appreciation of the stone so classified and 
does serious harm to the jewelry trade. 
He urges that there be no distinction made 
between the fine stones used in jewelry but 
if we wish to designate these so-called 
“semi-precious” stones separately, we might 
use a term such as “jewel stone” or “gem 
stone” (Schmuckstein). 

Dr. Epler’s plea is in accord with the 
suggestions that have been made to jewelers 
in this country very often in the past, al- 
though no particularly strong arguments 
have been urged for the change. But the 
German authority in this article goes into 
detail as to how the use of the term “semi- 
precious” in connection with gems will often 
cause a purchaser to lose interest imme- 
diately in something that he or she wanted 
before the term was used. “A lady who 
wants a fine tourmaline,” says he, “at once 
loses all interest in it when she learns in 
answer to her question that it is a “semi- 
precious’ stone. As ‘jewel stone’ (Schmuck- 
stein) she will find a topaz wonderful, a 
turquoise matrix charming, etc., but as 
‘semi-precious’ stones, she renounces them 
for the same reason that she would wear 
no semi-silk, no semi-wool, etc. Naturally, 
she connects the name ‘semi-precious’ with 
the conception of only ‘half value’ and some- 
times of even ‘not genuine.’ ” 

He goes on to chide the trade for its 
indifference in this matter and says that he 
cannot understand why industrial and com- 
mercial circles should hold so stubbornly to 
words injurious to the industry and says 
that though science long since has desig- 
nated as “jewel stones” such kinds of min- 
erals as gem tourmaline, noble or gem beryl, 
noble garnet, etc., “only unteachable dealers 
in our industry cut into their own flesh 
and use for these stones, the term ‘semi- 
precious.’”” And the author goes on to indi- 
cate that the word “semi-precious” in itself is 
confusing as it leads people to include in the 
same classification as certain of our beauti- 
ful gem stones other minerals which are 
not considered as gems at all. 


There is much in what this German an- 
thority says that is well worthy of consid- 
eration by the jewelry trade of this country. 
The word “semi-precious” as applied to 
gems has often been criticised by our more 
intelligent dealers and gemologists. While 
it is true that we sometimes wish to place 
such gems as rubies, sapphires, emeralds, 
etc., in a class apart from the less expen- 
sive and sometimes less beautiful stones, 
we are not accomplishing our object to the 
best advantage by the additional classifica- 
tion, “semi-precious.” There are many 
stones that are “semi-precious” that a 
jeweler has no use for. There are many 
beautiful gems, neither rare nor expensive, 
that he does use and we think this suggestion 
that the designation “gem stone” or “jewel 
stone” be used to include those minerals 
which the jewelry trade handles for the 
purposes of personal adornment is one that 


111 


has at least a logical and commonsense 
basis. 

The subject, however, is one on which 
members of our trade may have different 
views and, therefore, well worthy of dis- 
cussion. The columns of THE JEWELERS’ 
CIRCULAR are open to any member of the 
trade who wishes to express his opinion on 
Dr. Epler’s suggestion or offer any sug- 
gestions of his own. 





Senator Smoot’s C O wy . BOR- 
Proposed A G the 
statement recently 


n i - 
Revenue Bill made in these col- 


umns to the effect that the House Rev- 
enue Bill was by no means the last word 
on the subject, and that in matters of 
this kind “the House proposes but the 
Senate disposes” of the matter, an- 
nouncement came from Washington last 
week that Senator Smoot, of Utah, (third 
in rank among the Republican members 
of the Finance Committee) is not only 
dissatisfied with the Fordney Tax Re- 
vision Bill passed by the House, but is 
drafting an entirely new measure which 
he will urge the Senate to adopt in its 
place. The Smoot bill, according to an- 
nouncements, will technically be an 
amendment to the House Bill, but only 
technically, for it will ignore completely 
the schedules of that measure and the 
principle on which it was drawn. The 
House measure is a modification of the 
old Revenue Act, while the Smoot substi- 
tute will provide for a repeal of all exist- 
ing Revenue Laws and will seek to estab- 
lish revenue legislation on a basis almost 
entirely new, and among the main fea- 
tures will be the repeal of all special 
taxes on particular industries, and uni- 
form application of the taxes that are 
provided for. 

In an interview with a press corre- 
spondent last week, Senator Smoot ex- 
plained the basic principles of his bill 
in which he said that the program was 
to strike out every provision of the Rev- 
enue act just passed by the House and 
insert provisions imposing taxes from six 
sources, and from these to secure all the 
revenue the government needs. These 
are: Income taxes (where the maximum 
rate will be 32 per cent), a new tax of 
10 per cent on net profits of corpora- 
tions; tobacco taxes at the present rate; 
estate taxes at the present rate; import. 
duties, and last, but most important, a 
three per cent tax on manufacturers’ 
sales, to be imposed only on the manu- 
factured articles. This tax does not at- 
tach on the sale by wholesalers or re 
tailers. 

After explaining the amounts that 
would be received from these sources as. 
being sufficient for the government needs, 
Senator Smoot in summing up the fea- 
tures of his measure said: 


“The measure is a straightforward 
proposition under which every one 
can make out proper tax returns. It 
will simplify the work of the Treas- 
ury Department, which now costs 
many millions of dollars, and should 
make it possible to reduce the work- 
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ing force and the expenses by at § 
75 per cent. y 

“It contemplates the repeal Of the 
excess profits tax to be retroactive to 
January, 1921, instead of January 
1922, as provided for in the House 
bill, And I am quite certain that the 
liberalization of the normal] income 
tax in the lower-salaried group, as 
provided for in the House, can be 
accomplished. 

“The big feature of the measure js 
its repeal of 30 of the so-called 
nuisance taxes which are generally 
regarded as obnoxious and annoying 
to the people. These include trans. 
portation taxes of every kind, tele- 
graph and telephone taxes, taxes on 
all kinds of insurance, on non-alco- 
holic beverages, soft drinks, ice 
cream, fountain syrups, admissions 
and dues of every description, the 
special taxes on manufacturers, auto- 
mobile trucks, parts and that class 
of manufactures, musical instruments, 
sporting goods, cameras, candy, fire- 
arms, electric fans, smokers’ articles, 
automatic slot machines, fur articles, 
yachts and motorboats, toilet soaps, 
jewelry, art goods, all of the luxury 
taxes, all the taxes on perfumery, 
cosmetics, proprietary medicines, 
corporation capital stock, capital 
stock transfers and the sale of produce 
on exchange.” 


t 


What chance Senator Smoot has of 
bringing his colleagues in the upper 
House to the point of passing this bill we 
are in no way able to say at the present 
time, but there is no doubt that with the 
public at large, the Smoot measure will 
be hailed as the first real step proposed 
to remedy the handicap the _ business 
world is now suffering from our unfair, 
uneconomic and ineffective taxation. 

We are glad to see the commendation 
given to Senator Smoot’s proposal by 
leading newspapers, of all shades of 
political opinion, all of which seem to 
appreciate the strong appeal that will be 
made to the business world by legislation 
on the broad and simple lines that he 
proposes; for essentially his measure is 
one of relief and simplification. While 
at once striking out all the unfair and 
inequitable special taxes that will con- 
tinue to upset business as long as they 
are in effect; cutting from the income tax 
law such parts as defeat their own pur- 
pose and abolishing the excess profit tax 
which has few defenders, the Smoot bill 
provides for taxation on a basis that the 
business man can understand. 

Of course, the principal features that 
will be discussed in the business world 
will be the proposal of a three per cent 
manufacturers’ sale tax, which may be 
objected to, both in the camps of the 
advocates of the gross sales or turnover 
tax, as well as of those who favor no 
sales tax at all; but as far as the jewelry 
trade is concerned we sincerely hope that 
the advocates of a gross sale or turnover 
tax will refuse to allow themselves to 
be aligned against the Smoot bill until 
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F. C. & W. J. Heitmann recently started 
in the diamond setting business in room 
1617, at 106 Fulton St. 

An engraving and carving business has 
recently been established at 108 Fulton St. 
under the style of Faubel & Van Brunt. 

Hyman A. Schreibman, Cleveland, O., is 
in this city on a visit and while here is mak- 
ing his headquarters at the Hotel Pennsyl- 
a Freidman, of Freidman & Parkowitz, 
dealers in watches, 49 Maiden Lane, has left 
for a trip through the middle west. He 
expects to be gone about six weeks. 

B. Konijn, of Konijn & Frank, 65 Nassau 
St., sailed Saturday on the S. S. Rotterdam 
for the European diamond markets, where 
he will remain for an indefinite period. 

Jerome Wiener, of John Wiener, diamond 
cutter, 71 Nassau St., left several days ago 
on a hunting trip to the Adirondack Moun- 
tains. He expects to be gone about three 
weeks. , 

Pratt Institute, Brooklyn, N. Y., will open 
day classes Sept. 21 and evening classes 
Sept. 26. The class in jewelry designing 
and making at Pratt Institute is included in 
the courses offered. 

S. L. Hirson, the New York Jewelry Co., 
171 Broadway, is returning to this country 
on the Nieuw Amsterdam from an extensive 
trip abroad, where he visited the diamond 
markets of Antwerp, Amsterdam, London, 
and Paris. 

It was announced last week that Max 
Teicher has severed his connection as sales- 
man with the S. Solomionoff Co., manufac- 
turers of diamond mountings, 106 Fulton 
St, and that his territory hereafter will be 
covered by H. H. Finney. - 

E. Butticaz, general manager of the Ditis 
and Solvil Factories, Paul Ditisheim Co., 
La Chaux de Fonds, Switzerland, is spend- 
ing a couple of weeks at the New York 
office of the company, 200 Fifth Ave., while 
on his way to Japan. 

According to an announcement made last 
week, James Rivieccio has severed his con- 
nections with his uncle, C. Rivieccio, im- 
porter of coral and shell cameos, formerly 
of 108 Fulton St., this city, but now lo- 
cated at 44 Johnson St., Brooklyn. 

A reward of $250 has been offered by W. 
E. D. Stokes, for the return of a collection 
of watches. The watches are odd time 
pieces, of value only to a collector. No ex- 
planation is given as to how the watches 
disappeared. The value of the lost time 
pieces is placed at much more than $250. 

The assets of Jacob Field, jeweler, 1668 
Pitkin Ave., Brooklyn, and against whom 
an involuntary petition in bankruptcy was 
filed last July, will be sold at public auction 
on Monday, Sept. 12, at 10.30 a. m. The 
sale will take place at the above address 
and among the articles to be offered are 
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jewelry, diamonds, sterling silver and plated 
ware, fixtures and the title and interest in 
the lease on the premises. 

Within the last fortnight buyers from 25 
States have visited the jewelry, silverware 
luggage and leather goods division of the 
Bush Terminal Sales building. The sales, 
which are exclusively wholesale at this time, 
equal the total sales of 1920. In other 
words, the volume of sales is four months 
ahead of last year’s record. With the ex- 
ception of the sales in the middle week of 
March, those of each week of 1921 begin- 
ning with the third week of February have 
exceeded those of the corresponding week 
of 1920. Sales in this division cover prac- 
tically all lines of the jewelry, silver and 
kindred trades, 

A handsomely equipped jewelry store has 
been opened in the new Liggett building at 
43 E. 42nd St., under the style of Du Bois, 
Inc. The store occupies 550 square feet of 
floor space and is furnished throughout with 
solid flat mahogany pictures. The mezza- 
nine floor above the store is used for office 
purposes and for storing stock. The con- 
cern has comprehensive silverware and 
jewelry departments and also maintains an 
optical department. A 10-year lease has 
been taken on the store. The new Liggett 
building is a 22-story fire proof structure 
and is located near the Grand Central 
Terminal. 

Lawrence: Marks, who was arrested in 
this city several days ago as an alleged 
fugitive from justice and who is wanted in 
Newark, N. J., on a charge of attempting 
to rob the manufacturing jewelry plant of 
Albert Aibrecht, 38 Crawford St., that city, 
is being held for 30 days pending the ar- 
rival of extradition papers from the State 
across the river. Last month an attempt 
was made to rob the Albrecht plant but the 
thieves failed. A policeman who was in the 
neighborhood at the time the attempt was 
made saw an automobile bearing a New 
York license standing near the jewelry 
plant and casually jotted down the num- 
bers. When word went out that an attempt 
had been made to rob the Albrecht plant, 
the policeman produced the numbers he had 
copied, the records were searched and it 
was found that the car belonged to Marks. 
Although the Newark policeman has 
identified the prisoner as the man whom he 
saw near the automobile, Marks, claims he 
was visiting Coney Island at the time the 
attempted robbery was staged. Marks has 
pleaded not guilty but nevertheless will be 
sent to New Jersey when the necessary 
papers arrive. 

During the past 10 days the following 
out-of-town buyers have visited the jewelry, 
silverware, luggage and leather goods de- 
partments of the Bush Terminal Sales 
building: Albert Samuels, Albert Samuels 
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Donaldson Co., Minneapolis, Minn.; Mr. 
Belmour, Mannheimer Bros., St. Paul, 
Minn. ; G. Dalrymple, Golden Rule, St. Paul, 
Minn.; Mr. Georgian, Dupuis Freres, Mont- 
real, Can.; Mr. Maas, Maas Bros., Tampa, 
Fla.; George Moeller, O. C. Thompson Co., 
Grand Island, Nebr.; Mr. Massey, Wood- 
cock & Larson, Hot Springs, Ark.; Lee 
Roessler, Lee Roessler, Columbus, O.; Mr. 
Nichols, Harris-Emery Co., Des Moines, 
Ia.; Messrs. Scott and Beatty, George B. 
Peck D. G. Co., Kansas City, Mo.; Mr. 
Hascall, the J. J. Freeman Co., Toledo, O.; 
Mr. Mohrestecher, Kespohl & Mohre- 
stecher, Quincy, Ill.; S. H. Brake, S. H. 
Brake Co., Berkeley, Cal.; Mr. Colson, Col- 
son-Weems D, G. Co., Enterprise, Ala.; 
R. E. Stokes, R. E. Stokes Sons, Abbeville, 
Ala.; Mr. Hays, of Harrison J. Hays, Pitts- 
burgh, Pa.; Miss Flynn, The Fair Store Co., 
Cincinnati, O.; L. B. La Foy, L. B. La Foy 
Co., Suffern, N. Y.; Mr. Stern, Palace Gar- 
den Co., Detroit, Mich.; Mr. McLane, Riloa 
McLane, Detroit, Mich.; Mr. Wallace, V. 
Wallace & Sons, Salisbury, N. C.; Mr. 
Smith, Smith D. G. Co., Greensville, Ala.; 
C. J. Duncan, Massillon, O.; Mr. Stern, 
the Stern Co., Cleveland, O.; Mr. McCau- 
ley, Roshek Bros., Dubuque, Ia.; Mr. Levy, 
Joske Bros., San Antonio, Tex.; A. Sam- 
uels, Albert S. Samuels Co., San Francisco, 
Cal.; Louis Cohen, Louis Cohen & Co., 
Charleston, S. C.; S. Levy, S. Levy Merc. 
Co., Butler, Mo.; Morris Hass, Claremore, 
Okla.; J. Rubel, J. Rubel & Co., Okolona, 
Miss.; H. A. Bernou, Cleveland, O.; Mr. 
Farlow, the Keeley Co., Atlanta, Ga.; Mr. 
Lippman, Lippman’s, Inc., Harrisburg, Pa.; 
Mr. Rothstein, Rothstein’s, Johnstown, Pa.; 
H. L. Winters, of H. L. Winters Co., Minot, 
N. D:; O. J. de Lendrecier, O. J. de Len- 
drecier Co., Fargo, N. D.; Mr. Rextrew, 
W. M. Whitney & Co., Albany, N. Y.; Miss 
Westcott, Parsons-Sondes Co., Clarksburg, 
W. Va.; George B. Evans, George B. Evans, 
Philadelphia, Pa.; L, Klevans, Meyersdale, 
Pa.; Mr. Goodman, William Barie D. G. 
Co., Saginaw, Mich.; Benj. Oppenheimer, 
Morgantown, W. Va.; Mr. Deering, Duluth 
Glass Block Store, Duluth, Minn.; Mr. 
Frankel, J. Frankel & Son, La Grange, Ky.; 
Mr. Warner, the Warner Co., Warren, O.; 
Mr. Sherman, E. M. Scarbrough & Sons, 
Austin, Tex. 

William “Jewelry” Ward, the well- 
known wholesaler of 11 Maiden Lane, 
had the honor of carrying off the “Prési- 
dent’s Cup” Monday at the Rockaway 
River Country Club, Denville, N. J. This 
was at the annual golf contest for the 
prize awarded by President Harry 
Bacheller of the club. Mr. Ward’s op- 
ponent was a Mr. Marshall, whom he 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
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Could any higher tribute be paid our product? 





Representative Watch Jobbers 
Pendant and Bow Patented are Solidarity Jobbers 
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defeated by a score of three up and two 
to go. Mr. Ward was called upon for 
a speech when the cup was presented 
to him and responded wittily with a few 
happy remarks on the occasion. 

G. Sulzer, formerly with a prominent 
silver concern, is now representing Lu- 
bow & Marcus, wholesale jewelers, 51 
Maiden Lane, in New England, Penn- 
sylvania and New York. 

The examination of a man who de- 
scribes himself as Grover Robby, and 
who was arrested recently by Detectives 
Collins and Laukmann as a suspicious 
person but who was later charged with 
stealing a watch from the Charles L. 
Trout Co., 170 Broadway, was postponed 
last Saturday until Monday, Sept. 26. 
The prisoner is now out on $2,500 bail. 

J. D. Magid, who for a number of 
years has been engaged in the cut glass 
business, is now making a western trip 
for L. Luria & Son, dealers in silver- 
ware, 100 E. Broadway. Mr. Magid 
succeeds H. Auerbach, who is now in 
business for himself in another line. 
Miss Etta A. Luria, daughter of P. Luria, 
of the firm of L. Luria & Son, of this 
city, is now in Europe attending the 
Zionist Congress at Carlsbad Czecho- 
Slovakia. 

Carrying at her forepeak the slogan “I’ll 
Tell The World,” the former American 
liner St. Lowis, now owned by The Ander- 
son Overseas Corporation, J. Herbert An- 


derson, president, 165 Broadway, this city, — 


will according to present plans clear from 
New York the latter part of next January 
on an American sales promotion trip around 
the world carrying the products of over 300 
of America’s leading manufacturers into 60 
foreign ports and consuming about a year 
for the trip. Mr. Anderson has outlined 
his plans in a general way to officials of our 
Chambers of Commerce, manufacturing as- 
sociations, advertising associations; to our 
most prominent bankers, to Senators and 
Congressmen and to Secretary Hoover, all 
of whom believe it a most important step in 
the right direction to foster and increase the 
foreign commerce of the United States by 
having her products visualized by foreign 
buyers, and to aid the American manufac- 
turers to cultivate new fields and till the old. 
Mr. Anderson returned from abroad a short 
time ago with first hand knowledge that 
there is a new business order of things in 
many of the foreign countries, that some 
of the smaller ones have considerable 
wealth and buying power, and that the older 
countries are taking advantage of this fact 
by spreading their products before them and 
establishing business relations that will be 
hard to dislodge by the American manu- 
facturers unless they get bu-v. No efforts 
have as yet heen made to interest merchants 
in this trip owing to the fact that the con- 
cern has heen busy makine other arrange- 
ments and manpire out 2n itinerary. Within 
the rext few weeks, however, the leading 
members of every tra‘le in the country includ. 
ing the jewelry, watch and kindred industries 
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will be approached on the matter of sending 
representatives. Salesmen ‘going on ‘the 
trip will take along samples and will have 
an opportunity to meet the buyers in 60 
different ports. The cost for sending a 
salesman no matter whether he represents 
one or more concerns will be $12,000. 








Pacifie Northwest 





Mr, Mahncke, Sr., Tacoma, Wash., is now 
much better and was able to leave the hos- 
pital last week. 

Mr. and Mrs. Arthur Simon and Mrs. 
Davis, Tacoma, Wash., motored over to 
Vancouver, B. C., recently. 

R, H. Wade, Elma, Wash., is enjoying 
his vacation in Vancouver, B. C. Mr. Wade 
has left his store in charge of Mr. Pearson 
while away. 

Thomas Nevin, proprietor of the jewelry 
store located at 501 Main Ave., Spokane, 
Wash., is closing out his business and go- 
ing to retire. 

Mr. and Mrs.’ Dave Kamerman, of the 
Kamerman Jewelry Co., Everett, Wash., 
just returned from a trip to Chicago and 
eastern points, 

H. Holsman is opening a new jewelry 
store at 514 Main Ave., Spokane, having 
sold out his former business at 408 River- 
side Ave. to McKay & Nelson. 

A. Mierow, Tacoma, Wash., who has been 
touring Europe for the last several months, 
recently returned to the United States and 
after a short visit in the east will return 
to his Tacoma home. 

H. V. Rowe, Mineral, Wash., has re- 
cently bought out the biggest grocery store 
in that part of the country. Mr. Rowe is 
now proprietor of the largest confectionery, 
grocery and jewelry store in the town. 








Portland, Ore. 





Max Marcus, representing the Sproehnle 
Co., was a recent visitor in Portland on a 
business trip. 

V. V. Gould, Newberg, Ore., and Mr. 
Konick, Corvallis, was a recent visitor in 
Portland. 

G. H. Malloy, Castle Rock, Ore., enjoyed 
a two weeks’ vacation at Shepherd’s, Hot 
Springs, Ore. 

Bernard Itallie, former jewelry jobber 
of Spokane, Wash., is now associated with 
Wm. Andresen & Co. 

Bernie Reingold and Ben Lochman, of 
I. Lochman & Co., were recent visitors at 
Seaside, Ore., having motored there from 
this city. é 

Sam Flatow, proprietor of the Crown 
Jewelry Co., has recently renewed his lease 
but in order to renew the lease was com- 
pelled to shorten his store to make more 
room for the new drug store which is built 
L-shape. 

Joseph Savan, proprietor of the Keystone 
Jewelry Co., 274 Washington St., and his 
brother Ed. Savan, have opened a new 
jewelry store under the trade name of 
Savan Bros. This new store is located on 
Morrison St., just opposite from the Staple 
Bros. store, 








H. C. Menge will start a jewelry business 
in the Boldus building, Two Rivers, Wis. 
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they know that something just as good 
or better and more liable to be passed as 
concerned by Congress, will be intro- 
duced. 

We must not forget that the fight - 
made by the jewelry trade as well: as 
those of many other industries now in 
favor of a general sales tax, has been a 
fight against the injustice of singling out 
particular industries to pay a tax and 
letting others go free. Our demand has 
been the abolition of special taxation of 
particular lines of merchandise and the 
enactment of law that will put all indus- 
tries on the same basis. To meet the 
loss that would ensue from abolishing 
these special taxes, our trade and trade 
organizations have favored the idea of a 
gross sale or turnover tax that would 
apply to all business, as a fair and just 
way of obtaining the required revenue. 
We are not and should not be advocates 
of the sale tax per se; but only an alter- 
native for the special or, as Senator 
Smoot calls them, “nuisance” taxes from 
which industries suffer today. 

If Senator Smoot or anyone else can 
see the way clear to abolish these dis- 
criminatory or “nuisance” taxes and raise 
revenue for the government on. a fair, 
broad and universal plan that will put 
all industries on the same basis, that 
plan is at least worthy of consideration 
by the jewelry trade and probably worthy 
of sincere support. The merit of Senator 
Smoot’s proposal lies in the fact that he 
starts on a right basis by wiping out the 
present abortive tax system. If he has 
made himself clearly understood, the 
power of taxation under his plan will be 
used for the purpose of raising revenue 
without discrimination against any par- 
ticular business or industry. This has 
been the basis of the jewelers’ protest 
against the present system of taxation 
and is in line with what our industry has 
advocated from the time that the war 
came to an end. 








Business Troubles. 





A petition in bankruptcy has been filed 
in the matter of the West Side Diamond 
Shop, Cleveland, O. 

G. Phillips, of Des Moines, Ia. has 
filed a voluntary petition in bankruptcy. 
Assets are placed at $50 and liabilities at 
$2,500. 


With the arrest of Charles Hale, alias 
“Charles Williams.” colcred, of 16 Cowden 
St., Harrisburg, Pa.. and the d’scoverey of 
$600 worth of watches and jewelry which 
disappeared from a Dillshurg store several 
weeks ago, detectives helfeve they have dis- 
covered the source of many jewel thefts in 
this locality, Williams declared the Ieot had 
been given to him to disnese of, and was 
Among 
the articles recovered under the tloor of a 
room in 16 Cowden St., were f-nr gold 
watches, three silver watches, six eames nins. 
three strings of pearls, one gold locket, 
several bracelets and two wrist bands. 
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The Fundamental Reasons 


Why The Keystone Publishing Company 
Was Held An Infringer 


and enjoined from pirating from “Trade Marks of the Jewelry and Kindred Trades” published by 
The Jewelers’ Circular Publishing Company, and also ORDERED BY THE COURT To 
RECALL copies of the “Jewelers’ Index” already circulated. 


This case was in no sense decided upon a legal technicality, but upon the broad grounds of 





the right of a copyright proprietor to have the results of his original conception and labor protected 





against piracy. 





The following are excerpts from the opinions, in the above litigation, of Hon. E. Henry Lacombe a i 
(formerly Judge of the United States Circuit Court of Appeals) and Hon. Learned Hand, Judge of United States Diotles at 


for the Southern District of New York: 


“From what has been set forth above and what is 
found in the Appendix the conclusion is reached that 
down to March 26, 1920, there had been no real ef- 





fort to collect, at its source, the trade mark in- 





formation necessary for an Index such as defend- 
ant’s. That to collect such information at first hand by 


independent and persistent inquiry of the owners of the 
marks would have involved much time and trouble on 
the part of those selected to collect it and that, when 
collected in the form in which it existed at the source, 
much of it would require still more time and trouble 
to put it in such shape that individual designs could 
be- transferred to the surface of the metal plate. 
Such work had been done in the preparation of plain- 
tiff’s book. The first real independent effort of de- 
fendant, at the common source of information, was to 
exhibit the result of plaintiff’s work and in substance 
to ask if such result was correct. An affirmative an- 
swer would enable defendant to prepare its cut, with- 
out the doing of a substantial amount of work, which 
plaintiff had done. This brings the case within the 
rule laid down in List Pub. Co. vs. Keller, supra, 
that the subsequent compiler ‘is not at liberty to copy 
any part, however small, of a previous directory, to 
save himself the trouble of collecting the materials 
from original sources.’ ” 

(E. Henry Lacombe, Special Master) 





“The plaintiff is the publisher of the periodical of 
the jewelry trade known as ‘The Jewelers’ Circular,’ 
which in 1915 published and copyrighted a third edi- 
tion. This book contained the names and addresses 
of jewelers classified under different heads, arranged 
alphabetically, and opposite the name of each jeweler 
appeared the trade names and trade marks used by 
him. It was the result of considerable past labor and 
was sold in large quantities to the trade at five dollars 
a volume. The information contained in it had been 


obtained by direct inquiry from the jewelers, and the 
illustrations of the trade marks were printed from cuts 
generally prepared by the plaintiff personally. In 
some cases the trade mark owner would himself send 
an illustration printed upon his stationery in such form 
that it could be photographically transferred to the 
surface of a cut which could be directly used in print. 
ing, but this was rare. Usually the plaintiff got 
either a sketch, or the impression of a die upon metal 
or paper. In such cases a drawing of the sketch or 
impression must be made by a draughtsman, which 
should be suitable for photographic transfer, and a 
cut was made from which the printing could be done. 

“The defendant, in October, 1920, made up a book 
called “The Jewelers’ Index,’ in several sections, one, 
the trade mark section, of eighty-eight pages, an- 
swering the same purposes as the plaintiff’s and con- 
taining the same information. In preparing this sec- 
tion, after’ some preliminary and ineffectual inquiries, 
which are not necessary to mention here, the defend- 
ant sent to each jeweler whose name it proposed to 
insert in the ‘index,’ a letter asking him to send ‘a cut 
of enclosed trade mark of yours, also cut of any other 
trade marks you are now using. * * * Along with 
this letter and fastened thereto, was a printed illustra- 
tion of the trade marks which were supposed to be- 
long to the jeweler in question and these were clip- 


ped direct from the plaintiff’s book. 


“T think that the plaintiff’s book is clearly a ‘Di- 
rectory’ or an ‘other compilation,’ and as such it falls 
within section 5 (a) of the Copyright Act. Under 
Section 6 it is not necessary in such cases that the 
matter compiled should itself be copyrighted; it may 
be in the public domain. Therefore, it is altogether 
immaterial that the trade marks themselves could not 
be copyrighted, or whether Section 3 of Chapter 301 
of the Laws of 1874 still remains in force.” 

(Learned Hand, District Judge) 








NOTE: The words underscored do not appear in heavy face type nor are they underscored in the originals. 





These two opinions are in line with many other decisions of the courts that one is entitled to the 


protection of one’s own property and the result of one’s own labor. 




















Charles J. Sweasy is visiting the New 
England States in the interest of Bishop 
& Bishop, manufacturing jewelers at 340 

St. 
Pia Oypenkelenne, of the New Jersey 
Optical Co., of this city, is on an auto- 
mobile trip through New York and 
nearby States with Dave Lowenthal, of 
New York. lok 

L. F. C. Theurer has been visiting the 
trade in Philadelphia and Baltimore in 
the interest of his concern, Crane & 
Theurer, Inc., manufacturing jewelers at 
68 Orchard St. 

Sachs & Co., 116 Market St. have 
transferred assets to Richard M. Glass- 
ner for benefit of creditors. The assets 
were sold last Monday. The liabilities 
are reported to be about $7,000. 

Mrs. Frank Holt, 54 Girard Pl., is vis- 
iting relatives in Portland, Ore. Pre- 
vious to going there she was camping at 
Lost Lake at the foot of Mt. Hood. 
The trip was made by automobile over 
65 miles of the Columbia river highway, 
and 35 miles of mountain roads and trail. 

A final drive is being made to enroll 
members of the delegation from New 
Jersey to the coming convention of the 
American National Retail Jewelers’ As- 
sociation. Anyone who wishes to go 
with the delegation and who has not 
already notified the officials should do 
so at once so that arrangements may be 
made for reduced transportation. 

The funeral of Private Herman Rusi- 
now, of the 48th Machine Gun Company, 
Fifth Regiment, Marine Corps, who was 
killed in France June 12, 1918, was held 
in the home of his parents, Mr. and Mrs. 
Herman Rusinow, of 110 Hedden Ter- 
race. Rusinow enlisted on January 18, 
1918, at Detroit, while on a trip as sales- 
man for a New York jewelry firm. Dur- 
ing the following May he was sent to 
France. He was killed at the battle of 
Chateau Thierry. His body was first 
interred at Montreuil, north of Maux. 
Rusinow was born in Newark and at- 
tended what is now the Robert Treat 
High School. He was buried with mili- 
tary honors. The pallbearers were from 
the Marine Corps Recruiting Station and 
the firing squad from the Brooklyn Navy 
Yard. Three brothers and a sister sur- 
vive Rusinow. 

Mrs. Harry Shoenholz, while attend- 
ing her husband’s jewelry store at 52 
Market St., was apparently the victim of 
the old confederate game of two jewelry 
thieves posing as customers. Mrs. Shoen- 
holz was alone in the store when a well- 
dressed woman entered and asked to be 
shown some diamond rings. A tray of 
rings was brought out, and these the 
woman gave careful examination. While 
she was looking at the rings a man en- 
tered and asked for a small article. Mrs. 
Shoenholz left the woman customer to 
get the article, when the woman, saying 
she did not care to buy anything, left the 
store. After Mrs. Shoenholz had given 
the man the article for which he had 
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asked she picked up the tray of rings 
to return them to the showcase. She 
then discovered that one of the rings 
with platinum setting holding a one-carat 
diamond and two smaller clusters had 
disappeared. She notified the police and 
furnished them with a description of the 
two customers. It is the belief of the 
police that the two were confederates. 








Hartford, Conn. 


The Regal Silver Mfg. Co., New Haven, 
Conn., has made registration for a trade 
mark for knives and sharpening steels. 

Isidore Wise, of Wise, Smith & Co., 

has returned from a short visit with 
his family at the Cuyler cottage, Say- 
brook, Conn. 
’ Lee Roberts, a retail jeweler, 171 Main 
St., Bristol, Conn., and Mrs. Roberts 
have gone to Quonochontaqua, R. I, 
where they will remain until this week. 

Constant K. Decherd, of Middletown, 
Conn., has been granted a patent for 
packing silverware and has transferred 
his rights to the International Silver Co., 
Meriden, Conn. 

Paul Lux, of Waterbury, Conn., has 
been granted a patent for an alarm clock. 
Mr. Lux has assigned his rights to the 
Lux Clock Mfg. Co., 95-105 Sperry St., 
Waterbury, Conn. 

The factory of the Sessions Clock Co., 
Forestville, Conn., has been closed and 
will resume operations on Sept. 12, ac- 
cording to the present plans of the 
officials of the company. 

Arthur E. Parker, an employe of the 
Sessions Clock Co., Forestville, Conn., 
was injured Thursday morning while re- 
pairing machinery at the plant. He was 
taken to his home, where it was reported 
that his injuries are not of a serious 
nature. 

A reduction in wages, which will go 
into effect this week, was announced by 
the management of the Wallace Barnes 
Co., Bristol, Conn., clock spring manu- 
facturers, on Friday. About 600 em- 
ployes at the factory are affected by the 
reduction, which will be 15 per cent. 

A new corporation has been formed 
by Frederick N. Manross, clock spring 
manufacturer, Forestville, Conn., R. Stern 
and H. Geruldsen, under the name of the 
Excellight Co. The capital stock con- 
sists of 250 shares at a par value of $100, 
making a total of $25,000. Five thousand 
dollars has been paid in to start the 
new business. The concern will make 
lamp products and other articles. 

Seneca Stevens, for many years super- 
intendent of factory P, of the Interna- 
tional Silver Co., Wallingford, Conn., has 
tendered his resignation to the company 
and will soon retire to his farm in 
Goshen, Conn. Mr. Stevens has been 
connected with the company for many 
years. In behalf of the employes, 
Thomas F. Paden, foreman of the buffing 
room, presented to Mr. Stevens a gold 
watch and chain, suitably engraved for 
the occasion. 

William Granger, for many years em- 
ployed in the casting department of the 
Sessions Clock Co., Forestville, Conn., 
died at St. Francis’s Hospital in Hart- 
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ford, Conn., on Friday, following a short 
illness of blood poisoning. It is  be- 
lieved his illness was due to a burn sus- 
tained several days ago. Mr. Granger 
was born in Ansonia, Conn., about 61 
years ago. He leaves a widow, four sons 
and three daughters. The funeral and 
burial were held in Forestville and were 
private. . 

Captain Clarence H. Wickham, who 
gave to the city of Hartford the large 
Seth Thomas clock now in the tower of 
the old City Hall, has purchased at the 
retail jewelry store of Henry Kohn & 
Sons, Inc., 890 Main St., two loving cups, 
which are now on their way to China, 
both being suitably engraved as gifts to 
his two Chinese classmates in the class 
of 1879 at the Hartford Public High 
School. The cups are of sterling silver, 
12% inches high and mounted on square 
ebony bases. 

The police in this city have been noti- 
fied that Edward Howard, who has a 
record in this city, was arrested last week 
in Syracuse, N. Y., on a charge of theft, 
having taken jewelry from a department 
store. It is said that he has confessed 
to the charge. It is said that he has 
worked under the aliases of “Henry Rob- 
erts,” “Peter F. Rauber,” “Harry Zaha” 
and “Harry C.- Reed.” Several months 
ago Howard was arrested by Detective 
Sergeant Langrish in Hartford, the de- 
tective having remembered Howard’s 
face from a photo in the local rogues’ 
gallery. He was held on suspicion and 
after an investigation it developed that 
he was wanted here, in Meriden, New 
Haven and Stamford for alleged bur- 
glaries. In Hartford he was sentenced 
to the county jail for 30 days and then 
at the expiration of his term was turned 
over to the New Haven authorities. He 
also completed a jail sentence in that 
city. 








The Whiting & Davis Co. intends to 
make an exhibition of mesh making in 
all of the large cities in the country in 
the near future. 

August Elsesser, who has been fore- 
man of the Whiting Chain Co. for the 
past eight years, will leave in October 
for Germany, where he will make his 
residence. 

An improvement in business is noted 
among the local jewelry plants. Help 
and want advertisements are beginning 
to make their regular appearance in the 
local papers. 

Rev. John Whitehill, for 50 years 
pastor of the Oldtown Congregational 
Church, died last Tuesday. The re- 
ceased was a friend of all the manufac- 
turing jewelers. 

The North Attleboro local of the In- 
ternational Jewelry Workers’ Union has 
changed its meeting place from the Hi- 
bernian hall to the Knights of Pythias 
hall. It was rumored that the local was 
to surrender its charter, but this story 
has been denied by the officers. 
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The increasing demand for the 


SANGAMO SPECIAL 


and 


BUNN SPECIAL 


Watches is the best evidence that 
railroad men everywhere recog- 
nize them as the greatest watch 
values obtainable. 


Illinois Watch Company 
Springfield 














Chicago Notes. 





I. J. Roe, diamond importer of New 
York, is spending a few weeks in Chicago. 

J. A. McCullough, of the Paye & Baker 
Mig. Co., 401 Heyworth building, is on a 
three weeks’ trip through the east. 

Nat E. Greenebaum, of New York, is 
spending a few weeks in Chicago calling on 
the trade, en route to the middle west. 

Fred W. Steul, representing the Western 
Watch Case Mfg. Co., left last week on a 
three weeks trip through the northwest. 

Paul Samuels representing Prutinsky & 
Wolfe, Masonic Temple Vaults, left re- 
cently for a six weeks’ trip to the Pacific 
Coast. 

Oscar Hirsch, of Hirsch & Oppenheimer, 
has returned with his family from Cedar 
Lake, Wis., where he was resting for a 
few weeks. 

G. W. Cureton, of the Newall Mfg. Co., 
left last week with his family for Wood- 
ruff, Wis., where he will fish and rest for 
a few weeks. 

Ernest Block, Chicago manager of the 
Louis Stern Co., will leave very shortly for 
Denver and the coast, and will be gone for 
about 6 weeks. 

M. J. Yunn, of Adolph Schwob, Jr., re- 
turned last week from Camp Lake, Wis., 
where he has been spending the past two 
weeks resting. 

S. Myers, diamond broker, Masonic 
Vaults, returned last week from a two 
weeks’ trip through the eastern and middle 
western territory. 

G. V. Dickenson, of the Elgin National 
Watch Co., has returned from a _ three 
weeks’ stay at Lake Placid, N. Y., where 
he has been resting. 

M. M. Schwartz, of H. Schwartz, is 
again at his desk after being confined to 
his home for the past two weeks owing 
to an operation on his throat. 

M. Goldsmith, and his son Herbert, of 
Goldsmith Bros., left recently for a few 
weeks’ stay at the northern woods of Wis- 
consin where they will fish and rest. 

Elias Markens, of the S. Wechter Co., 
Masonic Temple, left last week for his 
third trip to the Pacific Coast and the 
south, and will be gone for an indefinite 
time. 

H. H. Kiger, of the C. A. Kiger Co., 
Kansas City, Mo., spent a few days in 
Chicago visiting friends, en route home, 
after spending several weeks in New York 
resting. 

A. S. Khouri, secretary-treasurer of the 
house of F. J. Boesse & Co., New York, 
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spent a few days in Chicago last week en 
route home from the south where he has 
been visiting with friends. 

Alexander R. Krause, accompanied by 
his wife and a party of friends, spent a 
few days last week at Racine, Wis., where 
they motored to attend the outing of the 
Medinah and Tripoli Motor Club. 

A. G. Pogul, representing Skaletzky & 
Schutte, of New York, opened a Chicago 
office recently at the Masonic Temple Vaults 
where he will keep a complete line of all 
goods manufactured by the above firm. 

A meeting of the creditors of the 
Maiden Lane Jewelry Co., 1446 Milwau- 
kee Ave., has been called and will be 
held on Wednesday, September 7, at 
2 p. M., at the office of Goldman & Alls- 
house. 

R. B. MacDonald, of R. B. MacDonald 
& Co., Inc., Attleboro, Mass., spent a few 
days in Chicago last week visiting P. G. 
Marshall, Chicago manager of the firm, 
and calling on his many friends, en route 
home from the coast. 

A. G. Sager, of the California Jewelry 
& Novelty Co., has been confined to his 
home the greater part of the past two weeks 
on account of a very serious cold. He is 
able now to be at the office for a few hours 
each day, and is getting along very nicely. 

A. A. Hallberg, representing the A. & Z. 
Chain Co., Columbus Vaults, returned last 
week from a three weeks’ business trip 
through the west. C. J. Coker, of the same 
firm, also returned last week from a two 


“ weeks’ trip through Wisconsin and Illinois. 


James Eppenstein, son of S. C. Eppen- 
stein, of the Illinois Watch Case Co., asso- 
ciated himself recently with the Chicago 
office, and will call on the city trade. For 
the past two years Mr. Eppenstein has been 
connected with the Elgin office learning the 
business right from the start. 

The Theo. Leubusher Co., located for 
the past few months on the 16th floor of 
the Heyworth building, moved last week 
to suite 710 Columbus building. Here the 
business has much larger quarters, and will 
be in a better position to take care of in- 
creasing demands of customers. 

Walter Scott took Frank Moran, Fred 
Marhoff and Axel Paulson, all of the Hey- 
worth building, out to his golf club on Fri- 
day of last week, and after settling with 
Mr. Scott, the three had to walk home in 
barrels and carry their lunches the past 
week. They threaten revenge very soon. 

H. Aronson, who has worked in the office 
of A. Hirsch & Co., for the past year, has 
succeeded S. Cogan, and will travel his 
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Oklahoma, 


territory of Iowa, Missouri, 
Kansas and part of Illinois. Mr. Aronson 
left last week with the well-wishes of his 
friends on his initial trip and will be out 
for several weeks. 

Saul C. Cogan, formerly connected with 
A. Hirsch & Co., has associated himself 
with Wexler Bros., Kesner building, and 
will represent them through the middle 
west. Mr. Cogan left last week for a six 
weeks’ trip through his territory. Jerome 
Wexler, of Wexler Bros., left last week 
for an extended coast trip, and Marvin 
Wexler, of the same firm, also left last 
week for his eastern territory. 

C. J. McCartney, of the Wilcox Silver 
Plate Co. branch of the International Silver 
Co., returned last week from a stay at 
Talman, Mich., where he was visiting with 
friends. R. J. Wilson, of the Wm. Rogers 
Mfg. Co, branch, is spending a few weeks 
in Indiana; L. Hoffman, of Simpson-Hall- 
Miller & Co. branch, left last week for a 
few weeks’ stay in the northern woods of 
Wisconsin; and C. P. Dungan left for 
northern Wisconsin to catch big fish, he will 
be gore for two weeks. 

Michael Jusker, 12 years old, 902 North 
Francisco St., and John Lesiak, 13 years 
old, 1260 Augusta St., have been held 
over to the Juvenile Court for a hearing 
this week to answer the charge of steal- 
ing a sample case containing jewelry to 
the amount of about $3,000 from the 
automobile of Atz Bros., located in the 
Heyworth building. The theft occurred 
while Harry Atz, a member of the firm, 
was showing goods to Sidney J. Freed- 
man, 2930 Milwaukee Ave. Mr. Atz and 
Mr. Freedman were busy on a sale when 
a woman entered the store and notified 
them that the boys had taken the grip. 
Mr. Atz, accompanied by Mr. Freedman, 
immediately got into the machine and 
gave chase to a Milwaukee Ave. street 
car that the boys had boarded at Drake 
Ave. After going about eight blocks Mr. 
Atz overtook the car and stopped his 
auto right in front of it. An officer was 
passing at the time, and he joined Mr. 
Atz in getting the boys off the street 
car, and took them into custody. In 
looking over the boys’ records, it is found 
they are guilty of quite a few robberies, 
and Mr. Atz said he would do all he 
could to see that the boys were placed 
where they would not commit any more 
crime. 

Among the out-of-town visitors in Chi- 
cago last week were: Geo. Robinson, 

(Continued cn page 121) 
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Purchasing and Sales Dept. 
5 So. Wabash Ave. 








Dee--minish 
Dee-bris 


Dee-preciate 
Dee-cide 


Dee-pendable 
Dee 
Dee-termination 


Dee-sire 


Dee-al 


Dee-bonair 


Dee-cent 


your shrinkage by clean- 
ing up your 

Your values do not 

when you 

to send your Gold, Silver 
and Platinum Scraps, Pol- 
ishings, Sweepings, Hand 
Washings, Old Crucibles, 
etc., to a 

Refiner. 

SERVICE, in reclaiming 
values, excels largely, be- 
cause of our 

to pay the highest values, 
which is actuated by a 

to give our shippers a 
square 

and this, coupled with a 
policy, a will to win your 
confidence and patronage 
through 

treatment, should make us 
your logical refiner. 


DEE - NAME 
-DEE-NOTES 


DEE - PENDABILITY 


THOMAS J. DEE & CO. 


Refiners and Manufacturers 


CHICAGO 


Refining and Mfg. Plant 


317-319 E.. Ontario St. 
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Chas. Hodgen, of Hodgen 


Colo.; 
eS led. EA. Shetter, 


& Vent, Kokomo, 


Ib, Ill. 
a eee of West Chicago, IIl., has 


sold out his jewelry and optical store to 
. T. Lyon. 
auuart J. Hogan, secretary for A. 
Wolf & Co., 29 S. Clark St., severed his 
connections with his firm on Septem- 
1. 
Miss Frances Schwartz, of H. Schwartz, 
left recently for the east, where she is 


visiting with friends. She expects to be ‘ 


gone for about two months. 

I. S. Richter and E. S. Heller, 1104 
Heyworth building, representing various 
lines, left last week on a three weeks’ 
trip through the middle west. 

W. J. Buffington, of C. D. Peacock, 
Inc, accompanied by his daughter, re- 
turned last week from New York, where 
they have been visiting and resting for 
the past two weeks. 

The Wm. L. Gilbert Clock Co., for- 
merly located on the fourth floor of the 
Silversmiths building, has moved down 
to Room 312 of the same building, where 
the concern will have much better 
quarters. 

Both Mr. Krziza and Mr. Biek, of 
Dowagiac, Mich., were in Chicago last 
week visiting the local markets. They 
are successors to Cook & Hart, whom 
they recently bought out. They will 
operate their store under the name of 
Krziza & Biek. 

One day last week Joseph A. Cacca- 
vallo entered the pawnbroking establish- 
ment of Abraham Stein, 502 S. Halsted 
St., and offered to sell him two gold 
bricks for $400. After looking the bricks 
over Mr. Stein decided to call in the 
Maxwell St. police. The gold bricks 
turned out to be bricks of brass, and had 
been sold to Caccavallo for $200. 

In a contest marked by light and vari- 
able head winds, Geo. H. Spies, of Spies 
Bros., Goddard building, won the annual 
Waukegan race of the Chicago Yacht 
Club with the prize-winning yacht Siren, 
on Saturday of last week, in the fast time 
of six and one-half hours. The Siren 
was not only first on correct time but 
it also showed its class by trimming the 
whole fleet, big and little, on flat time 
from start to finish. 

William Davis, alias “Harry Fox,” one 
of the three men who participated a 
year ago in the attempted holdup of the 
Illinois State Pawners’ Society Bank, at 
131 N. Dearborn St., was arrested in, 
New York last week, and will be brought 
back to Chicago. One of the participants 
in this crime, Charles O’Malley, is serv- 
ing a term in Joliet, the other one, Al- 
bert Johnson, was shot to death last Oc- 
tober while trying to escape after stick- 
ing up a Cleveland bank. 

In behalf of three creditors with claims 
of about $1,000 for advertising and paper, 
the Central Trust Co. was appointed re- 
ceiver in bankruptcy for I. N. Goldsmith, 
160 N. Wells St. The affairs of this 
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concern for the past 10 days were in the 
hands of A. L. Allshouse. Prior to the 
time the bankruptcy proceedings inter- 
vened, the inventory was about com- 
pleted. The stock and fixtures are valued 
at about $3,000, and realizable accounts 
receivable are estimated at $1,500. It is 
believed that a very small percentage 
will be paid if the bankruptcy proceed- 
ings are allowed to go: through. The 


bankrupt’s attorney is still endeavoring 
to work out a composition on the basis 
of 20 per cent to 25 per cent, as a large 
proportion of the stock is partly manu- 
factured leather goods and is of little 
value to anyone but the bankrupt. 





\\ aie oe ee 

The 29th anniversary of . opening his 
jewelry store was observed Sept. 1, by 
Archie Tegtmeyer, prominent local jeweler. 
Mr. Tegtmeyer opened his first establish- 
ment on Sept. 1, 1893, at 344 Grove St. 

Gustave Keller, of the K. F. Keller & 
Sons, Appleton, Wis., where he is also post- 
master, was one of the delegates attending 
the annual convention of Wisconsin post- 
masters in the Federal building in this city 
last week. 

William J. Boszhardt, of the Boszhardt- 
Possin Co., has returned from a vacation 
trip into central Wisconsin. Mr. Boszhardt 
stopped over for a few .days at Dousman 
and Lake Mills where he made good use 
of his fishing outfit. 

Harris Kruse, of the Kruse & Hawes 
Jewelry Co., Superior, Wis., accompanied 
by another local business man, spent a 10 
days’ vacation on an automobile and fish- 
ing trip through Wisconsin and Minnesota. 
Being expert fishermen, their friends are 
anxiously awaiting their return to enjoy 
a fish supper. 


rw 


When several hundred delegates met at: 


Appleton, Wis., to attend the meeting of the 
various retailers’ associations, the jewelry 
trade was also represented. The meeting 
was devoted to business with discussions on 
costs, deliveries, freight rates, taxes and 
other things which keep the overhead of 
a merchant up. 

According to advices received in this 
city, C. C. Meier, jeweler at Brillion, Wis., 
has disposed of his business to H. Charlier 
and will take a rest for the present. Mr. 
Charlier has been in the jewelry business 
at Denmark, Wis., and contemplates 
operating both stores, probably devoting the 
greater part of his time at Brillion. 

A large number of jewelers from through- 
out Wisconsin were in Milwaukee last week, 
taking opportunity of visiting the Wiscon- 
sin State Fair and combining business with 
the pleasure trip. Among those calling on 
the trade were C. C. Parrott, Montello, 
Mr. Aalseth, of Christenson & Aalseth, Ed- 
gerton; and A. P. Mangold, Racine. 

Helmer Hegstrom, Park Falls, Wis., is 
conducting a sale of his entire stock of 
diamonds, watches, jewelry, silver and other 
articles at auction. The sale will be con- 
tinued until the entire stock is sold. Joel 
McGary, Chicago, is auctioneer. It has 
not been learned whether or not Mr. Heg- 
strom intends to retire from business after 
the sale. 
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The first meeting of the Fall and Winter 
season of monthly sessions of the Mil- 
waukee Jewelers Club will be held on Wed- 
nesday evening, Sept. 14. Secretary Henry 
J. Oberst calls attention to the fact that.the 
meeting will be held regularly on the second 
Wednesday of each month and that the 
Blatz Hotel has again been selected for the 
place of meeting. 

O. M. Nelson & Son, one of the pioneer 
jewelry firms of Madison, moved into its 
new home at 21 N. Pinckney St., on Sept. 
1. The firm was established in 1882 and 
has recently occupied a store at 112 E. 
Main St. The jewelry company purchased 
the new building more than a year ago. 
When tenants vacated the store was re- 
modeled into a modern jewelry establish- 
ment. The formal opening will be held 
early in October when Mr. Nelson’s father, 
founder of the concern, will return from 
California. 

Local jewelry houses will be represented 
among the 300 members of the Milwaukee 
Association of Commerce who. will attend 
the Dodge County Fair at Beaver Dam on 
Wednesday, Sept. 28. The jobbers and 
manufacturers’ division is planning to 
operate a special train over the Milwaukee 
Road. The delegates will be accompanied 
by the association band. Stops will also be 
made at Horicon, Hartford and Mayville. 
A. C. Possin, of the Boszhardt-Possin Co., 
has made a reservation and several other 
jewelers contemplate making the trip and 
calling on the trade in ‘these cities. 

According to reports from Berlin, Wis., 
Thos. Kruschki, alleged to have been impli- 
cated in the burglary of the G. V. Heaney 
Co. in that. city several months ago, 
as reported, has been arrested with 
another man on the charge of stealing 
an automobile. According to the Chief of 
Police of Berlin, Kruschki was awaiting 
trial at the next term of Circuit Court in 
Green Lake county and was out on his own 
recognizance. Shortly after his arrest with 
another man, both charged with burglary: of 
the Heaney store, Kruschki and his com- 
panion made a jail break. He later re- 
turned and gave himself up. Kruschki is 
said to have a previous police record, having 
been paroled ‘from the State reformatory 
after being sentenced on charge of burglariz- 
ing a fur coat establishment. 

George Lang, alias “Henry Lane,” al- 
leged jewelry store bandit, captured after 
his companion, Robert Cage, had killed him- 
self, after their attempt Aug. 16 to hold up 
and rob the jewelry store of F. C. Buege, 
2706 Lisbon Ave., entered a plea of not 
guilty and demanded a jury trial on Wed- 
nesday, when he appeared before Judge A. 
C. Backus in Municipal Court. Lane is 
charged with second offense assault with 
intent to murder, and assault and robbery. 
The complaint charges that in 1916 Lane 
was sentenced to five years in the Iowa State 
penitentiary, following conviction in Des 
Moines. According to the complaint, Lane 
assaulted Miss Rose Nieman, a clerk in 
the Buege jewelry store, with a revolver in 
his effort to hold up the place. The girl was 
only slightly injured. Cage, Lane’s com- 
panion, killed himself when cornered by 
detectives in the yards of a fuel. company 
where he had sought to hide himself after 
the attempted holdup which was frustrated 
by the alarm. given’ by Miss Nieman. . 
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Fred Daniels is a new watchmaker for 
Louis Kamber, 914% Main St. 

L. G. Green, of the Green Jewelry Co., 
and family have returned from their vaca- 
tion motoring the State. 

Leo. H. Ludwig, of Edwards-Ludwig-Ful- 
ler Jewelry Co., returned from his vacation 
in Michigan Sept. 5. 

William Lamb, traveler for F. H. Fuller 
& Sons, of Chicago, stopped in Kansas City 
with his bride on their way to Yellowstone 
National Park for their wedding trip. 

C. M. Kiger, of the C. A. Kiger Co., and 
wife have returned from the White Moun- 
tains where they spent their vacation. Mr. 
Kiger’s mother, who was with them, is stay- 
ing at the mountain resort. 

A. W. Donaldson, Holden, Mo.; Charles 
Remington, Garden City, Mo.; J. O. Stott 
and daughter, Paola, Kans.; J. W. Tompson, 


Lenexa, Kans.; M. A. Lewis, Bonner 
Springs, Kans., were in Kansas City the 
past week. 


The Oppenstein Bros. Jewelry Co., re- 
cently had a 28 carat diamond on display 
in the window where it drew large crowds. 
The diamond was formerly one of the 
crown jewels of Russia belonging to the 
Czar, and was confiscated by the Bolsheviki 


Government, and purchased by Maurice 
Tischman, of New York. It is valued at 
$25,000. 


Mrs. Anna M. Cady 78 years old, died 
Aug. 28, at the Roosevelt Hotel after an 
illness of several months. She is the widow 
of Lucius Cady who founded the Cady & 
Olmstead Jewelry Co. Mr. and Mrs. Cady 
came to Kansas City from Cleveland in 
1870. Mr. Cady died here a year ago. The 
funeral services held at Stine & McClure’s 
chapel were at 2:30 o’clock Aug. 29, and 
the burial at the Elmwood Cemetery. Mrs. 
Cady is survived by a daughter, Mrs. Stan- 
ford Danials, and a grandson, Cady Lee 
Danials, manager the Cady & Olmstead 
Jewelry Co. 

One of the most interesting topics of con- 
versation in the Kansas City trade in the 
past week was the marriage of E. A. Kiger, 
head of the C. A. Kiger Co., wholesale 
jewelers of this city, which took place Aug. 
27, in the “presidential” suite of the Brown 
Palace Hotel in Denver. Mr. Kiger’s bride 
was formerly Miss Helen Winegar, of 
Burlington, Colo., whom he met a year ago, 
while she was on a visit to Kansas City. 
Mr. Kiger, who is the president of the 
Kiger concern, assumed that position at the 
death of his father in 1916. He was the 
eldest of the sons and at that time was only 
27 years of age. Together with his brothers, 
C. M. and H. H., he took over a business 
which was only locally known and doing 
a very small volume; since then, the boys 
have increased the business, quadrupling its 
sales in recent years, until they reached over 
$1,000,000 in 1919, and the firm has become 
known as a “live wire” concern throughout 
the entire country, on account of its pro- 
gressive policies. Mr. Kiger and his bride 
are planning a honeymoon trip through the 
Rocky Mountains and in California, and 
will be at home to their friends at the 
Brookside Hotel, in this city, after Nov. 1. 
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Umaha. 


Oscar Homan, of the C. B. Brown Co., 
has returned from his vacation trip to the 
lakes of Minnesota. 

C. S. Myers, jeweler at Winner, S. Dak., 
brought Mrs. Myers to an Omaha hospital 
recently, where she successfully underwent 
an operation. 

Charles J. Duff, of the Byrne-Duff 
Jewelry Co., made a business trip into 
Minnesota, South Dakota, and Iowa last 
week, 

Mr. and Mrs. Herman Heitzman, of West 
Point, Nebr., have returned from an en- 
joyable motor tour through the east during 
which they visited New York, Philadelphia, 
Washington, and many other points of in- 
terest. 

Among the out of town jewelers who 
called on the trade in Omaha during the 
week were E. N. Hewer, Norfolk; G. F. 
Linder, Oakland, la.; E. F. Strain, Gregory, 
S. Dak.; Adolph Schlosser, Dodge, Nebr.; 
C. E. Wykoff, Anita, Ia. 

C. E. Wykoff has opened a jewelry busi- 
ness at Anita, Ia. He purchased an open- 
ing stock in Omaha last week. Mr. Wykoff 
has been associated with the jewelry busi- 
ness in the capacity of watchmaker at 
Clarinda, Ia., for some years. 

Neble & Overholt Co., jewelers, have 
moved their place of business from the 
Brandeis building to 307 S. 17th St. Mr. 
Neble, of the Neble & Overholt Co., this 
city, has returned: with the family from 
a motor tour through Estes Park, Colo. 

Charles Reese, who retired from the re- 
tail jewelry business in Omaha several 
years ago, has made extensive arrangements 
to get into the business again Oct. 1. He 
has leased the storerooms at 16th and 


Harney Sts., for many years occupied 
by the Albert Edholm Co., and will 
open there. Mr. Edholm has moved his 


business to the Woodmen of the World 
building. Mr. Reese, after closing out his 
business in the Reese Jewelry Co.,a few 
years ago, pursued other interests, including 
a thoroughbred live stock business, which 
he developed on a farm he purchased near 
Omaha, The lure of the jewelry business, 
however, has drawn him back to that line 
of activity. Associated with him in his 
new store will be James Whitney, his 
brother-in-law, who was associated with him 
for years when he was in the jewelry busi- 
ness previously, and also Mr. Woodis, for- 
merly with the Albert Edholm Co. 





Market Prices for Silver Bars 
The following are the quotations for 


silver bars in London and New York as 
reported for the past week: 


Domestic 
Selling Price Silver 

London U.S. Govt. Standard 
Date. Oficial, Assay Bars. Price. 
Se 38% 64% 99% 
PD: Sls ctane% 37% 64% 99% 
Bats Asavensee 37% 65% 99% 
ae eee 38% 65% 99% 
a 38% 65% 99% 
a ee 38% Holiday 99% 








Harold Johnson, Maiden Rock, Wis., 
found a valuable pearl in a clam shel! while 
hunting clams in Lake Pepin near there. The 
pearl is of perfect shape and luster. 
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Evansville, Ind. 





TRADE CONDITIONS 


Trade with the retail jewelers of Evansville has: 
been very good during the Summer months, and 
with the coming of the Fall it is believed 
business will be even better. Retail trade w 
unusually good during the months of July eal 
August, and some of the merchants say that their 
business showed a nice increase over that of 
last year. General trade conditions in Evansville 
are gradually getting better and collections are 
holding their own very well. It is believed that 
merchants in all lines in this city will have , 
better trade this Fall than they had last year jg 
spite of the socalled industrial depression 
Wholesale dealers say that the outlook for Fall 
and Winter trade at this time is quite promising 





Mr. Vollmer, well known retail jeweler 
of Princeton, Ind., was a business visitor 
in Evansville recently. 

Hovet H. Tislow, retail jeweler of Peters. 
burg, Ind., was in Evansville a few days 
ago on a business mission. 

William Artes, of the Charles F. Artes 
Co., Inc., of 321 Main St. has returned 
from a trip to New Harmony, Ind. 

Robert Sisson, former pearl buyer at 
Hazelton, Ind., and Decker, Ind., is now 
engaged in business in St. Paul, Minn., and 
is prospering. 

J. M. Boner, retail jeweler of Main St, 
will take an active interest in the municipal 
campaign in Evansville which will close with 
the electicn on Nov. 8. 

Oscar Esslinger, of Esslinger & Salm, re- 
tail jewelers of Main St., is a base ball fan 
and one of the big boosters for the local 
team in the Three-Eye League that will 
clese the season on Sept. 18. 

Moses Gans, formerly vice-president and 
general manager of I. Gans & Co., whole- 
sale and retail jewelers of Upper Ist St, 
which concern was sold to Raphael Bros. 
about three years ago, has returned from a 
trip to French Lick, Ind., having been ac- 
companied by his wife. 

Alden Heuring, editor and publisher of 
the Winslow Dispatch, formerly engaged 
in the retail jewelry business in Monroe 
City, Ind., will be here to attend the Fall 
ceremonial of Hadi Temple, Ancient and 
Arabic Order of the Nobles of the Mystic 
Shrine, of which organization he is a 
member. 

Mussel diggers along the lower Ohio, 
Wabash and White Rivers report that they 
have not found the pearls this season that 
they have in past years. No reason is as- 
signed for this. There has been as much 
activity in mussel camps as in years gone 
by and many shells have been gotten out 
along the rivers in this section but for 
some years fewer pearls have found their 
way into the hands of the musselers along 
the nearby rivers. 

Gus Schieber, known as “Nobbie,” is 
known far and wide among the jewelry 
salesmen who inake Evansville. “Nobbie” 
pushes a small cart and iooks after the wants 
of the traveling men who desire their bag- 
gage hauled from the hotel where “Nobbie” 
is employed to the various jewelry estab- 
lishments where they can show their goods. 
“Nobbie” has been on the job for many 
years and traveling salesmen are always 
glad to make Evansville, for they like to 
be entertained with the homely phrases and 
“curb-stone” philosophy of the cart pusher, 
who is a character quite unique. 
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Kielty, of Mayer and Weinshenk, 


- he Hawaiian Islands with Mrs. 


is in t 
Kiety: ill, of the Hill Optical Co., Hilo, 
T. H., has sailed for his Island home, 
after visiting the local trade. 

E. C. Prentiss, of the Burr W. Freer 
Co., is leaving on a trip covering the 
northwest and including Denver, Colo. 

M. L. Levy, of M. L. Levy & Co., 
manufacturers’ representatives of 704 
Market St., is on a motoring vacation in 
northern California. 

Several well-known manufacturers’ rep- 
resentatives are in southern California. 
They include W. S. Fulton, J. S. Ham- 
mond and Jack Lewis. 

Albert Samuels, Market St. jeweler, 
and Casper Reiss, of the Albert Samuels 
Co., are in New York looking over con- 
ditions and the market. 

C. C. Gross, Manufacturers’ represen- 
tative of Portland, Ore., has included San 
Francisco in his territory and he is here, 
calling on the retail trade. 

H. Williams, of the R. & L. Myers Co., 
is on a vacation in the Yosemite Valley 
with W. Hartman of the same firm. Lee 
Myers has returned from the Yosemite. 

J. H. Spiro, 704 Market St., has left 
for a business trip which will extend over 
a period of two months and will cover 
the northwest and part of the inter-moun- 
tain territory. 

Mr. and Mrs. Reingold, Portland, Ore., 
are here on a motoring trip which will 
include southern California. Mr. Rein- 
gold is a member of the firm of B. & M. 
Reingold, Portland. 

Gus Abendroth, sales manager of An- 
drews’ Diamond Palace, a store famous 
in San Francisco’s history, has been 
spending his vacation at Portland, Ore. 
In old days the business was on Mont- 
gomery St., now it is on Geary St. 

Otto L. Wuerker is visiting here, en 
route from his annual fishing trip with 
his brother from St. Louis. The fishing 
was at Estes Park, Colo. Mr. Wuerker 
is leaving for his home in Los Angeles. 

A. R. Cooper, of M. Schussler & Co., 
is making a trip through the northwest, 
carrying a stock of merchandise. A. M. 
Gilbert of the same firm is in the south- 
west territory and reports activity with 
prospects of a very good _ holiday 
business. 


N. Clemento and N. Ianneo, both from 
Vallejo, Cal., are preparing.to start busi- 
ness as retail jewelers and watchmakers 
on Height St., near Fillmore. Mr. Ian- 
neo is an experienced watchmaker and 
Mr. Clemento has had considerable ex- 
Perience as a jeweler. 

California jewelers, visiting the San 
Francisco trade last week, include: N. 
Nielsen, Fresno; Jos. Kohn, Marysville; 
Miss Edith King, of W. E. King, Stock- 
ton; Harry Jacoby and son, Oroville; 
Ed. Bastheim, Los Angeles; Otto Weisen 
of Weisen & Monk, Sacramento; W. H. 
Cornell; Saint Helena; L. A. Peck, Mer- 
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ced; G. Peck, Lodi; and I. Myers of 
Vallejo. 

Visiting representatives of eastern 
manufacturers, calling on the San Fran- 
cisco trade include: Bert Tourtellot, of 
the Waite, Thresher Co., Providence, 
R. I.; Alfred Goldsmith of Adolph Gold- 
smith & Sons, New York; Maxwell R. 
Maybaum, of Wm. I. Rosenfeld & Co., 
New York. Expected within a few days 
are Mr. Wilkins, of Ostby & Barton Co., 
Providence, R. I.; Dewey J. Ghertler, of 
Schenfel Bros., Newark, N. J., and Ira 
W. Smith, who includes among _ his 
numerous lines those of Parks Bros. & 
Rogers; the H. F. Barrows Co. and 
%. o&&& 











Charles E. Perham, San Pedro, came to 
Los Angeles a few days ago for the first 
time since his severe illness of several weeks. 

C. A. Vanderburg, 322 W. 6th St., has re- 
turned from an auto trip to San Francisco. 
He made the round trip of nearly 500 miles 


in four days. 
wife, 

Frank Hildebrand, head of the watch de- 
partment of the Donavan & Seamans Co., 
is taking his annual vacation. He will motor 
to San Diego and other places in Southern 
California. 

M. Weinstein, diamond merchant, 601 
Title Guarantee building, after spending two 
weeks at Soboba Hot Springs, a resort near 
San Jacinto, returned home for a few days 
and then returned for another two weeks at 
the springs. 

J. D. Rosenfield, who recently formed a 
partnership with his brother, Milton Rosen- 
field, has returned from an extended trip 
east and the new firm now is located and 
doing business as manufacturers’ agents at 
514 Title Guarantee building. 

Wm. T. Burkhardt, diamond broker, 506 
Title Gurantee building, had the misfortune 
to meet with a serious accident recently by 
which one of his shoulders was both dislo- 
cated and broken. He is in a hospital and 
will probably have to remain there for some 
time. 

Charles D. Bridges of the Los Angeles 
office of the International Silver Co., who is 
making a tour of the northwest and is now 
in the State of Washington, reports that he 
is doing a very satisfactory business. He is 
expected home about Sept. 15, F. C. Plate, 
his associate here, has started for El Paso, 
Tex. 

H. E. Folkenson and his assistant, R. F. 
Jacobs, representing the Gruen Watch- 
makers’ Guild, Cincinnati, O., are preparing 
to open a western office, sales rooms and 
service station for the Guild in this city on 
Nov. 15. Their quarters will be in the new 
Loew State Theater building, corner of 
7th St. and Broadway. 

A. M. Armer, senior member of the Armer 
& Brown Co., dealing in jewelers’ supplies 
and silverware, has returned from an en- 
joyable trip to the Russian River country, 
north of San Francisco, where he was in 
company with a number of other men 
prominent in the jewelry business. Frank 
Armer, his son, has now gone to Big Bear 


He was accompanied by his 
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Lake for a rest and J. A. Toland, salesman 
for the same concern, is taking a vacation 
with his family at Santa Monica. 

The Phillips-Pudlin Co., wholesaler, who 
has been doing business in San Francisco for 
several years, has moved to Los Angeles and 
is located at 712 Title Guarantee building. 
David Pudlin of the company is a son of J. 
Pudlin, jeweler and optometrist, 330 S. 
Broadway, this city, and was formerly with 
the Meyer & Talbott Co. Mr. Phillips has 
not lived here before, but firmly believes, 
he says, in the future progress and develop- 
ment of the southern part of the State. 

After an absence of five weeks spent on a 
business trip to New York and other eastern 
points O. S. Balzer, head of the jewelry de- 
partment of Hamburger & Sons, is at his 
place in the store again. While in the east 


_ he visited many manufacturers, wholesalers 


and importers and stopped in Chicago, Cleve- 
land, Toledo and other places. He made a 
large number of very satisfactory purchases 
and many of his new goods have arrived. 

The following out-of-town jewelers have 
been in Los Angeles recently: Harry Ber- 
cuson, San Pedro; J. H. Padgham and P. 
M. German, Santa Ana; Geo. Bowers, Up- 
land; C. E. Miller, Van Nuys; C. E. Middle- 
ton, Pomona; H. S. Huff, Orange; M. A. 
Stahlmeyer, Fullerton; E. B. Finseth, Pla- 
centia; A. J. Dutton, Anaheim; Earl M. 
Wilkinson, Pomona; Frank Fraiberg, Sierra 
Madre; Mrs. Frankel, Yuma, Ariz., and Mrs. 
S. L. Bloedel, Los Vegas, Nev.; Mrs. Bloedel 
is accompanied by her two sons. She is spend- 
ing two weeks in this vicinity and is visiting 
relatives here and making occasional trips to 
the near-by beaches. 

So far as generally known no definite clue 
has been found to the identity of the thief 
who stole the car containing jewelry valued 
at $15,000 belonging to Morgan & Allen, San 
Francisco, from in front of the store of 
Harry Bercuson (formerly F. M. Holes’), 
San Pedro, on Aug. 23. Richard H. Nelson, 
salesman for Morgan & Allen, left the car 
for a few moments while he went into the 
store and when he came out it was gone. 
The automobile was recovered soon after 
and later four of the five cases stolen were 
found in a secluded place in Griffith Park in 
Los Angeles, all of them empty. Consider- 
able sympathy is felt here for Mr. Nelson, 
who was formerly in business on Broadway 
in this city and retired to join the American 
military forces in France. He thinks he 
had been followed for some distance and 
that the thief knew what the car contained. 
Although there was no wheel lock on the 
car the ignition had been disconnected and 
the police think the car was started by an 
expert by means of a piece of wire to carry 
the current from the battery. 








G. F. Geiger and W. H. Hartenstein, of 
Louisville, Ky., spent a few days in Chicago 
last week purchasing goods for the new 
store they expect to open about the middle 
of October, under the name of G. F. Geiger 
& Sons, which will be located in the Stark 
building, Louisville, Ky. Mr. Geiger for- 
merly was associated with James K. Lemon 
& Son, holding the position of vice-president 
for the past 27 years. Mr. Hartenstein has 
been associated with Matt Irion & Son, 
for the past two years, and prior to that 
was connected with James K. Lemon & 
Son. 
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Seattle, Wash. them. Mr, Neft was robbed of a gold 
watch and $2.50, but saved a valuable ring 


set with three diamonds by palming it in 





him in the machine at the time, the - 
fled but were later captured by the pol : 
and Mr. Neft has been able to 





Ira Smith, representing eastern factories, 


will be in Seattle this week. 

Mr. Richards, of Richards Jewelry Co., 
Tacoma, was a recent visitor in this city. 

Fred Straub, Hoquiam, Wash., was in 
Seattle on a business and pleasure trip this 
week. 

Robert Fechtner, Chehalis, Wash., was in 
Seattle this week on a business and pleasure 


his hand. After rifling his pockets and also 
the pockets of Mr. Bernson, who was with 


identify a negro captured by the ws a 
the man who ransacked his pockets 
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Canadian Imports of Clocks, Watches, Jewelry and Gems. 





Toronto, Can., Aug. 31—The monthly report of the Trade of Canada for Jun 
gives the value of imports for home consumption in the jewelry and allied tral 


as follows: 



























































trip. Three Months 
Mr. Juneau, a jeweler of Hoquiam, Wash., Month of June, Ended June, 
was in Seattle last week on a pleasure and 1920. 1921. 1920 1921 
business trip. Dollars. Dollars. Dollars. Dine 
: ee ae Ini s, Dolla 
Jack Bock, traveling for A. Eisenberg & eerer eer yarn ener ee nae oe — ; - yond “ ree one 1,206 
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week calling upon the trade. | ae er 50 aio. 13 = 
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turers’ agents of San Francisco, will be in ~ hee vee aa 421 1,384 
this city the latter part of this week, s—i—s—sSS Pibistare 982 
R. Okasawa, of R. Okasawa & Co., 408 BE Se ois 97,187 37,098 235,779 139.97 
: r Clock J 7 s : ’ 139,925 
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to California on a business and pleasure 28 #..... ©. i - a = 1,235 1,74 
o p United States. ....... 15,646 6,030 46,663 29.177 
trip. ; Other countries ..... 28 peueais 28 912 
Harry Winters, formerly in the jewelry o <a 
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closed his store and is going to California Time recorders and parts.............. United Kingdom .... ....... siee:. aieaeee eee 
for the Winter. United States ....... 2,962 1,737 8,018 3.033 
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» Was In . ‘ El ceekweness 2,962 1,737 F 
MacDonald is circling the United States on Nica — ete 
: MEN ax saab hess RW EER SASSER SES Ini i : ‘. 
2 pleasure trip “ena Cal ee ee 
Among other out of town jewelers visiting FE me tadeee 925 1,167 3,032 4,866 
‘ ( ‘ : TOROS ccccccsesesce cocsece 246 17 248 
in this city the past week were: J. A. Switzerland 9,352 10,480 36,266 33,823 
Karterman, of Cle Elum, and August Mels- Other countries ..... ....... bea ees Btirnseern> 2,440 
ness, of Enumclaw. Watch acti aa 
. : . a actions and movements and t 
Quite a number of the jewelers in Seattle thereof, finished or unfinished, ae mosadeieemsiaiae — — “0,770 - i 
took a two days’ trip to Mount Rainier last ing winding bars and sleeves........ United Kingdom .... 1,593 360 3,722 751 
week-end, taking advantage of the two holi- United States occccce 80,299 34,089 224,086 117,562 
days coming in succession. ae il a Sewoecceocecs 10,493 eccccce 11,088 685 
George Davis, former manager of the Rien cnmameiien era — ee ee 
Seattle branch of A. I. Hall & Co., Inc., ', em <sumunnin sa 
‘: “ : RUE. wesc ease ses 2 
is now in charge of the branch again and wien cases and | 0 02,985 96,434 581,879 308,015 
Carl Domes, who was the temporary man- ere rs United Kingdom 108 717 1 
ager, has again gone on the road. United States ....... 20,908 9,491 55,328 24,799 
Herbert Brod, of Brod & Co., Newark, oO secceccese 71S wees ee 1,576. * seas 
N. J., was in Seattle on a business and pleas- i aan peer — — ae 
ure trip last week, Mr. Brod left Seattle = | *°**" UI tii amma 
for a tour of the Canadian Rockies and will | Ree r 30,170 12,135 86,943 32,715 
visit at Banff, Alberta, and Lake Louise. SREY 65.550 bus ebb waisnesee United Kingdom 21,788 4,556 54,950 19,955 
H. Holsman, Spokane, was in this city United States ....... 86,627 44,512 239/814 124,740 
last week on a pleasure and business trip AER 6 ensia'e ss be56) 5453055 440 140 ‘40 
comtiions Wc. Helens is opening egpretat — (ecnawouarews a 6,912 14,591 15,475 
lociew anen ak 4 Maka Ave, Seckane Japan «+++--++-000e. 4,691 1,385 16,373 3,247 
. : ’ t countries ..... 3, 5 
having sold out his former business at 408 pian = so = aa 
oo Ave. to McKay & Nelson. PN: divwadinacy 121,985 59,403 323,724 171,650 
oyal M. Sawtelle, former jeweler of , : Inj : 
Pendleton, Ore., who recently sold out his viiieeaaailaaiaaetaeaata caiman United — 3777 “anea 90277 ri 
business to K. Falkenberg, was a recent SMD: cx ecukeaseee "595 906 1,639 "906 
visitor in Seattle. Mr. Sawtelle is touring ee aT ee Dae 1,516 
the northwest in view of finding a suitable 
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location to again open up a jewelry store. “ — a SS ee 
County Game Warden A. J. Beach re- Manufactures of gold and silver, n.o. p. United Kingdom .... 7,505 1,583 16,334 7,602 
cently seized elk teeth valued at more than a States . 19,719 3,393 34,327 12,316 
$1,500 with their mountings, from three Netherlands inheeeeenn 2906 a 206 tet 
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elk teeth is in violation of the State game y oe el 
law and warrants have been issued to search Precious stones and imitations thereof, i ee 29,845 9,331 54,045 24,796 
th tablish not mounted or set, and pearls and — 
other establishments. : imitations thereof ......++..+-seeeeee United Kingdom .... 18,760 3,306 103,849 32,242 
Meyer _ Neft, proprietor of the Neft United States ....... 12,709 5,821 43,288 16,669 
Jewelry Co., 1004 First Ave., was held up - E. I.—India ste. seves cw eeeeee — oeeeess 
and robbed Sunday evening, Aug. 21. Mr. onl pri ane “a ~— — ams 
Neft was motoring to his home at 3408 Lau- ecole vasa, fio 4007 812 
relshade Ave., and while making a brief Japan ..........000- 7,177 3,430 15,095 5,800 
stop in front of the University stadium, was ep -cnlgiphpeane tebe patel 200 1,942 1,581 
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groes in another machine that ran alongside Total ...+++-0se 59,327 32,169 226,462 +105, 606 
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TRADE CONDITIONS 


Conditions remain about the same among Louis- 
ille retailers. Business is keeping up to a good 
hi h level for Summer trade, and as a whole is 
idle satisfactory. Sales are somewhat slow, but 
pe slower than usual for August, and dealers have 
= Sg a great deal of satisfaction out of this con- 
dition. Travelling men passing through this ter- 
ritory state that Louisville and the neighborhood 
section seem to have escaped _the most severe 
features of the business depression that has grip- 
ed most other parts of the country. As has been 
pointed out before in connection with this fact, 
Louisville industries are so diversified that un- 
employment in some has been absorbed by others 
and this factor has had a great deal to do with 
the general good tone of business. The unemploy- 
ment situation is gradually improving and is 
leading to freer buying on the part of the public. 
The most severe part of the money stringency has 
passed and buying has resumed in normal quan- 
tities. This tendency is especially welcomed in 
view of the fact that the Kentucky State Fair is 
but a week off, and if dealers are to profit to the 
fullest by this event, buying must be free. It is 
expected that the fair will draw larger crowds than 
usual to the city during the week of Sept. 11, 
owing to the unusual efforts being put forth by 
merchants and manufacturers to bring their out- 
of-town customers to the fair and the activity of 
several civic organizations which are aiding in this 
movement, It is a realization of the value of the 
fair as a business maker that has led retail mer- 
chants to take every step possible to increase the 
fair attendance. The fair will also bring a nice 
business to retail jewelers in silver loving cups to 
be awarded as prizes. The fair commission will 
make its purchases this week and as a result, en- 
gravers will be busy with night work on them for 
several days. Indications of what Fall business 
is going to be point more clearly every day to a 
good, steady stream of buying and Louisville re- 
tailers are confident for the future, 





J. B. Scott, Booneville, Ky., Mrs. E. O. 
Murphy, Maringo, Ind., and G. J. Hoover, 
Horse Branch, Ky, were recent visitors to 
Louisville. 

Charles Snyder, Bastrock, La., who was 
in the city three weeks ago, stopped again 
on his way back to Louisiana. Mr. Bas- 
trock has been spending some time in Cin- 
cinnati. 

Fred Rink, of the Gleeson Jewelry Co., 
local jobbers, was in the city last week end 
and departed Monday on his trip to eastern 
Kentucky with his holiday goods. Condi- 
tions in southern Kentucky are ‘mproving, 
according to Mr. Rink. 

Suit has been filed by local architects 
against Adolph Ramm, jeweler, for $244, 
alleging that they were employed by Ramm 
to draw plans for a bungalow to cost $6, 
974. When the plans were completed, the 
petition states, they were followed in the 
construction of the building, but Ramm 
failed to pay for the plans. They ask that 
they be given $244 for their services. 

Will Irion, of Matt Irion’s Sons, who has 
been seriously ill of double pneumonia, is 
much better now and is resting easily. Mr. 
Irion was in very serious condition about a 
week ago. His illness will keep him out of 
active business for some time and will pre- 
vent his attendance at both the State and 
national conventions which he had planned 
to attend this year. Mr. Irion has been 
secretary of the Kentucky Retail Jewelers 
Association for many years, and the work 
of getting up the program for this year’s 
tate convention was largely in his hands. 
Fortunately, he had completed most of the 
arrangements for the State convention be- 
fore his illness so that there will be no 
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serious interruption in the program. How- 
ever, Mr. Iron’s absence from the State con- 
vention will be a loss to the association as 
he has always been one of the most pro- 
gressive and energetic association workers 
and credit for much of the work it has 
done belongs to him. 

The following traveling representatives 
of jewelry manufacturers called on local 
retailers in the interests of their firms dur- 
ing the past week: Frank Spies, of Wil- 
cox & Evertsen, Meriden, Conn.; George 
Detmering, Joseph Noterman & Company, 
Cincinnati; A. W. Rose, Link & Angell, 
Newark; George W. Chatterton, W. G. 
Knapp Co., New York; W. L. Washbourne, 
Graff, Washbourne & Dunn, New York; 
James R. McCoy, of the Merrill Co., 
Newark; John L. Sheets, Ansonia Clock 
Co.; W. Harris, Robert Neumann Co., 
Cincinnati; Henry Freund, of Henry 
Freund & Bros., New York; W. L. Latimer, 
Weidlich Bros. Mfg. Co., Bridgeport, Conn. ; 
H. L. Richards, the Watrous Mfg. Co. 
Wallingford, Conn.; and M. L. Braun, of 
the O. J. Somers Co., New York. 

Ten years ago Rudolph Brandt, jeweler 
and watchmaker, left Louisville to return 
to his home in Germany to claim an in- 
heritance left him in Germany by his 
parents. When he left, he told his bench- 
mate, Edgar J. Pearcy, of Jeffersonville, that 
he would some day receive a keepsake from 
his friend. Pearcy received several letters 
from Brandt which indicated that he had 
entered business in Copenhagen, Denmark, 
and that he was doing well. Last week 
Pearcy received a package from his friend 
containing one of the most curious and cost- 
ly cigarette cases ever seen in this section. 
Every part of the case is of pure gold, 
except the sapphire catch. It is hand made, 
the outside being corrugated by a master 
of the trade. The inside is left smooth and 
is engraved: “Rudolph Brandt, Copenhagen, 
June 8, 1920.” The case was valued at 
$450 at the customs office. 








Oklahoma City. 





I. Levin and Edwin Levin, jewelers of 
Tulsa, are motoring to Chicago for a 
two weeks’ trip. 

Harry Tobias, of the Watrous Jewelry 
Co., of Cushing, was in the city this week 
doing some Fall buying. 

The Peoples’ Jewelry Store of Tulsa 
gave a gold watch to the highest score at 
a horse “pitching” match held Suburban 
Day, at Tulsa. 

Among the travelers calling on the 
city trade last week were: A. L. Mead, 
Weidlich Bros. Mfg. Co.; F. H. Dilling- 
ham, Farrington Case Co.; Gus Ver- 
boomen, Arthur-Strauss Co. 

John Robinson, Mrs. Etta Henry and 
W. F. Crow were released in Justice L. 
A. Hathcocks court Wednesday after a 
preliminary hearing on charges of receiv- 
ing diamonds, alleged to haye been stolen 
from a representative of the Mack Burn- 
stine Co. at the Skirvin Hotel, Oklahoma 
City, May 21. Jack Robinson, also 
charged with receiving the diamonds, 
will not know his fate until Thursday 
morning, when the jury will hand down 
their decision. 


In connection with the Morehouse 
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Jewelry Co.’s daring daylight robbery 
of a diamond valued at $2,500, the Wi- 
chita, Kan., police now have in custody 
Berry and Clyde Fields and a woman 
named Mae Arnold, who are being held 
as suspects. The long distance descrip- 
tion of the robber tallies with one of 
the men now in custody at Wichita. 
Following his arrest, he attempted to 
destroy accounts of the robbery which 
he had in his possession but was frus- 
trated. According to Carl Glitsch, chief 
of police, the three persons held will be 
brought to Oklahoma City in a few days 
for identification. None of the persons 
are known by the police. 








J. F. Bolland and J. B. Bolland, president 
and vice-president, respectively, of the Jno. 
Bolland Jewelry Co., returned a few days 
ago from their Summer vacations. 

Four watches, valued at $140, were taken 
from.a jewelry store at 5858 Delmar Ave. 
one afternoon last week by a man who rep- 
resented himself as a prospective customer. 
The man entered the store, and, after ex- 
amining a brooch and ring, asked the clerk 
to put them aside until he could return with 
money and take them. Shortly after he left 
the store, the watches were missing. 

By posing as an employe of the Missouri 
Pacific Railroad, an unidentified stranger 
managed to secure a $65 watch from 
the Neimeyer Jewelry Co., at 1623 Mar- 
ket St., a time inspector for that rail- 
road. The stranger said he was William 
Johnson, an employe of the road, and needed 
a watch. Arrangements are made whereby 
the time inspector advances railroad em- 
ployes time pieces where necessary and col- 
lects from their pay checks, Neimeyer 
found a William Johnson was employed by 
the road. He let the stranger have the 
watch. When the real William Johnson 
found $18 deducted from his pay check he 
raised a query. Pay clerks took him to Mr. 
Neimeyer. “That’s not the man,” Neimeyer 
said. Police are now looking for the other 
man. 





Canada Notes. 


Eaves & Bassett, Ltd., jewelers of Mont- 
real, have been incorporated. 

The Princess Jewelry Co., wholesalers, has 
been registered at Montreal by Abraham 
Edelstein and William Margolin. 

John F, Taylor, jeweler of Essex, Ont., is 
one of the incorporators and provisional di- 
rectors of the Essex Truck & Tractor Co., 


. Ltd., capitalized at $1,000,000. 


Out-of-town buyers calling on the Toronto 
trade recently included Alvan Hill, Alliston; 
D. J. Brown, Oshana; E. Fox, Kincardine; 
W. H. Smith, Oakville; T. J. Horn, Bow- 
manville, and M. J. Alteman, Brampton—all 
Ontario. 








Herbert Schultz, of Los Angeles, re- 
cently connected with the Santa Fe watch 
inspection service at Gallup, is in Albu- 
querque, N. M., arranging to open a new 
jewelry store in a room at 107 S. 4th St. 
in that city. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
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The New Jewelry Store Salesman 


Written Expressly for The Jewelers’ Circular by Frank V. Faulhaber 

















HE new jewelry salesman was waiting 

upon a young woman who was accom- 
panied by her daughter. The manager of 
the jewelry store was watching the transac- 
tion from the back of the store. It was his 
intention to see whether the new man would 
apply the right selling methods, and to ob- 
serve whether he would make the most of 
his opportunities. The jewelry store this 
manager had in his charge was known for 
its progressiveness. The salesman who 
failed to measure up to standard was not 
the sort to be retained. 

From the very first the manager noticed 
that the new salesman was not following 
the proper tactics. The eyes of the man- 
ager, which were unusually observant, per- 
ceived that the girl who had accompanied 
her mother to the jewelry store had been 
attracted to some article in one of the dis- 
play cases. He also could not help but 
notice that the woman herself was drawn 
to some particular piece of jewelry for 
which she had not come into the jewelry 
store to buy. 

The woman’s purpose in coming into this 
jewelry store was to buy a watch fob for 
her husband. Let us illustrate how the sale 
proceeded and terminated. The manager 
was sure the new salesman had neglected 
his opportunities. As was attested upon 
completion of the transaction, the possibil- 
ities had been there, but the new man neg- 
lected to avail himself of them, 

“I should like to see some watch fobs,” 
the woman announced. “Something for my 
husband’s birthday! It comes but once a 
year.” 

The new salesman’s manner was impec- 
cable. His approach had heen excellent. 
“We are only too glad to show you some 
nice watch fobs!” he told her, as he pro- 
ceeded to bring forth a selection of the de- 
sired articles from a display case. “This is 
a neat one!”” he beamed as he held up one 
of the watch fobs. 

“I don’t like that one,” the woman de- 
cided without hesitation. 

“How about this one?” queried the sales- 
man, as he offered her another. “These are 
all the rage!” 

T think this is a beautiful one!” the 


woman exclaimed, paying no further atten- 
tion to the watch fob’ offered but instead 
selecting one herself, “What is the cost for 
this one?” she asked, as she swayed the fob 
to and fro. 

“That one costs a mere $3,” informed the 
salesman, somewhat perking up his lips as 
though discountenancing the selection. 

“Well, please wrap this one up,” she or- 
dered, extending the watch fob. “I’m sure 
my husband will like it!” 

“As you say,” the salesman agreed, as he 
accepted the watch fob and turned about to 
wrap it up. 

With the exchange of merchandise and 
coin the new salesman terminated the visit 
with a casual “Good day!” 

There may be some jewelry salesmen who 
see nothing unusual in the incident cited in 
the foregoing. Let us, however, see how 
the manager of the jewelry store viewed the 
whole transaction. The way it had turned 
out assuredly did not concur with his way 
of thinking. 

So soon as the woman departed with her 
daughter the manager started in to give 
some good advice to his new salesman. It 
was advice given in a man-to-man way, its 
value not to be belittled. “You fell down 
in that sale!” the manager told him, shaking 
his head positively. “You neglected many 
good opportunities that presented themselves 
throughout the entire transaction. 

“T want to tell you at the start, there are 
a good many new customers who enter this 
store every day. We. cannot afford to let 
them go out of here without making any at- 
tempt whatever to learn something about 
their interests. That is an essential duty of 
the up-to-date jewelry store. The sooner 
you learn that and put it into practice the 
sooner will your efforts react to the benefit 
of our store. 

“Your power of observation, it seems, is 
very weak. It is necessary for you as a 
salesman to keep your eyes open to every- 
thing the moment a possible customer en- 
ters this store! Don’t forget that! I saw 


a good deal of things from the back of this 
store which I should have capitalized had I 
been in your place. 

“The jewelry salesman who is on the alert 


now-a-days is not content with the sale for 
which a customer enters. The progressive 
salesman is constantly on the go for more 
sales! Had I been in your place I am sure 
I should have turned another transaction 
if not two. Let me show you how I should 
have gone about it. 

“I noticed from where I was standing— 
in the back there,” the manager jerked a 
thumb in the direction of the rear of the 
store, “that the girl who accompanied ‘her 
mother was looking at some rings in this 
here show-case,” indicating. “She was in- 
terested, no doubt of that! And where in- 
terest is, desire is easily created. It is then 
but a stepping point to the sale. 

“Why didn’t you make an effort to show 
the mother of the girl some of those rings?” 
the manager requested, with an emphatic 
wave of hand. “Bear in mind, when you 
show a person something in which she or 
he is interested it is not difficult to put over 
a sale! I know it! You could easily have 
interested the mother by saying something 
that directly appealed to her and her daugh- 
ter. You could have begun, perhaps, ‘I 
noticed your daughter was interested in 
some of our rings. Maybe you would like 
to look at some of them for her.” That 
should have proved a starting point. 

“I might go on indefinitely. There are so 
many angles from which an active salesman 
can start to develop sales I’m surprised so 
many salesmen neglect to avail themselves 
of them! Why, that woman herself was 
looking into a show case. I am almost in- 
clined to believe your very evident indiffer- 
ence dissuaded her from inquiring about 
other articles. Had you been on the alert 
you should have noticed that the woman 
was attracted to those ladies’ watches! 

“Aside from your neglected opportunities, 
your part in the sale did not please me at 
all! That woman was sold the minute she 
was in this store! You did practically noth- 
ing of account to help the sale along. The 
watch fob the woman bought sold itself. 
Another thing, I should not at all be sur- 
prised if that woman returns with the 
watch fob because it fails to please her hus- 
band! I could hardly smother my chagrin 
from the moment you started showing that 
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CONFIDENCE 


OCIETY is built upon confidence in one an- 
other’s integrity. And by the same token no 
business can be built excepting upon a mutual trust 
between buyer and seller. Confidence is the foun- 
dation of permanence. Our customer’s confidence 
in us is worth infinitely more to our business than 
the money we take in exchange for the product sold. 
A business without trust is a dying business—it 
lacks a heart. 


As a manufacturer, it is our highest duty to 
build watches that will enable the jewelers who 
sell them to earn a dividend of increasing con- 
fidence from the customers who buy them. For 
nearly three-quarters of a century that is what we 
have concentrated and consecrated our organized 
strength todo. With pride, we affirm that the sale 
of a Waltham Watch carries with it two lasting 
profits—one to the jeweler who sells it, and one 
to the customer who buys it. 


The jeweler can sell a Waltham Watch with 
the confidence that breeds a faith in his integrity— 
and the customer reaps a certain profit in a life- 
time of satisfaction. And a watch department 
built upon this mutual exchange of trust will re- 
flect prosperity in every department of the store. 
There are innumerable, old-established jewelers 
who, looking over their sales books, take pride in 
proving to themselves that a great share of public 
confidence in their business has been created by 


the sale of Waltham Watches. 


Makers of the famous Waltham air-friction Speedometers and Automobile Time-pieces used on the world’s leading cars 


WALTHAM 


THE WORLD'S WATCH OVER TIME 


Where you see this sign they sell Waltham Watches 
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an those watch fobs! Let me tell you 
” the manager's voice at this juncture 
ng in a way to command close at- 


wom 
why, ’ : 
moderati 


ion. ee 
Poatampe-dens,” he punctuated the air with 


a finger, “sales are not made by telling the 
prospective customer something which really 
doesn’t tell anything at all! Hackneyed, 
commonplace and exaggerated phrases don t 

go with the public any more as they did 
years ago. When you tell a customer a 
watch fob is nies or neat, you are telling 
jomething that is expected. As a salesman 
fis up to you to bring something to the 
attention of the patron which is not ex- 
pected ! . ; 

“The wise salesman is the one who brings 
out the good features of an article, describ- 
ing them in a way so there will remain not 
the slightest doubt in the mind of the cus- 
tomer. Tell the prospect something specific. 
something which will compel thought and 
tend toward a sale. You are not getting the 
prospective customer’s attention in a way to 
make the sale when you depend simply on 
commonplace phrases, 

“Every article has its good selling points. 
As a jewelry salesman it is up to you to 
familiarize yourself in a way so you can 
discuss the merchandise you represent in an 
instructive and intelligent way. If you fight 
shy of such a policy customers are very apt 
to think you know nothing of the goods 
you are trying to sell. And they can’t be 
blamed ! 

“Had you manifested the slightest interest 
in that woman you should have helped her 
to decide upon her selection of the watch 
fob. Why didn’t you try to find out for 
what sort of watch the fob was intended? 
At the same time you could have learned a 
thing or two which perhaps should have 
suggested other sales. 

“And I can’t impress this upon you too 
forcefully—as a salesman in this store it is 
advisable for you to get acquainted with 
your patrons. Learn something about them! 
Find out their interests! Find out what 
they may need, and what their friends may 
need! Let me tell you, you can learn to be 
inquisitive in a very tactful way, and it will 
help you turn many sales to your credit. 
You seemed to hold yourself aloof through 
the whole transaction. And when that 
woman asked you about the price I couldn’t 
help notice that you didn’t agree with her 
selection. It is up to you as a salesman to 
make every customer feel satisfied this is 
the jewelry store to visit again, after a pur- 
chase has been made. Superior airs here 
are not countenanced. ... There’s a gen- 
tleman coming—let’s see how you'll handle 
him!” 





No man can be both a dreamer and a man 
of action, and we are called upon to de- 
termine what role we shall play in life when 
we are too young to know what we. do.— 
Richard Middleton. 

Birth and ancestry, and that which we 
have not ourselves achieved, we can scarce- 
ly call our own.—Ovid. 

The big men of this world are the men 
who are interested in making the whole 
world better for everybody. 
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Net Profit Earned 











Written Expressly for The Jewelers’ Circular 














Y OUR store renders a needed service to 

the community. For that reason you 
are entitled to a net profit. Your invest- 
ment is a risk, more or less precarious, and 
because of the element of chance should 
bring a larger proportionate income than 
other safe forms of investment. You are 
entitled to as much net profit as you can 
earn and still serve your clientele well. No 
one asks or expects that you will do busi- 
ness without a profit, yet many merchants 
with minds set on volume all but ignore 
the very thing they are in business for— 
Net Profit. 

The first step toward proper profits is 
having what your trade wants when it 
wants it. The only way in which you can 
judge future demand is by past sales, with, 
of course, due consideration of tendencies 
and developments. To buy scientifically is 
merely buying what your trade will want 
instead of later trying to make them want 
what you have bought. Your records 
ought to show you specifically what grades 
are in demand by your trade. It would 
be foolish to have only goods so expensive 
that your customers cannot afford to buy, 
and it is just as bad to have merchandise 
less expensive than your trade requires. 
The aim should be to have in good assort- 
ment the prices and qualities most people 
demand, but to have also some of the 
higher priced articles, Selling better goods 
means greater net profits and usually much 
greater satisfaction to the customer. How- 
ever, greater effort may well be expended 
in selling those things which move natural- 
ly. 

The next step is to mark your goods at 
what they will bring. Often, due to com- 
petitive conditions, or for other reasons, 
many things must be sold close to cost. 
Again, some of your merchandise is subject 
to a reduction from the originally marked 
prices. This possible mark-down has to 
be considered when the goods are marked 
and provision made for it. 


The price you can get for articles not 
subject to competitive comparison depends 
largely on how badly your customer wants 
the goods. If by clever advertising, good 
displays, keeping everything shining, and 
knowing how to talk about the good points, 
you can make the customer want it badly 
he will be willing to pay what you ask. 
Nothing is high priced—there is always a 
reason, Making the customer realize the 
goodness of your wares makes them actual- 
ly worth more to him, if not in service, 
at least in the satisfaction of ownership. 

Carrying good assortments of the goods 
most in demand means rapid turnover which 
even at a small profit on each turn will net 
substantial returns. Selling better goods 
wherever possible will add materially to 
your net profits. Pushing sales by increas- 
ing the number of your customers and the 


average amount each one buys annually is 
the most practical way of building business, 
providing the goods are sold at the right 
margin of profit. 

Compare costs of this year with last 
year. Take your expense items one by one, 
and tackle them with a view to reduction. 
For example, how much do you pay for 
interest, and is it too high because you have 
too much money tied up in stock or in 
customers’ accounts. 


Rent—try to do more business in the 
space. Make each square foot of your 
store space most productive. Give the store 
a chance to sell goods for you. Discounts— 
a large part of your net profits ought to be 
made in this one item. Collections—no 
profit has been made until you get the 
money. Maybe you have been a trifle lax 
in this respect. Salaries—how do your 
employes use their time? Do they make 
it earn money for you? Which ones are 
doing best? Don’t gwess—have records 
that will tell you. Which part of your 
business is carrying the load. Find out and 
make every department earn its way or 
throw it out. 

Know your expenses down to the last 
notch above stinginess. Keep your sales up. 
Don’t be afraid to mark your goods at what 
they will bring. Look out for the little 
leaks—a dollar or two now and then— 
which take such a big slice out of the net 
profit. 

Don’t be deceived by doing a lot of busi- 
ness. Know what you are doing. The 
right kind of records will save you a great 
deal of money. When you have stopped 
guessing you will begin progressing. Of 
course, it will take time to keep these rec- 
ords. The steam gauge takes a good deal 
of the engineer’s attention, but it is worth 
while, 

To the thinking merchant a store is 
more than a meal ticket. There is no need 
for the one-man store to remain in its 
niche. It is merely a matter of running 
your business, instead of letting it run you. 


R. H. B. 








“We know what matrimonial. bonds are.” 

“Ves e 

“Well, 
papers?” 

“T dunno—what would you call them?” 

“Why, I’d call them liberty bonds.”— 
Atlanta Constitution. 


what would you call divorce 





There are still conscientious folk about 
who carry conviction into the slightest de- 
tail. 

A London bookseller had a letter from 
one of them recently, ordering a copy of 
Tennyson’s poems, with the postscript, 
“Please do not send me one bound in calf, 
as I am a vegetarian.”—Tit-Bits. 
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Goods Well 
Displayed Are 
More Than 
Half Sold 
Give Your Windows 
a Chance to Sell 
Your Merchandise 
Thousands of progressive Jewelers know by experience of 
the profitable results to be obtained from Modern, Sales 
Pulling Kawneerized Show Windows. 
Many Jewelers have made their new Kawneer Store Fronts 
pay their rent through the greatly increased sales their new 
windows have brought into their stores. 
me Let us show you how a Kawneer Solid Copper Store Front 
“ee. will make money for you. Cut off the coupon and pin it 
“st to your letterhead. 
oe 
The “sy 
Kawneer sy 
Company, hee 
1408 Front Street,  “* Send for This Book Today 
Niles, Michigan. *s, 
® 
Please send me your new hi THE 
Book of Designs. he. Kawneer 
TRLeceedekibaeenxeeeasine 7 COMPANY 
nti a ain ™*\ Fe ne 
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How to Make Your Own 


Show 


Cards 





ou must do some 
and produce your first show card. 


advertising pages. 


Written Expressly for The Jewelers’ Circular by A. G. Sten 


Author's Note.—In learning how to make your own show cards, please remember that 
practice work first before you 
Use the illustrations from Tne JewEvers’ CIRCULAR’S 


can make your combination of letters 

















Part X 

TH window displays should be closely 

watched at all times, and care must be 
taken in regard to the show card. See 
that the card is in harmony with the dis- 
play; for example, if you should make a 
window display of amethysts, it would ruin 
an otherwise beautiful window display if 
your show card should be carried out in 
the blue and yellow tones of coloring, 
whereas a card in the deep lavender and 


enough. Now I shall pass over to the 
next thing, the monthly calendar and the 
things to remember in regard to colors, il- 


lustrations and popular ideas for each 
month. 

January 
January represents Winter with ice, 
snow, icicles and cold weather. Naturally, 


the card should be in accordance with cold 
tones and color combinations—blues and 
green, a little snow scene or Winter land- 
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ANOTHER NEAT ALPHABET WITH SUGGESTIONS FOR BORDERS 


even purple tones would add much to the 
attractiveness of the display window. I 
could write page after page on this sub- 
ject alone, and also you have without a 
doubt seen a perfectly lovely window dis- 
Play brought to nought by a poorly ap- 
pointed show card. So, be careful, An- 
other thing to take into consideration is the 
time of the year and special occasions, such 
as conventions, local occasions, large wed- 
dings and, last but not least, National legal 
holidays. Red, white and blue do not cost 
any more than the other colors and are no 
More trouble to put on the card, but do 
Not overdo it. Just a little touch is 


scape; a card with tea roses would look 
out of place in a window with the cheerful 
coffee sets in the month of January. 


February 


February is much the same as January 
and no great deviation could be suggested 
in regard to color schemes for cards; how- 
ever, we have Washington’s Birthday and 
the cards used the week of Washington’s 
Birthday should have a little suggestion of 
cherries, the -famous ax, crossed guns, 
swords, the national shield, flags or a 
miniature of George himself. All these 
little things help. Try them, Don’t forget 
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the 12th is. Abraham Lincoln’s Birthday. 


March 
This is the blustry month of the year with 
weather conditions unsettled, so don’t for- 
get the umbrella display! Your color 
scheme should be in accord with the gen- 
eral sky during this month. The grays and 
black should be used mostly. Small land- 
scapes should be used with the clouded sky 
which you will find in this month after 
sunset, with a delicate touch of the last of 
the sun in the horizon; storm scenes and 
troubled skies are all good for this month. 
April 
April, with all the novelties of the com- 
ing season, is brimful of new ideas and 
fresh illustrations from THE JEWELERS’ Cir- 
CULAR, should be used. Don’t forget Easter, 
with its lilies, the little chicks, the busted 
egg shell, violets, narcissus and _ bright, 
cheerful colors of Spring. These colors 
you know by heart. 
May 
This month also is full of sunshine and 
Spring’s awakening will put “pep” in both 
you and your card work. So just let your 
brush go with your heart. You know, “A 
young man’s fancy”—and so on, let that be 
your guide, Then, at the end of the month 
please doff your hat in due respect, and 





ORIGINAL HAS WHITE LETTERING ON “WAL- 


NUT” CARD BOARD 


remember the man who bled and died for 
old glory and don’t let it be said that you 
forgot them. Put a little token of red, 
white and blue on your window card, “Only 
a few of the old Boys left. Salute them.” 


June 

Here is where you get good and busy 
and you have “oodles” of things to work 
with, because “Here Comes the Bride.” 
Roses and orange blossoms, lace and rib- 
bons, you can make the “boss” lie awake 
nights to figure out how he is going to get 
goods enough for his prospective customers. 
Just go to it; you have a wide field to 
work upon and you better start early in 
May or you might not be able to take care 
of it all in this month. Sports will have 
to wait until next month. 


July” 

Of course here we start right out, you 
might say, from the first, with a shout— 
firecrackers, cannon, rockets and what not, 
using the spread eagle and flags, shields 
and all the noise of red, white and blue of 
our glorious fourth. This over, we will 
turn for business to the sport accessories. 
You may use as your cards the baseball, 
the tennis racket, the fishing rod, high 
school pins, college goods, etc. 
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HAW KES 


Hawkes Le Verre de Jaune 


(Glass of Yellow) 


This newest product of Hawkes skill is the 
profitable answer to your customers’ de- 
mand for “something new.” 


Le Verre de Jaune (Glass of Yellow) is a trans- 
lucent glassware of an exquisite yellow tint with 
a soft, alabaster-like finish. Charming designs of 
iris, roses, jonquils, harebells, goldenrod and bitter- 
sweet are used for decoration. It comes only in 
vases. 

Your choice of a variety of graceful shapes ranging 


from six to eighteen inches in height. Prices $1.75 
to $13.50 net, allow you the better-than-usual profit, 


Cut Glass 
Engraved Glass 
Rock Crystal 
lass 
Sterling Silver. 
Mounted Glass 
Decorated Gold f 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 


Engraved and 


Gold Decorated 
Colored Glass §&| 
Old English and f 
Irish Glass \ 
Period Glass 4 
Odd Matchings {f 
Inventors and Paten- 
tecs of Hawkes Fa 


mous French Dressing ¥ 
Mixing Bettle. | 


which characterizes the entire Hawkes line. 


Try a few pieces in your window. 


T. G. HAWKES & COMPANY 
Corning, N. Y. 


Pacific Coast Office: 149 Geary Street, San Francisco, California 


Vase No. 3175. Size 12 
Goldenrod decoration 
Price $7.00 net 
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AT LAST! 
Perfect Sealing Wax Impressions Made by 


The Electric Sealing Wax Machine 


to save 50% of Wax and Time. 
against waste. 
(Gvaranteep to make every seal a perfect seal. 
protection against fire hazard. 
for the period of one year. 
Now in use by the United States Postal and Customs Service 
Heated electrically. Attachment will fit any electric light socket. 


LET US SEND YOU ONE. A TRIAL WILL TELL THE STORY. NO OBLIGATIONS. 
Electric Sealing Machine Corp. 316 West 31st Street 
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August 

Here we are ready for our vacation and 
naturally the toilet case must come out, and 
don’t forget to put freedom in your work 
for this month, that compels the passerby 
to stop and “take a look. The whole town 
ig with you, SO put lots of “pep” in your 
dyacation” cards, and use a fan. 

: September 

‘September comes to you full of color, so 

you may be at liberty to use the wonderful 

colors of Autumn. How beautiful these 

Autumn shades are! You may reproduce 

them correctly if you have tried to practice 

the color blending described in my last ar- 
ticle, such as an oak branch with its acorn 
and leaves in those beautiful Fall shades 
of which there is no limit. You may make 
your cards on tones of cardboard from the 
light tan to the dark brown, and have some 
striking effects. And don’t forget in this 
month schools open, so a pencil or fountain 
pen as an illustration is very timely. 

October 

Don’t let us forget our future customers, 
the “baby.” Only a short time and he will 
come in. to buy a silver set, so don’t forget 
a little “rattling” good card. Mothers like 
them and you do too. Fruits as illustra- 
tions, such as grapes, apples, pears, are fine 
for decoration; little Mr. Squirrel is a very 
good actor on the show cards, You may 
use all the shades of Autumn for this month 
also. 

November 

You have almost reached the end of your 
rope, but there is still plenty to work with. 
In this month you have your college busi- 
ness, and footballs are good; you also have 
the sheaves of grain, and “The Frost is on 
the Pumpkin,” and it makes a very attract- 
ive decoration. Remember the pretty carv- 
ing sets to demolish our dear friend Mr. 
Turkey. 

Neutral gray, yellow and reds are good 
for this month. 

December 

Well, here is Christmas coming—and 
there is no limit to the colors you may use. 
Nothing is too strong for this month, which 
will bring the old year to its climax. Go as 
far as you like and as strong as you like. 
Pine needles, holly, mistletoe, bells and 
candles are the most popular decorations. 
Christmas cards without Santa Claus, of 
course, would be unheard of, for this, the 
greatest event of the year. 

A few final hints will be apropos: 

Do not, at any time, hesitate to copy a 
good alphabet you see, or any good copy 
you come across. It will broaden your 
view. Have pencil and paper, or, better, a 
memorandum book, when you attend the 
movie show. You will find some fine let- 
tering on the “Title” pieces. Always be 
on the lookout for something new and some- 
thing good. Newspapers, magazines and 
Periodicals are full of good illustrations. 
Clip them out and file them away in such 
a manner that you can lay your hands on 
them when you want them. When you 
see something good make a memorandum at 
once. Do not rely upon your memory. You 
may lose the best part of the idea. 
Remember, there is nothing really new. 
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It’s up to you to turn things around in such 
shape as to give them a new touch. Every 
man creates his own style and he is known 
thereby. Seven years ago I received a tele- 
phone call, and the voice at the other end 
invited me outside. When I reached the 
place I was greeted by a friend I had not 
seen for over five years; I asked him how 
he knew I was located in that particular 
store and he said: “I recognized your show 
cards in the windows.” Again I ask you to 
be on the lookout for the good things and 
use them. Then you are bound to meet 
with success. 
[THE END.] 





Try to Have Things Match 





YOUNG man went into business! He 

was unfortunate in inheriting a good 

deal of money and not having had experi- 
ence to teach him how to handle it. 

Before he came into the money, he drove 
an old, ramshackle, rusty, rattling, rack-a- 
bones of a car. It had been practically a 
junk car when he got hold of it, but being 
mechanical, he fixed it up and as so often 
happens, he developed something of an at- 
tachment for this machine, which finally de- 
veloped quite a good deal of pep. 

His friends were chosen from among 
people of just a little less in the way of 
social standing and means than he possessed 
himself, He always enjoyed the idea of 
being king-pin among them, and of being 
kow-towed to by them. 

Sometimes this young man longed for 
larger opportunities and the wherewith to 
make more of himself and his life. He was 
inclined to be a hustler, and if it hadn’t 
been for that money, doubtless he would 
have worked up and out. 

However, the money came to him un- 
expectedly and he went into business en- 
joying the experience of cutting quite a 
wide swath. His old-time friends now 
fawned upon him and others of their class, 
and he, thinking that he was displaying a 
worthy characteristic, boasted of his loyalty 
to them. 

But he got rid of his junk car and pur- 
chased the finest kind of a leather uphol- 
stered limousine—but here is where he 
missed it. He still hung on to the junk 
car companions, who, naturally, were de- 
lighted to be part of this expensive outfit. 
Of course, there are worthy people among 
those of limited means, and it is not to 
financial standing to which we are referring 
at this time. By junk car companions, I 
mean emphatically those of low ideals, or 
people who are lacking in ambition and 
standards, 

As the years went on, this young chap 
grew a bit older, and he began to be a bit 
puzzled why he did not have more standing 
in society; why when he applied for a loan 
at the bank one time, to his great surprise 
he was turned down and told summarily 
that his credit had suffered to such an ex- 
tent that this action was necessary. 

He still lived in a fine house, ate at ex- 
pensive places, wore good clothes, and put 
up quite a front in his business—but he 
trained around with those who flattered 
him, who spent every dollar as fast as they 
earned it, and who made him think that he 
was a great business man, 


CIRCULAR 





dressed as bride and groom. 
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Too late, he began to see his mistake, and 
then he tried to scramble. He was em- 
barrassed for funds, and he turned one way 
and the other, at last making the mistake 
of running counter to the law. One of his 
old, friends told him he could get away 
with it, but when the constable appeared, 
he found out differently. 

The very people who had eaten of his 
rich dinners, and ridden in his fine cars, 
now said that he had been a fool. Think- 
ing, stable people had known that all the 
time. 

It is a pretty good idea to have things 
match. If you are going to have nice sur- 
roundings, have friends worthy of them. 
If you are going to have a prosperous, per- 
manent business, insist on advisors who will 
add to your prosperity and standing. If you 
aim to. have good credit—and it is one of 
a man’s best assets,—merit good credit by 
such management of your financial affairs 
that no one can put a finger on a weak spot. 

The men who fail in business are those 
who are either ignorant or indifferent, or 
who are plain stupid enough not to have 
things match.—L. G. H. 





A Neat Little Bridal Window 





THE platform shown in this display by 

Herman Laks, Wilkes-Barre, Pa., was 
draped with silver grey satin, and the base 
covered with American beauty plush. Om 
the platform center were two kewpie dolls 


BRIDAL DISPLAY BY HERMAN LAKS, WILKES- 


BARRE, PA, 


They held 
a white satin ribbon stspended from the 
opposite hands, into which were knotted 
assorted wedding rings. Groups of wedding 
rings were placed around the platform in 
circles. 

In front of this were placed a semi-circle 
of diamond rings in silver-grey plush boxes. 
The center of this was filled in with suit- 
able gifts for the bride and groom. Trays 
of black plush showing the different and 
better grades of watches were placed at the 
very base of the window. 
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Surprising Prices for 
Masonic Rings 





Henry Davidson 
51 Maiden Lane New York City 


Wholesale Jeweler and 
Jobber of Watches 











Write for samples of our new Onyx Rings, also 


A variety of sizes and designs for all degrees. a selection package of 18Kt. Belais Rings, 
. . Brooches, Scarf Pins, Lavallieres, Earrings and 
Made in 14 K. Green Gold with Green Waldemar Chains 

Gold, 18 K. White Gold or Platinum 

Front Eagle. Complete line of 10 Kt., 14 Kt. and 18 Kt. Wedding and 

Signet Rings. Also Gold and Filled Cases and 
Jobbers Only American Movements and Watches. 
The Eureka Jewelry Co. Prompt attention to all special orders 





247 N. J. R. R. Ave. NEWARK, N. J. 

















NESTED WOOD BOXES 


LOCKED CORNERS 
LIGHT & STRONG 





FOR 
PARCEL POST 
OR 
EXPRESS 
ALWAYS IN STOCK 

VERY USEFUL — 











New Haven Tambour No. 3 


| 12 BoxEs PE 
Wm. Hobbs Clock Co. || | = SHEER PET SERPS 
. F. W. PETERSON CO., 18 Greene Street, New York 


Incorporated 


10-12 Maiden Lane, New York 


Wholesale Distributors 








Locked Corner Boxes, Turned Wood Goods 








Seth Thomas Clock Co. ? 4 
New Haven Clock Co. - ey —_ _ The Buyers D irectory 
Waterb Clock Co. m. ilbert Clock Co. . i 
cenit, Hall Clock Se. Western Clock Co. Price, $1.00 The Jewelers’ Circular Pub. Co., New York 
































J. ROGERS SILVER CO., Inc. 


MANUFACTURERS 


Silver Plated Hollowware a 
Jobbing Trade Only Solicited 


13-15 LAIGHT STREET NEW YORK 
Ss 8 ee 
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PE is to written speech what sound 

T is to words; the pitch, softening or 
emphasizing the tone, ranging from one 
phase to another harmoniously. These 
qualities, that make up inflection and are 
almost equal to gestures, have their 
counterpart, available to every writer of 
advertising, in type faces, and their en- 
yjronment or blending. 

Inflection is the hardest part of speech 
to reproduce in type. It can be mas- 
tered, but few do, and most of us fall 
far short of making type do as much 
for us as it should if we cultivated its 
possibilities more. ; 

Most of us are ready to admit that if 
we can just talk to our readers, in a 
friendly, courteous, informative and com- 
paratively informal way, we are writing 
good advertising. And if that be true, 
let us put our talk into type that befits 
our subject, the circumstances that cause 
us to talk about it at that particular time, 
our prospective customers and the char- 
acter of the business we represent. 

Type functions before its contents do— 
therefore deserves early consideration, 
for if it does not do its work of getting 
attention, the copy will never have a 
chance to get in its work. 

On the other hand, the contents out- 
rank the type in importance, and so it 
is a good general rule not to select the 
type before the copy is written. 

Bold type is a strong voice, whose 
oratory is more effective if it is inter- 
spersed with the moderate tones of 
lighter type. 

Light type, subheaded at intervals with 
a bit larger or heavier face to give em- 
phasis, is the voice in which to describe 
the beauty or comfort of what you have 
to sell. 

Too much bold type is like too much 
shouting oratory. Too much light type 
is a monotone of which everybody gets 
enough before the story is told. 

Type too large for its space is as 
though the voice were pitched to audi- 
torium volume in an ordinary room. 
Type that is too small requires the same 
Strain of the reader that a parlor pitch 
would require of the audience in a 
theater. 

Too eccentric type is like a frame that 
draws the eye away from the picture in 
the frame. 

Type should vary, if not in font, at 
least in face—but perhaps the most fre- 
quent offense of otherwise good adver- 
tising is the use of too many kinds of 
type in combination which is hard to 
tead, and offensive, even though the one 
who sees it may not know why. 

We should remember what emphasis is 





for—to place stress, to flash the high- 
lights. Too much bold type or cap type 
or underlined type is not emphasis; it is 
a monotony of noise. 

It has been said: “Love not too many 
faces. Even Solomon failed when he set 
his mind on a plurality of favorites.” 

At every turn in a discussion of type 
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WINDOW CARD PLEASINGLY SUGGESTIVE 
OF PEARLS AND HAPPY DAYS 


SHOW 


we are confronted with the overlapping 
of the question of advertising design and 
composition. When we analyze the con- 
siderations that must govern our type 
selection, we find that it must first get 
attention and then get read. 

Composition and design enhance its 
ability to accomplish these things, or 
nullify it. Sometimes it’s not so much 
the type that is responsible as it’s the type 
that ain’t. In other words, use the right 
amount of white space. 

In choosing a type face, with your sub- 
ject matter in mind, note that various 
types may express masculinity, strength, 
dignity, femininity, antiquity, common 
sense, cheapness, elegance, and weight. 
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Most of the foregoing applies princi- 
pally to head type selection. Head types 
may vary, but as a general rule body 
type should not. 

There is nothing equal to Roman 
body type, or the faces that most closely 
approximate it—if for no other reason 
than that it is the type of our childhood 
and school books, our literature, news- 
papers and magazines. To use any other 
body matter is to turn deliberately and 
uselessly away from the line of least re- 
sistance., 

Body types should be, with the 13-em 
column in mind, about as follows: 2- 
column, 10 point; 3-column, 12 point; 
4-column, 18 point, etc. Cap heads 
should not be of more than three words. 
Underscoring should be proportioned to 
the size and face of type. 

Head type should break from one line 
to another, with the sense of the head- 
ing. Letter-spacing, word-spacing, line- 
spacing and paragraph-spacing should be 
given more consideration. 

Initials can be used more frequently 
than they are to give elegance, some- 
times emphasis and to break the mo- 
notony. R. Hi SB. 





Advertising Arguments 





Wir not make your selection from a 

house whose integrity for many years 
in diamond selling guards you from the pur- 
chase of an imperfect stone? Critical 
buyers are cordially invited to inspect this 
store’s incomparable collection of magnifi- 
cent blue-white diamonds that in accuracy of 
cut and purity of color measure up to the 
highest standards of perfection. Come in 
and enjoy a view of our new Fall diamond 
jewelry originations. Visitors are always 
welcome.—Schiller. 

* * * 

For Individuality—To please the customer 
who seeks the distinctive piece of jewelry 
is the aim of Fort and Goodwin—indivi- 
dual pieces expressive of artistic designing, 
skilled workmanship, and a unique sim- 
plicity of style that denotes refinement. 
Step into our new store, and you will be 
sure to find the best in the jewelry line— 
Fort & Goodwin, Trenton, N. J. 

* * * 

Timely reminders of appropriate gifts— 
Some inexpensive gifts that will be appre- 
ciated. For Her—Diamond rings, wrist 
watches, platinum bar pins, cameo brooches, 
pearl necklaces, cameo rings, earrings, van- 
ity cases, mesh bags, cut-glass, china, every 
style of clocks, flat and hollowware silver. 
For Him—Watches, cuff links, rings, watch 
chains, stock pins, belts and buckles, ciga- 
rette cases, match boxes, cigar clips, gold 
pencils, emblem charms, emblem buttons, 
cigarette holders. Come and see our com- 
plete stocks—G. R. Custer, Trenton, N. J. 

* * * 

If it’s a necklace or a La Valliere or ‘a 
ring or pin or any other article of jewelry 
it will be all the more appreciated if it comes 
from here. For our jewelry has a reputa- 
tion for quality, good taste and distinction 
that renders it doubly acceptable. Remem- 
ber, please, that the only thing charged for 
is quality. The other fine points cost you 
nothing.—L. H. Riley. 
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No. 3002X —“Le-Flis” 8 
Power Genuine Prism Bi- 
aocular, French Make, very 
powerful, extra fine qual- 
ity thruout — retail value 
$45.00. Our Price, 98 
ee $16 
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No. 3003X—Guaranteed 10K. Gold Filled Cable Temple Spectacles 
80 


fitted with O-Eye size Periscopic Convex lenses; all 
Ss AED, - UP IL nis ncnncsccennedscnnccnennces see ccess 


NEW ERA OPTICAL CO. 


Write for Catalog and Save Money. 
123 W. Madison St. CHICAGO 
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CUTS— 


For Catalogs, Booklets, Circulars, ete, 


Your sales message, to be most effective, should 
be illustrated. It is very important that the process 
be selected that is best suited to your requirements 
—half-tones, line cuts or wood-cuts. 

Visco Service solves this problem for you—then 
produces printing plates unexcelled for accurate 
interpretation of the original—whether direct from 
the piece or from drawings or photographs. 


VISCO ENGRAVING COMPANY 


Half tones—line cuts—wood cuts 
Retouching Electros 


150 NASSAU ST., NEW YORK 











Veit Bros. 


181 Harman Street 
BROOKLYN, N. Y. 





CENUINE 
200 V Selections sent on request. 201 V 
Yellow-Gold White-Gold Front—Green-Gold Head 
10 Kt. Gold...... $2.75 Each , - 
14 Kt. Gold...... 3.25 “ 14 Kt. Gold......$4.25 Each 
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Why Experiment? 


When you can always get the best 
if you 


“Look under the Sun’”’ 












JOSEPH G. BARNETT 


Phone Market 8850 WM. S. TENCH 


JOSEPH G. BARNETT 


Manufacturing Jeweler 
EMBLEMS - - - - - - RINGS 







NEWARK, N. J. 





357 Mulberry Street 
















HOPE MFG. CO. 


Trade Mark 


DEHOPE 


Jewelry 


Enameled—Sterling—Plated—Plate 


Cuff-Links, Separable Buttons 
and Ribbon Sautoirs 


Wholesalers ask for price list and samples 
Retailers get information from wholesalers 


Factory and Main Office 


BRANCHES: . 
111 Fifth Ave.......... New York 102 Friendship St. 
1102 H h Bidg...... Chicago 


322 Bidg., San Francisco Providence, R. I. 











High School Rings and Pins 


These exclusive designs are 
bringing big results. Order 
a sample dozen of each for 
your school at once. Do not 

‘ wait until school opens, as 
STERLING SILVER this is all special order work. 


With Safety Clasp 
40 Cents Each 


CLIFFORD B. POAG 





STERLING SILVER 
85 Cents Each 


1868 North High Street 
COLUMBUS, OHIO 
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Some wittie Things About Letter 





Wriung Worth Knowing 
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TRAVELER on one of the railways 
A had occasion to be greatly vexed 
through contact with some very poor ser- 
yice on the part of a railroad employe. It 
aroused him so that he sent a most seeth- 
ing letter to the General Passenger Agent 
in which he proceeded to tell the railroad 
in terms unvarnished just what he thought 
of them. A few days later he received a 
reply which was quite contrary in attitude 
to his complaint. It was a most polite 
letter. It not only apologized to the hurt 
traveler but thanked, flattered and praised 
him to the highest degree. As he read 
page after page of the masterful reply he 
warmed more and more towards the rail- 
road and by the time he had finished the 
communication he was won over as one 
of their most enthusiastic boosters. He was 
about to proclaim the management one of 
the best of its kind in the country and 
the letter a blue ribbon among letters, 
when he chanced to read a small pencilled 
slip which was included only by accident. 
It read, “Send this fish our nut. letter 
number 306.” 

Here was an example of good will in 
letter writing but administered in a way 
that defeated its own purpose. 

Service letters can be of value to the 
jeweler and the jewelry salesman who is 
keenly interested in building business with 
good will. The jeweler who recognizes the 
value of business courtesy can do well to 
cultivate the habit of writing service let- 
ters when deserved. A _ service letter is 
a letter sent to some customer, associate or 
friend, expressing gratitude for service ren- 
dered or some particular response recorded. 


Most acknowledgment letters are service ° 


letters. It is true that, in these days, nearly 
everyone is desirous of reducing the num- 
ber of letters written instead of increasing 
them, but service letters play such an im- 
portant part in the establishment of busi- 
ness and the building of good will that the 
time and effort so devoted is well worth 
while. 

Acknowledgments that come under the 
heading of service letters are recommended 
for attention, such as applications for po- 
sitions, solicitations, and so on. You never 
know whether a man applying for a po- 
sition or calling a service to your atten- 
tion, may some day be a prospect for 
jewelry. Check acknowledgments, too, are 
worth while. One large Eastern jeweler 
freely admits that he always makes it a 
point to write a personal letter of thanks 
to every customer when a large check is 
received. 

In this respect a letter is recommended 
of a verv commendable nature that was 
recently written by a thoughtful jeweler to 
a customer who co-operated in getting him 
a new client. 

Dear Sir: 

Your kind action the other day in 

recommending my store to Mr. 





Hornesby was sincerely appreciated. 
I want to express my genuine thanks 
for this business courtesy and to as- 
sure you that I shall always await an 
opportunity to reciprocate. 

Please accept my deep gratitude and 
best wishes. 


Cordially yours, 


The matter of answering incoming letters 
is a factor in letter writing worth con- 
sidering. There are some business places 
where every incoming letter, form or other- 
wise, is acknowledged. True, this adds to 
expense but these business places believe 
it good advertising and through this cour- 
tesy build up recognition and consideration 
that is invaluable for the future. Their 
viewpoint is to treat the correspondence 
of others as they should like to have theirs 
treated. Other merchants file away all in- 
coming correspondence received, form or 
otherwise, as they find the “messages” often 
valuable for review and study. 

Every jeweler desirous of increasing his 
salesmanship as a letter writer can benefit 
with the advice given by Harry C. Spill- 
man, Manager of the School Department 
of the Remington Typewriter Company. 
Mr. Spillman advises letter writers to read 
the newspapers for news, McCauley for 
clearness and Emerson for wisdom but to 
read the greatest textbook in the world, the 
Bible, for the most dynamic language in 
the worid. Mr. Spillman believes the Bible 
is a paragon, especially the Old Testament, 
and recommends Paul for study as a most 
wonderful writer of business correspond- 
ence. It is his contention that the original 
school of correspondence was started by 
St. Paul. 

Many merchants, including jewelers, fre- 
quently inquire as to the contrasted effects 
produced by pen signatures and rubber 
stamp fac-similés. This is an old question 
that has heen onen to much debate al- 
though it is generally agreed that the pen 
signature is far more attractive. The 
privilege to mention this phase of letter 
writing brings again to the surface the one 
factor that should be well emphasized and 
that is: “There is no set cut and dried rules 
for successful letter writing.” There are 
certain principles and practices which can 
be followed to better advantage but as for 
any set rules or forms, every case is al- 
tered in the consideration of who is being 
written to, what the subject is about, and 
what the purpose of the letter is. 

In form letters a fac-simile can sometimes 
accomplish as much as a pen signature. A 
novel treatment of this subject was brought 
about in a letter issued by the manager of 
a large department store. It was a busi- 
ness getting letter and here is the way it 
commenced : 


Dear Sir: ; 
The signature at the end of this 
letter is not genuine. There is no 
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desire on the part of this store or 
myself to deceive you. Therefore, we 
have not gone to any expense in hav- 
ing special photographic dies made to 
give the impression that our officers 
personally sign each letter—they don’t !, 
If they did it would take up so much 
of their time they would not be offi- 
cers. But this message is genuine—' 
straight from the management. 

There are three good ways to commence 
a sales or business getting letter: 

1. The interrogation sentence. 

2. The statement that challenges atten-' 
tion. 

3. The conversational or story method. 

The plan most generally is the one of 
commencing a letter with some form of 
questions such as: “Have you ever inspected 
our stock of silverware?” It is very diffi- 
cult for a reader not to give such an open- 
ing his attention. 

Another form successfully used is the 
story or conversational: method such as: 
“Two ladies were passing our store. One 
said: ‘I’ve got to‘'drop in here and make 
a few purchases for the house.’ ‘But this 
is a jewelry store,’ replied the second. ‘I 
know it,’ came back the response, ‘but 
a jewelry store doesn’t only sell jewelry.” 

The above openings win more attention 
than the conventional method of saying: 
“We beg to call your attention to this,” 
or “We wish to announce.” 

The jeweler anxious to retain or main- 
tain personal contact with all clients will 
find the power of letter writing one of im- 
measurable help. But like all worthwhile 
subjects, letter writing demands attention 
and practice, for the written word repre- 
sents a permanent record that cannot be 
changed. cE 


To Sell More Silver 


ILVER sales ought to be distributed 

throughout the 12 months of the year 
more than they are. The retail jeweler is 
the logical distributor. Silver, artistic and 
useful should be bought from a jeweler be- 
cause it is part of his craft. Correct sales- 
manship including proper advertising will 
stimulate sales. Insufficient advantage has 
been taken of the numerous selling events 
throughout the year. Department stores 
practically create selling events and the 
jeweler can do the same. Creative effort 
is necessary. 

Silver is an article of utility and servicea- 
bility, a necessary adjunct to the equipment 
of every refined home, and with an adequate 
profit, which is the real incentive, every re- 
tail jeweler ought to be able to increase his 
turn-over a great deal. The department 
store took a large part of the clock business 
from the jeweler many years ago. It would 
be an economic calamity if the same thing 
happened with silverware. 

There are enterprising jewelers through- 
out the country who realize this and who 
play up the sale of silver. Some advertise 
under the name of “The Silver Shop,” thus 
featuring themselves as silver specialists. 

Demand ebbs and flows, and there are 
indications that the demand for silver will 
before long be increased. Prudent jewelers 
will be ready and will not neglect to study 
silver, to know silver, to advertise silver 
and to sell silver profitably. R. F. N. 
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Chat watch 


ur grandfather left you ( 


Precious it is as an heirloom. 
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sy. but docs it meet the exacting 
2g, Standards of dress today ? 


<q] ERHAPS on the desk in your 
HW den at home there is a silver- 


4 few treasured heirlooms — 
the bracelet and chatelaine watch of 
your grandmother, the money pouch of 
your grandfather, and the ornate watch 
charm in which he took such pride. 


All are surrounded with memories 
that make them priceless, and yet all 
are laid aside because they do not con- 
form to the styles of today. 

Should you not add one thing more 
to this precious collection—the watch 
your grandfather carried thirty or fifty’ 
years ago? 

A product of those earlier days of 
watchmaking, it is heavy, cumbersome 


and bulky in the pocket—a timepiece 
out of keeping with your present busi- 
ness and social activities. 

Watches, like clothes, have changed 

in style 

Progress has wrought changes in 
man’s dress, even to the smallest de- 
tails. You would not appear today in 





To give your watch a longer life 


Wind it fully every morning. Have 
it examined and oiled at least once 
a year—before the last particle of 
oil has disappeared from the bearings. 
Have it taken apart occasionally 
and cleaned—for every watch 
accumulates dust particles which in 
time impede its performance. 
Copyright, 1921, The Wadsworth Watch Case Co. 
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grandfather's time. What, then, of this 
watch, an echo of styles long passed? 


Preserve the old watch as you have 
those other valued heirlooms. But 
know the satisfaction, the conven- 
ience of having a modern watch—a 
good movement dressed in a sturdy, 
clean-lined Wadsworth case—a watch 
as modern as the clothes you wear. 


Among the Wadsworth creations 
there is a case for every taste, a case 
for every purse. Thename Wadsworth 
is your assurance not only of correct 
design but of the finest material 
and workmanship. 


Tue WapswortH Watcu Case Co. 
CINCINNATI, OHIO 
Makers of watch cases exclusively 
Factories: Dayton, Ky. 
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BOVE is a reduced size reproduction of the Wadsworth Saturday Evening Post page of 
September 10th. 

This advertisement is evidence of the way Wadsworth is co-operating with the jeweler in 
an effort to bring about the discarding of the bulky, old-fashioned watches in favor of the 
compact modern timekeepers dressed in Wadsworth cases. Appeals such as this are build- 
ing up the watch sales of jewelers who handle Wadsworth Cases for Fine Watches. 


THe WapswortH Watcu Case Co., CINCINNATI, OHIO 
Makers of watch cases exclusively 
Factories: Dayton, Ky. 
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Autuor’s NotrE—Realizing that there is a scarc- 


ity of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchinaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

Tf the remarks contained in this article are ‘‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and ‘im- 
parting information to the beginner.—L. B. P. 


(Continued from Technical Issue of Aug. 3) 


Qvestion.—In the last installment we 
made a sketch of a pinion we wished to 
duplicate, with the measurements jotted 
down for handy reference. We will also 
assume that the pinion has 13 leaves. With 
this information and the sketch at hand, 
how shall we proceed to turn the pinion 
to the correct dimensions and shape it for 
the milling operation? 

ANswer—The diameter of the pinion 
head is 112, Therefore, our first require- 
ment will be to select a piece of Stub’s steel 
rod slightly larger than this diameter. The 
tod should be gripped in a wire chuck of 
suitable size and the end of the rod should 
Protrude from the face of the chuck about 
one-half inch. This will give us ample 
stock’ to work with and will also allow us 
to mill out the spaces between the leaves 
before removing the pinion from the chuck, 
which is essential if we wish to produce a 
Pinion with the leaves concentric with the 
Pivots, 

We may turn the pinion to the proper di- 
mensions with a hand graver, but we can 
do a much more accurate job and in less 





time, if we use the slide rest with a suitable 
turning tool. Our turning tool for this pur- 
pose should be a 60° point and the top face 
of the tool should be flat. The sides should 
be given about 15° clearance and _ they 
should be stoned flat and smooth. We ob- 
tain the best results with such a tool by 
grinding the cutting edges on a copper lap, 
charged with No, 2 diamond powder, as 
this method leaves a very true and keen 
edge. The slide rest should be set, so that 
the turning tool is presented to the work 
at an angle of 45° and the top face of the 
turning tool should be exactly “on the line 
of centers.” By setting the tool in this 
manner, we are enabled to do most of our 
turning without changing the position of 
the tool. 

In turning a pinion blank of this type, 
we shall consider the longest end of ihe 
pinion staff as the front, in relation to the 
lathe chuck, as it is always best in such 
cases to turn the Jong, slender parts first. 
Furthermore, we may try the wheel on 
the staff to determine if the size is correct 
for a drive fit. Our first step will be to 
turn the rod to the diameter of the pinion 
head which is given as .112. Then we may 
turn the pivot, which is given as .014. We 
should, to insure a perfect fit, turn the 
pivot to .015 which will allow us .001 to 
finish to size after the pinion is hardened 
and tempered. Then we may turn the long 
end of the staff, which is given as .034 at 
one end and .037 at the other end. This 
slight taper may be readily obtained by set- 
ting the slide rest to about 1° on the swivel 
base. The essential point in this case is to 
turn the staff to such dimensions that the 
wheel will fit the staff closely about in the 
middle of its length. This will allow suffi- 
cient margin for driving the wheel to the 
face of the pinion head. The length from 
one end of the pinion head to the pivot 
shoulder was not marked down in the 
sketch, but this measurement may be ap- 
proximated very closely by comparing with 
the broken pinion. The essential point is 


to have the pinion head formed on the staff 
at the proper point to engage the teeth of 
the center wheel and if the wheels are free 
and do not touch any part except the pin- 
ions, correct proportions are attained. 
Assuming that the pivot and the long 
part of the staff are turned to the required 
dimensions, we may proceed to turn the 
pinion head to the correct length. To do 
this properly, we shall require a turning 
tool different in shape from the one we have 
been using. The proper shape to use is a 


tool shaped as a square graver with the: 


flat side presented to the back of the pinion 
head. This tool should be set in the slide 
rest with the point at right angles to the 
work, Then we may drive the tool straight 
into the stock and face off the back end of 
the pinion head and also turn it to the re- 
quired length. This measurement is given 
in the sketch as .107. The short end of the 
staff should be turned to the same diameter 
as the long end, which is .$37. We should 
turn the short end of the staff for a length 
sufficient to clear the pinion cutter when 
milling out the leaf spaces and leave it fair- 
ly heavy to stand the strain of milling. 
The cutting off of the pinion should not 
be done until the leaf spaces are milled 
out. By doing the work in this man- 
ner we may be sure of having a pinion that 
is concentric and true throughout. The 
final cutting off of the pinion may be done 
with our 60° point tool and the stock is 
turned down to a sharp V shape point, and 
this point may be used to spin the pinion 
true in the chuck, so that we may turn the 
opposite pivot to size. 
QuestTion.—Assuming that we have all of 
the above work finished, how shall we pro- 
ceed to mill out the leaf spaces? 
ANswER.—It will be assumed that we 
have a suitable pinion cutter for this pur- 
pose and if we do not have the proper form 
in our lot of cutters, we may make one by 
following the directions already given for 
making pinion cutters. With the cutter at 
hand, we may proceed to mount it in the 
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our wheel and pinion cut- 
neg hier a In this case we should 
pe the cutter so it will cut in the direc- 
tion of the lathe head and it should also be 
driven and fed in the same direction. A 
point that must be carefully observed when 
setting up a pinion cutter is to be sure that 
it is set exactly on “the line of centers” as 
the leaves of the pinion must be radial with 
the center. In other words, a line drawn 


from the center of the pivot to the center of | 


the leaf at the outside diameter, should 
exactly divide the leaf. Many workmen 
“slip” on this point and a pinion made with 
the leaves “off center” will not function 
properly under any circumstances. So it 
behooves us to make sure of this point be- 
fore we proceed with the milling operation. 
Now, with the cutter set properly and with 
the index plate and latch in position, we 
may proceed to make a light cut through 
the blank pinion head. We may remove 
all of the stock at one cut, but we may 
obtain a better piniori if we make at least 
two cuts through the stock. In the factor- 
ies, where large quantities of pinions are 
made, it is the usual method to use a slot- 
ting saw to remove the bulk of the metal, 
then a roughing cutter and finally a finish- 
ing ‘cutter, but in making a single pinion, 
such as the watchmaker is called upon to do 
at times, we must follow different methods, 
and in this case we may mill out the spaces 
with one cutter of the correct form. 

The correct depth of the spaces may be 
determined by comparing with the old pin- 
ion. If we place the leaves of the old pin- 
ion in the spaces we have milled out in the 
new pinion, we may readily observe if the 
spaces are equal. We may even use the 
center wheel, which is to mesh into the pin- 
ion, to determine if the spaces are deep 
enough. In this case, if the points of the 
pinion leaf touch the bottom of the tooth 
space in the center wheel, there will be 
ample freedom, as the wheel and pinion are 
never this close together under actual run- 
ning conditions. 

In most watches and especially in high 
grade movements, the leaves of the pinions 
are polished after hardening and tempering. 
The polishing is usually done with a wig- 
wag polisher, which is an attachment de- 
signed for this and similar purposes. The 
wigwag consists of a block that is formed 
to fit between the leaves of the pinion and 
is arranged to move back and forth very 
rapidly. The action is similar to the piston 
of an engine and the cylinder represents the 
polishing block. While this is an excellent 
tool for such polishing, we may provide a 
very simple method for polishing the leaves 
with a boxwood lap used in our wheel and 
Pinion cutting attachment. All we need to 
do is simply to turn up a small boxwood 
lap to fit the arbor of our cutter attach- 
ment. The lap should be about the same 
size as our cutter blanks and should be 
turned from wood with the end of the 
grain on the side or in other words, it 
should be the same as a disk cut from the 
end of :a log. We may provide several 
such blanks for such polishigg purposes. 
To prepare the lap, all we neéd to do is 


to place it on the cutter arbor and drive 
it against the pinion leaves we have cut. 
As the leaves are square and sharp on the 
end, the wood lap will be formed to fit be- 
tween ‘two leaves. 


When we are ready to 
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polish the leaves, we simply use the attach- 
ment in the same manner as for pinion cut- 
ting and place a small amount of diamantine 
and oil on the lap and run it between the 
leaves. This method is not used in quan- 
tity’ production, but it is exceedingly good 
for odd jobs. 

To proceed with our pinion cutting job; 
the leaves are assumed to be properly cut 
and our next step will be to remove the 
pinion from the stock. We may do this 
with a slide rest tool as previously de- 
scribed, or we may cut the piniop off with 
a hand graver. In either case, the essential 
point to observe is to leave enough stock 
on the end of the pinion to form the pivot 
and we must also be very particular to turn 
the end of the pinion to a fine V shape 
point as we shall require this point to 
center the pinion when we place it in a 
chuck. To center the pinion we may place 
it in a wire chuck of suitable size and grip 
it loosely. With the thumb nail held against 
the point we turned in cutting off the pin- 
ion, we may quickly spin it true. In the 
absence of a suitable wire chuck, we may 
center the pinion in a wax chuck. Either 
method is good and many workmen prefer 
the wax chuck for very fine work. How- 
ever, we prefer the wire chuck, as it is so 
much quicker. The length of our pinion 
between the jewels is given as .220. We 
may turn a square shoulder on the end of 
the pinion, but we must remove the fine 
point yet. We may measure over the 
square shoulder to determine if the length 
is correct. When we have attained the cor- 
rect length, then we may center the pinion 
again carefully and proceed to turn the 
pivot to fit the jewel, or, to be more exact, 
allow .001 for finishing after the pinion is 
hardened and tempered. This would give 
us .015 which size may be readily measured 
with the micrometer caliper. Unless the 
pivot is very long, we may leave it as it is 
and stone it to the proper length when fin- 
ishing to size. To harden the pinion, we 
may heat it to a cherry red and quench in 
cotton seed oil. A bit of binding wire 
wrapped around the pinion will serve to 
hold it while heating. _ 

To temper the pinion, we may place it in 
a small box of white sand and lay a bright 
piece of steel on top of the sand as a color 
indicator, then heat the sand until the color 
indicator turns a dark blue. This will give 
us the proper temper for the pinion. The 
scale which forms on the pinion in harden- 
ing may be readily removed by placing the 
pinion in hydrochloric acid for a few sec- 
onds. It should then be placed in a soda 
solution to remove all traces of acid. The 
final finishing will be described in our next 
installment. 

(To be continued) 





“Senator Bullyun must have been a 
bright baby.” 
“Why do you think so?” 
“He says in an interview that he began 
life as a school teacher.” 
x * * 


Don’t simply wait for watch business to 
come to you. 

Go out after it. Make it come. 

You can increase your watch business to 
almost any proportions by simply promoting 
it intelligently and consistently. 
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Plans of the Horological Institute of 
America to Be Presented at the 
Coming Convention of the 
A. N. R. J. A. in Buf- 

falo, N. Y. 





HE jewelers who attend the coming 

convention of the American Nationak 
Retail Jewelers’ Association, to be held at 
Buffalo, N. Y., September 13 to 17, wilh: 
hear discussed many. things of exceptional 
interest to their industry and of vital in- 
terest to themselves. Among the impor- 
tant topics will be a presentation of 
the plans and features of the Horological 
Institute of America, for the benefit of the 
jeweler, the watchmaker and the public. 
There is hardly any more pressing prob- 
lem today—although many jewelers do not 
realize it—than that of standardizing the 
watchmaking profession in this country and 
of making it possible for the capable -watch- 
maker to be certified and officially recog- 
nized. This is necessary so that the whole 
trade, jewelers and watchmakers, and the 
public itself, will have a definite means of 
ascertaining real: ability. 

Every jeweler and watchmaker attend- 
ing the convention will have a chance to 
express his ideas and to help solve a 
problem which has confronted the trade 
in America for many years. 


AMERICA stands first in many profes- 
sions and industries and the Horolog- 
ical Institue of America intends to take: 
the initiative in making it stand first in: 
thorological education. Greater economic 
advantages will come to all concerned. 

For too many years, the watchmakers” 
interests have been neglected, with the re- 
sult that the jeweler, the watchmaker and’. 
the public have all suffered. ; 

Every watchmaker in the United States. 
will have an opportunity to be stamped‘ 
according to his ability, for he can receive: 
a first, second or third grade certificate, 
according to his skill and knowledge. There 
will be an Institute to look to for the solu- 
tion of the trade’s technical and economic 
problems. 

With proper standardization, the jeweler 
will get better prices for his work, as has: 
often been reiterated in these columns.. 
With the better prices for repair work, 
the watchmaker’s economic condition will 
of course be considerably ameliorated. 


THE proposed methods for the certifi- 

cation of watchmakers, which are very 
simple and workable, will be fully discussed 
at the national convention. It is to your 
interest to hear them discussed and to 
voice your own opinion in order to make 
this movement one of the most successful 
that has ever been initiated in the interests 
of the jewelry industry of America. 

R. F. N. 











She—What a finely chiseled mouth you 
have; it ought to be on a girl’s face. 

He—Well, I never lose an opportunity. 

*x* * * 

Profits are not money stolen from others; 
they are the reward of service and effi- 
ciency—and the greater the service and 
efficiency, the greater the profits; , 
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No. 123 Improved Bracelet 


New Mainspring Winder for Bracelet Watch Roller ar 
Watches Remover 
Indispensable for winding all sizes bracelet watches. Even for the smallest size bracelet watch. 
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A New Four-Pronged Improved Bracelet Watch Winder 
Sleeve Wrench For winding all sizes of bracelet watches. 


For all sizes bracelet 
watches. Nickel plated. 


Kendrick & Davis Co. Sussfeld, Lorsch & Schimmel 


Wholesale Distributors 
153 West 23rd St., New York 
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LEBANON, N. H. 
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A Catalogue of Books on Horology 
from Many Lands 





Compiled by Ferdinand T. Haschka : = 














INTRODUCTORY 


+ this age of tense competition and strug- 
[* nage supremacy, the man who does 
ot employ all his faculties has little chance 
of winning out. It does not suffice that one 
oe learned part of a trade or other calling, 
however much that requires today, but it 
js also necessary to delve into the past and 
see what has been done before, in order to 
profit by the knowledge as well as by the 
mistakes of others, to gain new views and 
find new ways and means of advancement. ; 

There is no better way of attaining this 
desirable state than by the study of books, 
and it is nowadays so easy to obtain good 
books, that it should be taken advantage of 
by all those who seek to enlarge their knowl- 


~ publishing this comprehensive list of 
books on horology, the JEWELERS’ CIRCULAR 
believes it is offering the trade a valuable 
help, of which it is hoped many will avail 
themselves. 

It would be useless to apply to booksell- 
ers to ask advice as to the kind of books to 
get on this subject, because outside of a 
few modern ones, they cannot name, let 
alone supply, any. Happily, many of these 
pooks may be found in our large public 
libraries, as well as in those of some of the 
technical societies. Every book, pamphlet 
or important paper that I found a record 
of and which may be of interest in a his- 
torical, technical or theoretical way to the 
horologist, is reported here. 

The present list will record the books by 
the author’s name, as is usually done in libra- 
ries, but as there are a great many books in 
which the author’s name is not given, we will 
name these later in a special list, recorded 
by their titles. 





Abbreviations used: ed.—edition; vol.—volume; 
Fol. 4°, 8°, 12°, 16°—sizes of books; N. D.—no 
date; p—pages; fig.—figures, diagrams; ill.—illus- 


trations; pl.—plates; J. S. d’H.—Journal Suisse 
d’Horlogerie; ca—about. 


Abbott, Francis—A treatise on the management 
of public clocks, particularly church clocks. Lon- 
don, 1835. 2d ed., 8°, 44 p., 4 pl. 

The same, 3d ed. London, 1839, 8°, 46 p., 4 pl. 

Abbott, Henri G.—The watch factories of America 
past and present, with sketches of celebrated 
American watchmakers. Hazlitt & Co., Chicago, 
8°, 1888, 146 p., 50 ill. 

Abbott, Henri G.—The jeweler’s practical receipt 
book. Hazlitt & Co., Chicago, 1892. 7th ed. 16°, 
55 p. 

Abbott, Henri G.—Watchmakers and jeweler’s prac- 
tical hand book. Hazlitt & Co., Chicago, 1892. 
5th ed. sm. 8°, 118 p., 54 ill. 

Abbott, Henri G.—Antique watches and how to es- 
tablish their age. Portraits and biographical 
sketches of celebrated watchmakers in the world, 
and a directory of over 6,000 names of English, 
French, German, Dutch, Swiss and American 
watch and clockmakers who were in business prior 
to 1850. Hazlitt & Co., Chicago, 1897. 8°, 204 
P., 170 ill. 

Abbott, Henri G.—Abbott’s American Watchmaker 
and Jeweler, An encyclopedia for the horologist, 
Jeweler, etc. Hazlitt & Co., Chicago, 1898. 8°, 
878 p., 288 ill. 

Abbott, Henri G.—The Roberts’ collection of an- 
tique watches, owned by Mr. Evan Roberts, Lon- 
~ Hazlitt & Co., Chicago, 1897. Sm. 8°, 45 


Abbott, Henri G.—A pioneer history of the Amer- 
‘ican Waltham Watch Co. 
1905, 8°, 106 p. i. 


Hazlitt & Co., Chicago, 


Airy, Sir George B.—On the forms of the teeth of 
wheels. 1825. (Philos. Trans. Cambridge.) 

Airy, Sir George B.—On the disturbances of pen- 
dulums and balances, and on the theory of escape- 
ments. 1826. (Transactions of the Cambridge 
Philosophical Society.) 4to. 

Airy, Sir George B.—Account of improvements in 
chronometers, made by Mr. John Sweetman Eiffe; 
with an appendix containing Mr. Robert Moly- 
neux’s specification of a patent for improvements 
in chronometers. London, 1842. 4to, 25 p., 5 
plates. 

Albert—Manuel d’horlogerie suivi d’études sur les 
bijoux, sur l’art de souder et sur les pierres fines. 
1 vol., in—18°. 

Albert, P.—Die Schwarzwald sammlung, 
Spiegelhalter in Lenzkirch. 36 p., 8°. 


Albrecht, Rud.—Die Rideruhr. Rothenburg ob der 
Tauber. N. D., ca 1906. 25 p., 40 plates 4to. 


Alexandre, R. P. Dom. Jaques—Traité général des 
horloges. Paris, Guerin. 1734. 8°, 387 p., 27 
plates. 

Alexander, R. P. Dom, Jacob—Ausfiibrliche Abhand- 
lung von den Ubren. Aus dem Franzsischen, mit 
Anmerkungen, tibersetzt von Dr. Christian Philipp 
Berger. Lemgo, 1738, 1763. 8°, 408 p., 27 pl. 


Alleaume, Aug.—Les brevets d’invention concernant 
V’horlogerie, recueillis et mis en ordre avec quel- 
ques explications sommaires. Paris, 1873. 8°, 
144 p. 

Allen, H, B,—Clock and watchmaking. 
companion), New York, 1879. 

Allen, W. F.—Short history of standard time and 
its adoption in North America in 1883. (By the 
railways of the U. S. and Canada. New York, 
1904.) 8°, 76 p. 

Alvarez, Francisco—Breve tratado de reloges solares 
y architectura. Madrid, L. F. Mojado, 1727. 4to, 
many plates. 

Am, Waltham Watch Co.—Information concerning a 
few points on the construction of a pocket watch; 
also an announcement of a safeguard against one 
of the dangers to which it is exposed. Waltham, 
A. W. W. Co., 1890. 8°, 43 p., 21 ill. 

A pi history of the Am. Waltham 
Watch Co. Reprint. from the Watch Factories of 
America, by H. G. Abbott, 1905. 8°, 106 p. Ill. 

———_ The perfected American watch. Waltham, 

1910. 8°, 44 p. Ill. , 
Helpful information for watchmakers, by 

O. Ohlson. Waltham, 1910. 8°, 95 p. Ill. 
Main Springs. Waltham, 1905. 8°, 16 p. 


von 0. 


(In: Useful 





Ill. 

Am, Watch Case Co.—History and development of 
the watch case. Am. Watch Case Co., New York. 
N. D. 8*,.20 p. Ml. 

Amontons, G.—Remarques et éperiences physiques 
sur la construction d’une nouvelle clépsidre. Paris, 
Jombert. 1695. 12°, 212 p., 7 pl. 

Andrade, J.—Chronométrie. (Encyclop. Scientif.) 
Paris, O. Doin, 1908. 8°, 371 p., 193 fig. 

Andrade, J.—Le mouvement. Mesures de 1l’étendue 
et mesures du temps. Paris, F’. Alean, 1911. 8°, 
330 p., 46 ill. ; 

Anquetin, Modest, et fils—fléments de repassage en 
néral; de ceux qui les font; de ceux qui les ven- 
dent; de ceux qui les réparent et de ceux qui les 
portent. 1875. 

Le meme avec partie dissertive. 

Anquetin, Modest, et fils—thléments de repasage en 
second pour conserver les montres et les améliorer, 
ou aide—mémoire de l’éléve-horloger. 16°, 43 p. 

Anquetin, Modest—Considérations sur l’echappement 
a eylindre. 

Anquetin, Georges—fléments usuels et pratiques du 
réglage des montres. 8°. Paris, 1891. 7 p., 3 
fig. 

Ansart-Deuzy, A, L.—£tude sur les causes perturba- 
trices de la marche des chronométres. 1858. 

Antoine, Ern.—Notes sur le réglage. Paris, L. 
Baudoin & Co., 1890. 8°, 32 p., 8 ill. 

Antoine, Ern.—De la méthode en réglage. Genéve, 
J. 8. a’H., 1902. 8°, 148 p., 26 fig., 2 pl. 

Arentz, F. C.—Beschreibung der astronomischen 
Uhr, welche von Hr. Nicol. Alex. Johann 1807 
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berechnet and ferfertigt wurde. 
ler, 1829. 4to, 5 pl. 

Arlaud, F.—Mémoire sur un util aux engrenages 
pour la roue de champ avec le pignon de roue de 
recontre. Genéve, 1778. 4to, 1 pl. 

Arnold, John—An account kept during 13 months 
at Greenwich observatory of the going of a 
pocket chronometer; published by permission of 
the Board of Longitude. London, 1780, 4to, 12 
p. table. 

Arnold, John—Answer to an anonymous letter on 
longitude. London, 1782. 4to, 

Arnold, John—Certificates and circumstances rela- 
tive to the going of his choronometers. London, 
1791. 4to, 64 p. 

Arnold, John—BPxplanation of time-keepers con- 
structed by him. London, 1805. 4to, 22 p., 3 pl. 

Arnold, J. R., and Dent, E, J.—Magnetic experi- 
ments on chronometers. London, 1888, 8°, 16 p. 

Arphe y Villafafie, Juan de—Varia Conmesuracion 
para la Escultura y arquitectura, Madrid, F. 
Sans, 1675. (Trata extensamente de relogeria.) 

Arphe y Villafafie, Juan de—Varia Conmesuracion 
Nueva edicion. Madrid, 1806. 2 tomos, Bl libro 
2 es tratado de Gnomonica y arte de construir 
toda clase de reloges de sol. 

Arthur, Daniel—The calendar concept and its evo- 
lution. Reprint. Jewelers’ Circular, New York, 
1910. 4to, 10 p., 15 ill. 

Arthur, James—A master horologist and his re- 
markable clocks. Reprint. Jewelers’ Circular, 
New York, 1917. 4to, 13 p., 43 ill. 

Arthur, James—Time and its measurement, 
Popular Mechanic’s Magazine.) Chicago, 
8°, 64 p., 46 ill. 

Arzberger, Chr.—Anleitung zur Berichtigung des 
Ganges der Ubren. Koburg, 1802, 8°, . 

Arzberger, Fr.—Die elektrische Uhr. Brinn, 1870. 
8°, 6 p., 7 M, 

Arzberger, Fr.—Ueber elektrische Uhren. 
1871. 8°, 8 p., 4 ill. 

Atkins, 8. E, and W. H. Overall—Clockmakers’ 
Company; Some Account of. London, 1881, 3868 
p., 6 pl. 

Atwood, George—Investigations founded on the 
theory of motion, for determining the times of 
vibration of watch balances, (Phil. Trans.) 
London, 1794, 4to, 49 p., 2 pl. 

Auch, Jakob—Taschenbuch fiir Uhrenbesitzer oder 
volist. Unterricht, wie man die Taschenuhren zu 
behandeln und was man bei.dem Ankauf dersel- 
ben zu beobachten hat. Nebst einer Geschichte 
dieser Erfindung. 1806. 460 p., 8 pl. 

Auch, Jakob—Handbuch fiir Landuhrmacher; fir 
Lehbrlinge und Liebhaber. Ilmenau, 1827. (Neuer 
Schauplatz. Bd. 30.) 

Auch, Jacob—Handbuch ftir Landuhrmacher oder 
leichtfassliche Anleitung wie man eine Tascben- 
ubr bauen muss, ete., nebst Beschreibung der 


Mainz, S. Miil- 


(From 
1908. 


Brinn, 


Werkzeuge. 2te Aufl, von G. Maedler. Naum- 
burg, 1858. 261 p., 2 pl. 
The same, 3d edition, von J. Meyer. Weimar; 


Voigt, 1892. 16°, 104 p., 3 pl. 

Auhl, Mich, Anton—Fort mit allen Uhrmachern. 
Anleitung zur Beurtheilung, Behandlung, Reguli- 
rung und Reparatur gewdhnl. Uhren, oder wie 
Thurm-, Wand- und Stutzuhren, Taschenuhren 
und Sonnenuhbren, gepriift und reparirt werden. 
Wien, 1851. A. A, Wenedikt. 16°, 100 p. 

Aumaistre—Maniére de régler les montres et les 
pendules soi-méme. 1852. 

Axon, W. E, A.—The mechanic’s friend, a collee- 
tion of receipts and practical suggestions relat- 
ing to horology, etc. London, 1875. Sm. 8°, p. 
150-175, ill. 


A, Z.—Hairspringing. A treatise on hairspringing. 
Chicago, Hazlitt & Co. N. D. Ill, 32 p., 8% 
B., M. G, H.—Ausfiihrliche u. vollstindige Abhand- 
lung von Wasseruhren. Ursprung, Verbesserung 
u. Verfertigung. Mit Kupfern. 8°. Halle, 1752, 
B., pére—Horlogeographie pratique, ou la maniéare 
de faire les horloges & poids, avec la methode de 
fair et diviser avec une seule ouverture de com- 
pas tous les cercles de la plate-forme des hor- 
logers, et celle de trouver la proportion d’un dia- 
meter 4 son cercle, tant pour les nombres entiers, 
pairs, qu’impairs, par le P. B. Religieux Augus- 

tin. Rouen, 1719. 8°. 

Babel, Antony—Histoire corporative de l’horlogerie, 
de l’orfevrerie et des industries annexes. Genéve, 
Georg Cie., 1916. 8°, 616 p. 

Bachelin, A.—L’horlogerie Neuchfteloise. Publié a 
Voccasion de l’inauguration du monument de J. 
Richard au Locle. 1888. 224 p., 1 planche. 

Bader, K.—Turm- und Glockenbiichlein. Bine Wan- 
derung durch deutsche Wichter- und Glocken- 
stuben. Mit Abbild. 


(To be continued) : 
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[Answers are also solicited from our reade:s to the questions published on this page.]} 
No attention paid to communications unless accompanied by full name and address of the writer. 


QuESTION No. 3822.—_To Put Sweep 
Seconds Clock in Beat.—J have a fine 
Swiss sweep seconds clock which was 
brought in for repairs. I cleaned it 
very carefully and polished all pivots 
that were worn and also polished 
the faces of the pallets where they 
were worn, It is a pin escapement and as 
some of the pins were bent, I straightened 
them and I am sure they are in good shape. 
However, after I set the clock up in the 
case, it does not seem to be in beat, and 
I cannot make it sound just right to be in 
beat. It will rum a short time and then 
stop. Can you advise me how I can put 
this clock in perfect beat, as I am sure it ts 
all right otherwise —J. H. 

Answer.—From your description, it ap- 
pears that you have the movement in good 
condition and your real difficulty is in put- 
ting the clock accurately in beat. This type 
of clock usually has an adjusting screw at 
the top of the pendulum, right under the 
lower edge of the dial. This adjusting 
screw is used for putting the clock in beat. 
Now, your first point to consider, is to 
level the clock case so that a plumb bob sus- 
pended from the center arbor will coincide 
exactly with the point of the adjusting nut 
or regulator at the bottom of the pendulum. 
If the clock case is properly made, the sides 
of the case should be parallel with this line. 
With the pendulum at rest, place a rule at 
the bottom of the case behind the adjusting 
nut of the pendluum and with one of the 
inch marks of the rule directly in line with 
the point of the nut. Now, move the pen- 
dulum carefully until the verge just drops 
from an escape tooth. You may readily 
observe this by watching the seconds hand. 
We will assume that the verge escapes at 
2¥, inches from the center or starting point. 
Now, move the pendulum in the opposite 
direction and we will assume that it escapes 
at 1% inches. Obviously, this clock could 
not be in beat, as the stroke must be equal 
on each side. The adjusting screw at the 
top of the pendulum is used for regulating 
the beat, so you should turn this screw a 
few turns and make another trial. You can 
readily determine the proper direction to 
turn the screw by trial. Then you can 

‘move the screw as required and try the pen- 
dulum for beat. The last trials will require 
only a very slight movement of the adjust- 
ing screw, possibly only a quarter or eighth 
of a turn, but by carefully observing all 
Points you may obtain very accurate results 
in this matter. Most of these clocks have 
an index at the bottom of the case behind 
the pendulum which was originally intended 
for putting the clock in beat. However, we 
find.that.these indexes are not always very 


accurately made, consequently it is best to 
use a rule for this purpose. 

Another thing that may cause trouble in 
your case is the fact that the weight may 
not be quite heavy enough to supply the re- 
quired power to run the movement. As 
originally made, the weight was probably 
correct to drive the movement, but after a 
moveinent is run for a long time, it often 
happens that more power is required to 
drive it, due to general wear, etc., which 
may produce more or less friction in the 
train. If your clock is in perfect beat and 
the movement in good condition and it still 
refuses to run, we would suggest that you 
try adding a small amount of weight to the 
pendulm. Quite often, an ounce or two 
added to the weight of the pendulum will 
remedy such troubles. But it should be 
understood that we do not advise adding 
weight to the pendulum until we are sure 
that all other troubles are eliminated, 

Question No. 3823.—Antique Green 
Gold Finish. How can I produce the 
very dark, antique green gold finish that is 
seen on so many of the fancy ring mount- 
ings at present?.; Some of these finishes are 
so dark that they are almost black and when 
I solder such rings, the color is usually de- 
stroyed.—H. L. P. 

ANSWER.—The first step in preparing an 
antique green gold solution, is to make a 
plain green gold solution. This may be 
easily done by using a rich, fine gold solu- 
tion, such as is used for Roman gilding, and 
then adding silver solution, a spoonful at a 
time until the desired green color is pro- 
duced. Add the silver solution very slowly 
and work it a while after each addition as 
the color does not change instantly, but 
rather requires a few minutes of plating to 
obtain all the effects of the addition of silver 
solution. Use an anode composed of 19 
parts fine gold and 5 parts fine silver rolled 
thin and annealed. Do not allow the con- 
necting wire to the anode to touch in the 
solution. If the above directions are care- 
fully followed, you may obtain a very beau- 
tiful, plain, green gold color. 

There are several methods of producing 
the antique effect. One method is by the 
addition. of white arsenic or arsenious acid. 
This is obtained as a white powder and 
must be boiled in distilled water until it is 
thoroughly dissolved, before adding to the 
solution. Make a strong solution of the 
arsenic and then add slowly to the green 
gold solution with constant stirring until the 
desired antique effect is obtained. This 
solution produces the most beautiful effects 
in the antique finish, but it has one fault. 
The solution is not stable and it requires 
constant attention to keep it in good order. 
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Where it is used in a large shop it gives 
excellent results as such work is generally 
under the supervision of an expert plater. 
But for the jeweler it is not so convenient. 

The writer uses the following method and 
it gives the best results where a solution is 
only used occassionally. The green color 
is produced as already described. Then, 
sodium carbonate is added to the solution 
until the desired antique effect is obtained. | 
This solution will “hold up” much longer: 
than the arsenic solution. Another point to 
remember anent green gold solutions is:/ 
they may be worked warm but never hot as | 
the color will change easily if the solution 
is very hot. 


Question No. 3824.—Trueing Clock Es- 
cape Wheel Teeth.—We have an old 8-day 
cock in for repairs and the teeth on the 
escape wheel are badly bent and some are 
short. Is there any way we can true the 
teeth when they are in such condition, as it 
is almost impossible to obtain a new wheel 
for this clock—G. & Co. 

ANsWwER.—Escape wheels with the teeth 
in such condition may be repaired so they 
will give very good service. The first step 
will be to straighten the teeth. This may 
be done with a pair of flat pliers. The 
jaws should be smooth and well polished. 
By carefully observing the teeth with a 
glass, it is a very simple matter to straighten 
them. The next step will be to “top” the 
teeth. This may be done by holding one 
pivot in a wire chuck and supporting the 
other pivot with a female center in the tail- 
stock. Then set the T rest about a quar- 
ter of an inch from the ends of the teeth. 
Run the lathe at high speed and use a fine 
India stone to top the teeth. The principal 
point to observe is not to crowd the work. 
The stone cuts rapidly but if we attempt 
to crowd the work, the teeth will be bent 
backward. As soon as the points of all 
teeth show clean metal, the operation is 
completed. Then stone off the sides lightly 
to remove all burrs. A wheel treated in 
this manner will give excellent service, al- 
though you may have to set the verge a bit 
closer to the wheel in order to get the 
proper action. 

Question No. 3825.—Peeling Pearis 
to Restore the Lustre—J bought -a 
very large pearl from a clam digger. It és 
perfectly round, but has several small spots 
on it and I think if it could be peeled, these 
spots might be removed. Can you advise 
me how I can do such work and if it is 
likely to help the luster of the pearl?—D. 
FP. ¥. 

Answer.—Pearls can often be peeled to 
good advantage. However, this is a job for 
an expert workman in this line. Briefly, 
the process requires nicking the outer layer 
of nacre, then breaking off a small section 
at a time until finally a whole layer is re- 
moved in this manner. But in doing this 
the novice is liable to nick into the next 
layer and ruin that also. We suggest that 
you send the pearl to a reliable lapidary 
or pearl dealer, who will no doubt be able 
to advise if the work can be done in a 
manner to improve the value of the pearl. 








Window smashers recently visited the 
store of W. J. Farrell at San Diego, Cal., 
but fortunately the jeweler suffered no 
financial loss. 
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(Continued from issue of August 3) 

LL work before drilling or spacing out 
A for stones should first be carefully ex- 
amined to see if the article is firmly and 
strongly soldered. A brooch or bar pin 
for instance should be gone over to make 
sure the joint and catch are securely 
soldered. This is where a knowledge of 
the jewelry making is of benefit; in fact 
the best stonesetters usually started as 
jewelers. Nothing is more irritating as 
well as costly, than to spend several hours 
setting an article, paving all over with 
pearls, etc., and in taking off the cement 
to find the joint or catch broken off. It 
is best first to try with a pair of pliers. 
Also make sure the stock is thick enough 
to stand drilling. 

In drilling for half pearl work the stock 
is drilled about one-third the thickness, as 
shown at Fig. 49A. The beginner had 
better lay a row of half pearls on the bar, 
spacing them so they do not quite touch, 
then mark off spaces. A line is drawn 
down the centre with the dividers and the 
holes drilled so that a thin partition is left 
between each hole and about the same 
thickness on the edges, as in the latter 
case when the “slants” are cut the thread 
will look wider. Now cut through the 
centre with your spit stick or diamond 
shape graver and cut slants as shown at 
Fig. 49B. 

It is best for the beginner to cut the 
slants first with the spit stick and later 
finish with a square or flat graver. For 
cheap work the flat graver is used, but for 
fine goods the deeper the cutting the bet- 
ter the pearls will stand out. In any event 
cut carefully, leaving the little posts or 
pegs. The corner posts are indicated by 
starting at the outside with a square graver 
and pushing up a bead to the centre. Ex- 
amine any fine pieces of pearl work you 
can; this will be of great help in under- 
standing more fully these instructions. 
The graver for the preliminary cutting 
need not be polished. The finishing graver, 
however, should be well sharpened and 
polished and all the cutting done before 
the pearls are put in. 

The holes are now redrilled with the 
drill sharpened up square and keen to clean 
out and remove all burr, etc., in cutting, 
and also to drill a little deeper, being care- 
ful not to go too deep and through the 
stock. Generally, about half the thickness 
of the stock is right, as the tit of the drill 
must be taken into consideration and 
should not show at the back of the pin. 
There must, however, be sufficient depth 
so that when the pearls are placed, the 
posts can be fastened over them to prevent 
coming out. A point well worth remem- 
bering, and one in fact that cannot be too 
strongly emphasized, is that all stones 
should fit snugly. It will pay to have 
drills so the pearl or stone will just press 





in place without forcing. This will pre- 
vent a lot of trouble later in patching up or 
refastening in stones that have fallen out. 

Before placing in the pearls, picking 
them up with the pearl picker Fig. 24, the 


FIG 39 
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Fig 38 
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holes are painted over with powdered car- 
bonate of magnesia and water. The mag- 
nesia is also rubbed dry over the pin so 
that a coating of the powder is left in the 
holes. This absorbs the dampness and pro- 
longs the beauty and whiteness of the 
pearl. Having placed the pearls in the 
holes, they are fastened in by means of a 
flat graver about the width of the post 
and worked forward so that the latter is 
forced or bent on to the pearls. All the 
pearls being fastened in, a beading tool of 
suitable size is placed on top and a rock- 


ing circular motion will round off the tops 
into bright little beads, as shown at Fig. 
49C. This is the fundamental rule of all 
pearl work and, with this fully mastered, 
one has only to study pieces of work, or 
even photos, catalogs, etc., to get ideas 
of laying out flower work, sunbursts, paved 
work, etc. 

Remember the only bright cutting done 
after the pearls are fastened in, is the 
“outside” cut. This is done with a 
“heeled” up graver, Fig. 18A., as before 
explained. In very fine work the outside 
cut is sometimes fine filed, scotch stoned 
and burnished with a highly polished 
burnisher. This gives a brilliant even edge. 
Experiment first on soft brass or a piece of 
silver and with patience and practice you 
will soon succeed. 

Fig. 45 shows a bar pin, drilled for full 
cut stones. In fine diamond work the holes 
are drilled by the jeweler, the backs or 
azures being opened out in a fancy shape. 
In this case it is simply necessary for the 
setter to fit his stones, using the frazers 
where feasible, or the scorper to cut a 
bearing. In platinum jewelry it is risky 
to use frazers as there is a tendency to 
bulge out the holes on the sides of the bar 
pin, making a wavy edge. On lower 
grades of work where semi-precious stones 
are to be set, the-setter usually drills the 
holes, using in nearly all instances the step 
drill, Fig. 10A. The spaces must be care- 
fully marked off, centered and drilled deep 
enough to permit the stone to rest on the 
bearing deep enough to allow the post te 
be securely pushed over. The drill shown 
in issue of Aug. 3, in Fig. 9, is also used 
for small stones. Fig. 10A, however, 
cleans out the back more evenly. 

In drilling for diamonds the stone should 
set in so that the top or table is almost 
flush with the edge of the pin. This will 
permit of deep cutting, making the beads 
stand up higher and giving a much more 
finished effect. For diamonds, rubies, 
emeralds and sapphires, the stones are 
fastened in before bright cutting, or in fact 
before any cutting is done. This is accom- 
plished sometimes by burnishing and also 
by pushing the point between the stones 
over by means of: a half round graver. 
This raises the post ready for the bead. 
Fig. 45, shows three beads between the 
stones; the stock is carefully cut away be- 
tween, using the knife edge graver mostly, 
and the slants are cut with a square or a 
lozenge-shaped graver. The posts, before 
beading, are all pressed or forced over 
the stone, using either a half round or a 
flat graver. If the half round graver is 
used, a half circle motion is given around 
the post which saves some cleaning up 
after beading. 

Fig. 47, shows a tapered row of beads at 
the ends. These are divided off, first, 
with the graver, starting a little back 
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from where the bead will finally be and 
ushing the stock a little towards the stone. 
This is called “raising the beads.” After 
all the beads are put on they are “cleaned 
up” with the pointed graver. This is the 
tedious part of the job but if properly done 
q beautiful artistic piece of—setting is ac- 
complished. One bead is used between the 
stones on cheaper work; in this case, the 
head being somewhat large, is forced over 
the stone with a flat graver. If desired, 
the edge is mill-grained, using tools 21A or 
1.C. Fig. 21A is a very useful mill-grain- 





Fig. 30 “Sy 
FIG 32 
a 
FIG 35 
FIG 38 r : 
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ing tool, the handle being fitted with a 
screw chuck to hold different sizes of 
wheels. The wheels roll 60 to 120 beads 
to the inch, Fig 21B is an end view. Fig. 
21C is an outside wheel and is used in 
straight edge work as in bar pins or box 
work, not being so apt to run off as Fig. 
21A. 

These wheels raise a row of beads in a 
few moments. Carefully cut the edge be- 
forehand, almost to a knife edge, with high- 
ly polished graver, and make sure the line 
is straight and evenly cut. 

Fig. 38, is a box setting with the corners 
cut through with a pointed graver. After 
pushing the edge over the ‘stone with the 
pusher, Fig. 21, the corners will come to- 
gether again, making a neat job. If this 
setting is to be beaded, and a beader is 
used, always raise a bead on each corner 
first, before going around the box. 

Figs. 35, 36, 37, show sectional views of 
box work or tube settings. Fig 35 shows 
the stone fitted in, Fig. 36, the edge pushed 
over, Fig. 37, the inside slant cut (leav- 
ing plenty of gold holding the stone) with 
the edge ready for mill-graining. Fig. 34, 
shows the finished setting. . 

If a plain edge is wanted, cut down a 
little more with the flat graver. Some- 
times a rounded burnished top is desired. 
In this case the stone is not set quite as 
low as in Fig. 35. After pushing over the 
stock go over the top with a soft steel 
burnisher, Fig. 26, finally giving a last rub 
with a tempered highly polished burnisher. 
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It is best first to always use soft steel 
burnishers on all stone work as they will 
go over edges or facets of stones with less 
danger of injury. As they wear down they 
are filed or emeried from time to time. 

Link buttons, lockets, etc., with diamonds 
or other. stones burnished in, (also called 
gypsy or flush setting), call for the great- 
est skill and experience in burnishing work. 
The stone fitting snug, take it out with the 
wax picker, place burnisher in the setting 
and burnish down about half way around 
the setting. Now place stone in again, first 
under the burnished part and press flat 
into place and go around the other half of 
the setting. 

Burnished work is best done holding the 
work in the engraving ball. This leaves 
both hands free to work with. Consider- 
able patience and practice are needed in 
this and in all fine setting but what one 
man has done, you can do. Note Figs. 42 
and 43. 

On the finer grades of cramp setting, 
Tiffany rings, etc., the prongs are cut on 
the inside (see Fig. 30), with a flat bot- 
tom graver, the sides being filed with a 
safety back file. The point is pushed over 
(see Fig 31), and rubbed along the top so 
that the end is burnished close to the stone. 
A polished flat graver is then used to give 
three slants or facets, as seen in Fig. 32. 
On work with a number of settings frazers 
are used, as shown in Fig. 33. The frazer 
is fastened in chuck of an upright drill 
press and the settings are held so that the 
frazer will burr out evenly. The prongs 
are then filed as in Fig. 33B. The prongs 
of the settings should of course be spread 
the exact distance or diameter so that a 
frazer the size of the stone can be used. 

Ball or bead top prongs are not tapered 
to a point and after pressing over the 
stone a beader big enough to cover the 
top will round off the cramp. Sometimes 
a little help with a fine file will facilitate 
the rounding off. 

Fig. 44, shows a cabochon stone ready 
for burnishing. Use a strong soft steel 
burnisher with the end rounded off and 
polished, the process being to press and 
rub heavily with the end of the tool so 
that the top of the setting is slightly con- 
cave and the gold is forced against the 
stone. 

Fig. 46, shows a stone set in a gypsy or 
flush ring ready for hammering in. On 
large work it is held in a vise between 
wood or soft metal. The chuck in the 
engraver’s ball with do for most work. A 
small steel flat bottom punch is used and 
evenly hammered all around. This makes 
the ring somewhat thinner at the setting 
after filing and scotch stoning or being 
emery papered, so that the ring head or 
top is usually made a little thicker at the 
start to allow for this. 

Fig. 39, shows a star setting. The hole 
is drilled, the stone fitted and the four 
points marked with a lead pencil or a fine 
point and cut with a polished square 
graver. See Fig. 40. Now mark the cor- 
ners as shown and raise a bead (see Fig. 
41), with a half round graver, forcing the 
metal over the stone. Cut the slant each 
side of the bead with a knife edge graver, 
then take the square one and cut the points, 
being careful not to cut away the bead. 
Finally finish the bead with the beading 
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tool. Sometimes there is space enough to 
permit the diamond or the square graver 
from cutting each side of the beads. 

On cheap work all eight points are cut 
without any beads, the stone being simply 
“nicked” or “stitched” in, by cutting a 
sliver of metal at each angle where the 
points meet. This style is used in some 
half pearl work and if the nicks are well 
pressed on the stone it will be held in 
securely. 

Fig. 48, is a cluster, the centre stone be- 
ing beaded in, then slightly under-cut, so! 


FIG $0 





that the beads also help to hold the outer 
stones; a step or bearing is cut on the 
outside prongs and carefully pushed over 
the stones. The.v’s between the stones are 
cut on the outside prongs and carefully 
pushed over the stones. The v’s between 
the stones are cut or filed and carefully 
bright cut. 

Fig. 49A, shows the extra metal all 
cut up into beads. This is a sample of a 
Princess setting. Remember all beads 
must first be divided off with a knife edge 
graver before beading. 

Calibre setting (Fig. 50 and Fig. 51), 
call for very careful work, the bearing be- 
ing cut with a very fine graver called a 
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“navette” (Fig. 55), and the corners 
squared with a narrow flat graver; cut 
straight down from the top edge. The 
stones must fit perfectly and are burnished 
in. 

Fig. 50, is a style of calibre work where 
a tube at each corner and higher than the 
sides is slightly spread over the square cut 
stones to help in fastening them in. The 
round stone is set last. Figs. 52 and 53, 
are samples of beading and mill-grain 





(Continued on page 151.) 
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Honesty Kilgallon & Company Ability 


Refiners and Assayers 




















31 N. State St. Chicago, Ill. 





REFINERS OF 


Anything Containing Precious Metal | 


: 
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BUYERS OF . 
Accuracy | Old Gold—Silver—Platinum Dervine 














Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES SMELTING WORKS: 


24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 











For the Popular Moderate-Priced Flexible Bracelets 
The New American Platinum One-Piece Solid Top Gold Boxes. 


Made in all sizes shown in our Blue Catalog (except Series 1) 


Furnished already slotted and with our “H” connection, they may 
be quickly, strongly and “almost invisibly” joined. 


AMERICAN PLATINUM WORKS 
N. J. R. R. AVE. AT OLIVER ST., NEWARK, N. J. 30 CHURCH ST., N. Y. 











C.W.BUTTS. Inc." | | Jewelers’ Cuttle Bone 
iieieiememes of N. Y. WE ARE DIRECT IMPORTERS 

Genuine Italian Bone—Qualities and Sizes Corsece—Prient 

Crowns, Pendants and Bows calla deliveries and entire amen meer a 

pt A agen ly oe yore ee I — Bing JACQUES WOLF & CO., 112 John St., N. Y. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 


Issue of August 9, 1921. 


1,386,591. LINK JEWELRY. Roserr 
New York. Filed Aug. 5, 1919. 
428. 6 Claims. 

A bracelet comprising: a series of similarly- 
shaped links having conforming contacting walls, a 
plurality of apertures provided in one of the walls 
of each of said links, a plurality of pins each se- 
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cured at one of its ends within the other wall of 
said links, and having their other ends passed 
through the apertures in the wall of the next ad- 
joining link, and curved rearwardly and terminat- 
ing within said first named link and separately 
secured thereto, substantially as specified, 

1,386,592. GARMENT-FASTENER. Maurice An- 
DERSON, Cranston, R. I., assignor to V. E. Black 
Co. Filed Feb. 26, 1921. Serial 448,006. 1 
Claim. 

A garment fastener comprising an oblong body 
having near one end a longitudinally disposed open- 
ing with a transverse curved portion between’ the 
said opening and the adjacent end of the body 








with a shoulder raised in the material extending 
from said opening to the end of the body, and said 
end formed into a sleeve with a portion of said 
opening disposed in said sleeve, or pintle in said 
sleeve, and a tongue mounted on said pintle and 
resting near its pivot end on said shoulder. 

1,386,746. SFRING-RING. Harry WACHENHEIMER, 
Providence, R. I., assignor to Wachenheimer 
Bros., Providence, R. I. Filed April 7, 1919. 
Serial 287,953. 2 Claims. 

A spring ring comprising a tubular ring-shaped 
body having an opening thereto, a bolt slidably 





mounted in said ring, and an attaching eye member 

pivotally mounted to swivel in the wall of the tubu- 

lar body member of said ring and located out of 
the path of movement of said bolt so as not to 
interfere with the free action of the same. 

1,386,805. BELT-BUCKLE. Georce F. ScHEEr, 
Rochester, N. Y., assignor to Scheer Mfg. Co., 
Inc., Rochester, N. Y. Filed June 25, 1920. 
Serial 391,754. 1 Claim. 

A belt buckle having a plate with flanges there- 
on, a grip mounted to swing between the flanges 
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and against said plate, said grip having a gripping 


surface toward the plate having the shape of an 
involute, said grip having zones of serrated teeth 


on each side thereof, and a depression in the 

middle, 

1,386,848. HAND-CASE FOR LADIES. Oscar 
DinGFELD, Brooklyn, N. Y. Filed Jan. 22, 
1921. Serial 439,228. 3 Claims. 


In a hand case the combination of a basil or 
frame and a cover plate of dissimilar materials, 








connected to each other by means of a mechanical 
joint, said basil being of material strong enough to 
stand the repeated strain of opening and closing 
the case, and the material of the cover plate being 
adapted to permit delicate ornamentation thereon. 
1,386,881. ALARM-CLOCK. Paut Lux, Water- 
bury, Conn., assignor to The Lux Clock Mfg. 
Co., Inc., Waterbury, Conn. Filed April 19, 
1921. Serial 462,551. 6 Claims. 
The combination with an alarm clock having an 
alarm main wheel and an alarm crown wheel for 























acutating the alarm verge, a gong disposed be- 
tween said clock work and the back of the case, a 
hammer wire carrying a hammer, said hammer wire 
having an angled tail and a hammer tail lever car- 
ried by said alarm verge having an opening to 
receive the angled hammer tail for causing the 
hammer to be oscillated. 

1,387,178. WATCHMAN’S CLOCK. Tuomas A. 
RenptE and Ators Beyer, Chicago, assignors 
to Hardinge Bros., Inc., Chicago. Filed Oct. 
22, 1919. Serial 332,396. 6 Claims. 

In a watchman’s clock the combination of a 
casing, a record receiving means therein, a record- 
ing elment for making a record thereon, and de- 
vices for striking the recording element against 








the record receiving means, said devices compris- 
ing a pivoted recording element carrier, a finger- 
piece, a spring interposed between the finger- 
piece and carrier arranged to store energy ap- 
plied to the finger-piece, and a resistance 
member preventing operation of the carrier 
until a certain predetermined amount of 
energy has been stored in the spring. 
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58,678. BACK FOR A BRUSH, MIRROR, OR 
THE LIKE. Harry Daniet Mosaver, New 
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York, assignor to Tuskeloid Co., Inc., New 
York. Filed Nov. 29, 1920. Serial 427,233. 
Term of patent 7 years. 
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58,679. HANDLE FOR TOILET ARTICLES. 
Harry Danret Mosaver, New York, assignor 
to Tuskeloid Co., Inc., New York. Filed Nov. 




























29, 1920. Serial 427,236. Term of patent 7 
years. 
58,693. PEN OR PENCIL CASE. Joun C. Want, 


Chicago, assignor to the Wahl Co., Wilmington, 



































Del. Filed April 25, 1921. 


D Serial 464,449. 
Term of patent 14 years. 








Stone Setting Made Easy 
(Continued from page 149.) 








work, showing the excess metal cut into 
beads. 

Plate 10 shows styles of cutting up the 
metal to the best advantage, particularly 
in white gold ring mountings. Where the 
price necessitates a small stone, stars as in 
Figs. 57, 58, 59, are cut, or a double row 
of slants and beads, as in Fig. 60. The 
metal is also left plain as in Fig. 61, the 
stone being burnished in. Fig. 64 shows 
how a round shaped diamond is set in an 
octagon setting. 

The beginner must first practise on brass 
or copper and carefully master each step 
before proceeding to the next. Always try 
new drills in brass first to get exact size 
and also to see if they run true. Be sure 
tools are firmly fastened in the handles 
and the drills fit the socket of the pump 
snug. Be certain work is cemented well, 
so as to stick, or to be secure in the chuck 
or clamp. 

“Spectacle” settings, Fig. 43A, do not 
come under stone setting, but it will not 
be amiss to know how they are made. A 
thin strip of plate is drawn half round in 
a round hole draw plate over a round steel 
point, wound on a round arbor and cut 
apart into rings. B shows the half round 
wire with a ring on at E. The stone is 
placed in and the joint squeezed together. 
C is another method where the strip is only 
slightly curved. This setting, however, is 
soldered, the stone snapped in and the set- 
ting pressed down evenly all around on the 
stone with a pair of pliers, as shown at D. 
The latter method, if skillfully done, 
usually makes the better job. 


[THE END.] 
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FARBER-KRAFT 


Quality Merchandise at Right Price 





Manufacturers of 


Sheffield Plated Hollow Ware 
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Complete line of fast sellers , 

FARBER BROS. 

No. 1578 Show Rooms: 13-15-17 Crosby St. New York City Ne 

C 

Here is your chance to get the best ~ 
eye e a ? GG 

Jewelers’ Drilling Machine. ‘ DIXON’S : y 

m Sand (Assay) Crucibl he 

Equipped P. ( y) " i 
with a > are the result of over ninety years’ / 
Jacobs Chuck Boe 
Which At the . Soles ae canal cae YS 











Will Hold - Reduced wrk Wile tr pom ood oer AA ‘ 
No. 80 Price of Made in JERSEY CITY, N. J., by the h 
Drills $90.00 Joseph Dixon Crucible Company f 
F. 0. B.N. Y. DOS Established 1827 Pasa 
Only a 
few left— cemgrete 
ith motor 
get your wit 
order in as Good-Bye Borax 
now. illustrated Which is 20 years behind the times. 


FLUORON 


12895—Wide-awake Jewelers use it every day. ~ 
It saves time and money. The best quick flux 


‘ af” 
A. Zar . ee a 
. embowitz & Son al None comparable—non-poisonous. 
271 Canal Street, New York re R. I. CHAIN CO. 
f * 3 


: " 100 Stewart St. Providence, R. I. 
Machinery, Tools and Supplies for Jewelers, Mail us 60 cts. or your material jobber, for a 2 


Silversmiths and Machinists A ul oz. bottle. Includes postage, packing and in- 


Stock alwaye on bend ve chigped o day saiked surance. Money back if not satisfied. 
Large oc m nand. Orde sam 
as received. 











i : 2 JEWELERS’ ad METAL WORKERS’ SUPPLIES 


agi ® gaclins & Refining Corp Dora . AMERICAN-SWISS FILE & TOOL CO.’S 
\\ 0n , 


New York I) “zero ek FILES 


PLATINUM—GOLD—SILVER 
AMERICAN GAS FURNACE CO.’S 


I GS Gas Furnaces for Melting, Annealing, Enamel- 
SWEEP N ing, Hardening, Assaying, Etc. Positive Pressure 
Sand Blast Blowers. 


Platinum Solders 20k White Gold 
Whine Gold Sidr vat wane cola | | E, P, REICHHELM & CO., lac. 


Green Gold Solders Wittotiesn Aiey 24-26 JOHN ST. :: NEW YORK) 






































